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“‘This Government. . Completely Free InIts Principles. . 


Has a Just Claim to Your Confidence and Your Support”’ 


-- George Washington 
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Every new home, apartment, store 
and office is a prospect for... 


SAV-A-SPACE SLIDING DOOR UNITS 





DEALERS! Why sell just a door 
when you can sell a DOORWAY? 





One of these doors will increase the 

usable floor space in any room at least 

8 square feet! Thousands now in use! 
—— 


WRON wasted by hinged doors 


ver 40 square feet. The small—but 
l1—hallway is obstructed when ; 
The bedroom furniture 
cannot be arranged differently without 
doors striking and marring it more than 

indicated at present. | 
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doors are open. 
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, - ies At least $200 worth of floor 
Kinehdineaens ns eneaia i RIGH area has been made usable 
= by Sav-A-Space Sliding Door Units. 


The hallway is never blocked by doors. 
Not only can the bedroom furniture be 
: rearranged, but an additional chiffonier 
‘ny or dressing table can also be added 

without crowding. : 








Don’t confuse Sav-A-Space Door Units 
with old-fashioned sliding doors! 


@ Sav-A-Space Sliding Door Units are entirely different from 
any sliding door unit you have known. They have no noisy metal 
track, no clanking wheels. The doors glide in or out quietly 
without strenuous pulling or tugging. The Sav-A-Space Unit 
consists of frame and hanger hardware. Any 13%” stock door 
may be used, but a stock fir door gives the most satisfaction. 


The track for these new door units is a cylindrical channel 
drilled in a durable fir header. In it travel 2 rust-proof, ball- 
type rollers. Hangers descend directly from the rollers to 
brackets on the top of the door, keeping the door always plumb. 
So smoothly do the rollers operate on the track that even after 
100,000 movements of the door—far more than it would have 
in a normal lifetime—there is no perceptible wear on either 
track or rollers. 

The Sav-A-Space Sliding Door Unit is just now being dis- 
tributed nationally. But in the sections of the country where 
it has been on the market for several years, it has given dealers 
fast turnover and good profits. It is the perfect door for small 
homes, prefabricated structures, apartments, offices, stores... 
everywhere space is at a premium or full use of available floor 
space is desired. 


Priced low to give you big volume! 


@ Sav-A-Space Units are manufactured by mass-production methods, giving 
you a quality item that sells at a very attractive low price. Because of the 
floor space they make usable, many builders find them more economical than 
hinged door as well as an excellent advantage in selling their homes. 


























Sav-A-Space Units save furniture, too! 
If a hinged door swung into this room, the owner could not place 
the furniture and decorations as shown without having one grouping 
badly damaged. He would have to move this grouping elsewhere — 
and sacrifice at least 8 square feet of floor space and 21 square feet 
of wall space. The Sav-A-Space Unit makes this valuable floor space 
usable—makes the room far more attractive! 


HERE ARE THE 
STANDARD SIZES: 


A Sav-A-Space Unit consists 
} of frame and hanger hard- 

| ware. It does NOT include 
iS door, finish hardware or finish 





| 

trim. Any stock door may 
| be used in a Sav-A-Space 
Unit, but a stock door of 
Douglas fir—the wood made 
durable by Nature—gives the 
best service. Special Sav-A- 
Space locks and pulls are 
_ i available in a variety of 
’ | finishes. Sav-A-Space Units 
x 4 | | are furnished only for doors 
a |} 134” thick and 6’8” high, but 
‘ [ | these five different widths are 
manufactured: 2/0”, 2’4”, 

2’6”, 2’8” and 3/0”. 


EASY TO INSTALL! The frames of Sav-A-Space Units are de- 
livered to you assembled, ready for builders to install in standard 
2” x 4” studding. No extra thick walls are required. No special tools 
or equipment are needed for the installation. The placing of electric 
wiring, plumbing and heating ducts is no problem when the use of 
Sav-A-Space Units is planned in advance. 
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12,000,000 MESSAGES TO HELP YOU SELL ADS TO HELP YOU SELL BUILDERS AND 
REMODELING JOBS @ With new home building ARCHITECTS 
restricted, you'll have to go 
after remodeling jobs. Tohelp 
you, Libbey: Owens: Ford is THE ARCHITES TuRAy 
showing millions of people FORUM 
practical ways to improve old 
homes. These ideas call not 
only for glass but for other ma- 
terials you sell. This advertis- 











@ Your new home market 
for 1942 lies in the low price 
class. To help you sell more 
glass for them, Libbey-Owens: 
hy 7m ~=«C&F ord is showing architects and 

iy builders how “Glass Designed 
for Happiness” can make small 
homes more cheery, conven- 
ient and comfortable. This 


ing isin Saturday Evening Post, "he, one punpas advertising is running in 
Life, Better Homes & Gardens, FNSr 


DEFENSE American Builder, Architec- 
Rae tural Forum, Architectural 
Record and Pencil Points. 


you CAN GET 6lass! Fash ff 


@ Glass is one material you can get a lot easier ing glass and other building materials, write 
than certain others. It’s one thing you can still Libbey*Owens:Ford Glass Company, 1213 
sell freely. And there is advertising to help you Nicholas Building, Toledo, Ohio. 


sell it. 
LIBBEY: Owens: ForpD 


“See your L-O-F lumber and glass dealer’, the L 
7 , , 
¥ 449 Desiéned for Happiness 


American Home, House Beau- 
tiful and House & Garden. 




















ads say. That will be YOU if you take on the 
Libbey-Owens: Ford “Glass Designed for Happi- 
ness” Profit Program. 


For full information on this program for sell- 
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This Country of Ours 


These Principles We 
Must Defend 


OR over 166 years our leaders 
have given voice to the principles, 
which, taken together, constitute 

Americanism. From their utterances 
we learn what it means to be a citizen 
of these United States of America; 
we learn of the duties incumbent upon 
us as individual citizens if we accept 
the privileges earned for us by others. 
ur principles, which uphold the 
American Ideal of an equal opportunity 
for all, are not idle phrases; they are 
the life-blood of our individual exis- 
tences. All dictators reserve for them- 
selves, alone, the use of our principles. 
As long as each of us has the right to 
use the principles inherent in Religious 
Freedom; Freedom of Speech; Free- 
dom of the Press; Freedom in Educa- 
tion; Freedom from Seizure and Sum- 
mary Trial; Freedom to Select and 
Elect Representatives; Freedom to 
Rise to the Highest Stations in the 
land, just so long do we have control 
over our own destinies. 

Today we are at war testing whether 
a Nation of sovereign individuals can 
so far lay aside personal aims as to 
neet and defeat the onslaughts of 
peoples subject to a single will. Free- 
im has always been fathered by war 
nd mothered by restraint. Today we 
e testing whether the offspring of 
such a union can endure. More than 
jat—we are called upon to prove 


whether we are worthy of freedom. 
Should we fail to carry freedom—the 
great hope of the human race—to vic- 
tory, we shall deserve the slavery that 
will be imposed upon us. 


CAN YOU IDENTIFY 
Lumber Manufacturers 
Attending 
1909 
Alaska-Yukon-Pacific 


Exposition, Seattle, Wash. 
SEE PAGE 40 


(Please Send Names of 
Unidentified Men to 
AMERICAN LUMBERMAN) 


’ 

Farmer's Language 
VERYBODY talks about the farm 
market ; everybody, that is, except 
the farmer. The man with the 
tractor and the milkpail turns a lack- 
luster eye upon this sudden storm of 
interest. He’s nobody’s infant. He 
has no trouble seeing a hole in a ladder, 
and he know B from a bull’s foot. 
Right now he’s quietly organizing a 
monumental sales resistance. The rea- 
son, of course, is that he sees this 
sudden tenderness for his interests as 
another pressure campaign to separate 

him from his parity dollars. 

It doesn’t have to be that way, 


and the solvent is a real understanding 
of his building needs from his point 
of view. A farmer at one of the 
big conventions, asked what could be 
done to promote farm building, gave a 
good natured but pointed answer: 

“Help us to save money instead of 
helping us to spend it. We know the 
difference. Come out to our farms. 
Come with enough knowledge of farm- 
ing to talk our language. Know milk- 
ing sheds in terms of milk checks and 
not merely in terms of lumber-yard 
sales. Farmers know their friends. 

“Farmers are strong for repair and 
remodeling of their buildings. Because 
of the change from horse to tractor 
farming and from grain to livestock 
production we have buildings that are 
still substantial, but not much good to 
us in their present designs. 

“Do you know how to bring them 
up to date? We'll listen. We spend 
nearly half our building dollars on our 
homes, despite the fact that a farm 
plant averages eight buildings. Do you 
know what can be done to make farm 
kitchens efficient? Can you lay out a 
continuing plan for repairs, remodeling 
and new buildings, on a budget basis? 
We'll listen to that. Do you know 
ventilation and insulation as these 
things are specially applied to dairy 
barns and poultry houses? We'll lis- 
ten to that, too. Talk our language 
and help us to save money by investing 
it in your lumber and services, and 
we'll talk to you.” 





“This government, the offspring of our own choice, uninfluenced and unawed, adopted upon full investi- 
gation and mature deliberation, completely free in its principles, in the distribution of its powers, uniting 
security with energy, and containing within itself a provision for its own amendment, has a just claim 
to your confidence and your support . . . The basis of our political systems is the right of the people 
to make and to alter their Constitution of Government: but the Constitution which at any time exists, 
til changed by an explicit and authentic act of the whole people, is sacredly obligatory upon all, The 
| very idea of the power and the right of the people to establish government presupposes the duty of 
every individual to obey the established government.’—George Washington. 
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ooperative Advertising 


Reflects New Cost Reducing Policies 


Advertising, to be effective, must 
eflect prevailing conditions. This does 
jot mean that when the situation is 
ad, advertising should tell how bad it 
s, rather, advertising should seek out 
he positive side of the situation and 
proclaim it; advertising points to the 
lew way of doing things and drops old 
methods without a moan or a backward 
elance. : 

Indicative of this trail blazing type 
of advertising is the copy of smart 
merchandisers who are announcing 
cost reducing policies instead of ham- 
mering out sales appeals. With one 
inaster stroke they align themselves 
with the patriotic effort to save rubber, 
fuel, and machinery ; provide an exam- 
ple of cooperation that destroys the 
bonds of destructive competition for 
the “duration”; and yet inform men 
depending upon their services that they 
have seen the need for continued serv- 
ice and have found the way to meet it. 

“We're all in this thing ‘together’,’ 
announced eleven lumber and mill 
companies in Green Bay, Wis. ‘The 
undersigned . . . companies are asking 
for your cooperation so that we 
may do our part in the conservation of 
rubber. 

“We ask you to do this: anticipate 
your lumber, millwork and_ building 
inaterial requirements as far in advance 
as possible, place your orders so that 
we have time to consolidate as many 
as we can in one truckload, thereby 
making one trip instead of many.” 

In the same vein the Lumber and 
Millwork Dealers of Cedar Rapids, 
Iowa, wrote: 


“The All Out National War Effort 
has placed upon everyone the respon- 
sibility for maximum conservation of 
tires, gasoline, oil, motor cars, and 
trucks. 


“To that end, the undersigned ur- 
gently request that customers place or- 
ders to minimize delivery demands. 
We on our part, while earnestly desir- 
ing to render the maximum of service 
within the limits of the national policy 
with which we are fully cooperating, 
ask that you bear with us when delays 
occur due to our having to combine 
many small orders to lessen the num- 
ber of trips. 


“Effective Monday, February 2nd, 
1942, a service charge of 25 cents plus 
sales tax will be made upon all deliv- 
ered orders having a value of less than 
$5.00 exclusive of this charge and the 
sales tax.” 

Towa, the Fred L. 
company advertising 
an example of cooperative 
effort on the part of various companies 
interested in the welfare of a neighbor- 
hood. The lumber company has a strip 
at the top and the bottom of a full 
page of advertising, both strips con- 
nected by a narrow panel of advertising 


In Marshalltown, 
Ward lumber 
provides 


down the center of the page. Twelve 
4% by 3 inch boxes on the page are 
taken up by a service station; an up- 
holstery and awning company; an in- 
surance agency; a plumber; cleaner ; 
optometrist, and other types of busi- 
nesses usually found in a neighborhood. 

The lumber dealer advertises a 
garage to protect car and tires; men- 
tions the fact that building and im- 
provements can continue with the ma- 
terials on hand; suggests how handy a 
basement rumpus room would be in 
case of a blackout, and proposes other 
improvements in keeping with the 
times. In spite of the diversified lines 
advertised on the same page, the dis- 
play and the tenor of the advertising 
hangs together. 

Certainly the war has brought re- 
strictions and dislocations, but men of 
good will are finding new ways to keep 
business going and to keep the home 
front on the alert. 
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Hesigned for the Woman Buyer 


Modern Ozark Mountain Dealer Believes 
“A Lumber Office Should Be As Nice as a Beauty Parlor” 


Located in the fast developing dairy 
and chicken country of the Ozark 
Mountains, the Cassville Lumber Co., 
Cassville, Mo., relates the owner, has 
designed and built the finest office and 
display room in its trade area. 

Cassville has a population of 1,300, 
It is in the center of the Ozark play- 
ground and enjoys a large tourist busi- 
ness during the summer. The Cass- 
ville Lumber Co. was established in 
1908, but early in 1941 a moderniza- 
tion program was begun, “because,” 
states B. D. Wilks, “to-day the woman 
is the buyer of new houses and repairs. 

“For this reason we have come 

believe that the lumber office and 
sales room should be as nice as the 
vy other store. And 
m, we have designed and 

we think is tops in this 
ole trade area. We also boast that 


1 ‘ 
headatt. : an 
€autyV Parior Or an 


furnish us with rough 
pencil drawings and ideas, pictures 
magazines and any pointers she 

y have in mind, we can put those 
ideas on paper and make drawings and 


ciratu 


up contracts and have everything 


WALL FAINT O/SPLAY 


ready for the contractor to bid on. We 
feel this service is the best advertis- 
ing we can do.” 

The new sales room is 30 x 60-foot, 
with two ceiling heights, and the front 
has six sash set solid and covered with 
venetian blinds. Off the display room, 
is the private office and the bookkeep- 
er's office. The various types of ma- 
terials sold by this firm are displayed 
in the walls, ceiling, floors and in the 
make-up of the counter work top, 
cabinets, drawers and windows. 

The hardware display case for ex- 
ample is built of No. 3 white pine and 
backed with one-fourth inch veneer. 
The front of the case is made of com- 
position panels on hinges. Each panel 
is trimmed with chrome moulding. The 
case shelves are twelve inches deep. 
Directly behind each door is a stock 
of items displayed on the door. The 
case was built out from the wall some 
five feet to allow for storage space for 
There 
is a small door in the center of the case 
with a mirror in it and also a door 
at the north end for quick entry to the 


extra stock and heavy items. 


(— ORDER Wo. | L 
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storage department. All shelves in the 
display case are adjustable up and 
down every one-half inch. This case, 
from the floor up to the ledge, is 
painted dark blue; from the ledge 
to the top of the case, it is painted 
medium blue. The wall, from the top 
of the case to the ceiling, is painted 
light blue. 

The paint department case is similar 
to the hardware case except that it 
contains only open shelving. It also 
has storage space in the rear. The 
inside portions of the hardware paint 
cases are painted light green. 

The two counter paint displays with 
rounded ends shown in the photograph 
have tops of black composition material 
and are painted light green on the in- 
side and trimmed with dark blue. 

At the front of the showroom is a 
floor case about 18 x 66 inches which 
is shelved for cold paint. On the top 
is a show case for paint brushes. 
srushes are in drawers beneath the 
plate glass. The stock of paint brushes 
is in the hardware case. 

To complete the roofing displays, 
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the company’s manufacturers mounted 

samples of shingles on panels so that 

these samples would slide into the dis- 

play case and stay clean. One panel 

hangs on the front of the case and this 

panel is exchanged for one in the case 
intervals. 

The display used for roll roofing is 

round island with the roofing and 
paper around the outside. The top is 
used for display of small items. An 
electric paint conditioner is provided 
for the use of painters and all paint 
is put into this machine before leaving 
the store which enables customers to 
mix their paint quickly when they are 
ready to use it. 

Directly between the paint wall case 
and the office is a wall space that is 
covered with various kinds of plywood 
and on this wall are mounted displays 
and samples of small items of building 
materials. One panel shows a front 
view and end section of every piece of 
moulding carried in stock. Another 
panel is used to display metal products 
such as corner beads, metal laths and 
other items. 

The Cassville company force consists 
of a bookkeeper, who also does what- 
ever else is necessary around the yard, 
a yard man who also makes deliveries, 
and Mr. Wilks, the manager. 

“We put in a year planning the 
above improvements,” states Mr. 
\Vilks, “and we believe they are orig- 
inal for the most part. We studied 
trade journals and advertising mat- 
ter of all kinds and did our own de- 
signing and all the work was done by 
our local carpenters and painters. We 
have used considerable chrome mould- 
ing on the hardware case, on the office 
walls, and outside on the floor cases. 

“One of the things we believe is 
necessary around the lumber yard is a 
loafers’ quarters which are located di- 
rectly around the stove. Our loafers’ 
department for carpenters, painters, 
plasterers and customers is furnished 
with daily papers, trade journals and 
anything else in the way of reading 
materials that might be of interest to 
them. 

“Our private office is a visiting and 
consulting place away from the main 
part of the sales room. We can take 
a customer into the private office and 
discuss with them their building prob- 
lems and not be bothered with outside 
business.” 

Mr. Wilks has been manager of the 
business since 1918 when his father, 
W. A. Wilks, who founded the busi- 
ness, passed away. 








At top is a view of the work-top counters and walls enclosing the bookkeeper's 

office. Center: View showing the depth of the display room with the paint 

displays and islands on the right. Bottom: The builders hardware display which 

is located just across from the paint display. At top of facing page is a floor 
plan of the display room and offices 
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Plug your profit leaks and go after 
small orders!” 

Acting along these lines, O. R. Hall, 
manager of the Hollywood yard of the 


I. K. Wood Lumber Co., in just a 
few weeks built up a counter business 
—small orders obtained within the 
neighborhood—of better than $100 a 
day. 

To date, total volume hasn’t equaled 
that done when the home-building 
boom was in progress, but the mark- 
up in this small-order business is so 
much greater, that the management 
hopes soon to be showing as great a 
net profit as before. 

Here are the classes of business on 
which the Hollywood yard is now con- 
centrating: 


1. Bench materials for small fac- 
tories that are being converted into 
defense industries. 


2. Backout materials. 

3. Hobby materials. 

4. Playhouse materials. 

5. Rumpus room materials. 
6. Barbecue shack materials. 


7. Trellises for gardens and lath 
houses. 

8. Fences, ping pong tables and 
materials for building them. 

9. Sign company materials. 

10. Garage materials. 

11. Certain types of bathroom ma- 
terials. 

12. Insulation for attics. 

13. Wallboard and other materials 
for creating rental rooms and apart- 
ments. 


“There are any number of reasons 
why business of these types should now 
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be plentiful and easy to get,’ Mr. Hall 
declares. “First, with a definite hous- 
ing shortage, property owners have a 
better opportunity than ever to get 
their money out of modernization work 
—by creating extra apartments and 
rental rooms. Second, the thousands 
of factories being converted for de- 
fense industry production must create 
new working facilities; that means 
hbenches—thousands of them, for most 
of the small-parts manufacture is bench 
work. Third, the owner of a small 
home has more money to spend for 
building materials than at any other 
time in a great many years, and even 
if he has a new home in which he 
wouldn’t want to make any physical 
changes there’s the yard to be fixed 
up; and there are hobbies such as 
woodworking to take up his time. 

“Obviously, all of this is small-order 
stuff. The cost in handling it is un- 
doubtedly greater than the cost of 
handling home-building business. But 
on the other hand, the extra mark-up 
is more than sufficient to cover this. 
The man who comes in for a few 
boards isn’t going to argue about a few 
cents difference in price. And, by the 
same token, the small factory owner 
who’s anxious to get into production 
on a new type of work is more inter- 
ested in fast service than he is in 
price.” 

When home-building business began 
to lag, Manager Hall turned to small- 
manufacturing enterprises. He drove 
around every block in his normal trad- 
ing area, listed the names of small 
manufacturers who would probably be 
unable to get materials for peace-time 
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O. R. Hall (at left), manager E. K. Wood Lumber Co., Holly- 
wood yard, tells how conditions on the West Coast have led 
to the development of "small order" trade. At right (facing 
page), panel strips kept in office for sale to the wood-work- 


ing hobbyist. 


How te Plug Your 
Profit Leaks With 




















work and consequently would be con- 
verted into defense industry produc- 
tion. As time permitted, he began 
calling on these people, sold them on 
the idea that his yard would have com- 
plete stocks of the materials they 
needed and could give them the fastest 
service in town. 

He put in stocks of bench materials, 
particularly bench tops, providing a 
complete variety in sizes and types of 
materials. If a man said he had to 
have certain material on a few hours 
notice, Hall got it for him, even if it 
meant putting on extra help or work- 
ing overtime. 

“Because we have attempted to meet 
every small order requirement, we've 
seen some of the original ‘small busi- 
ness’ develop to amazing proportions,” 
relates Mr. Hall. “The first order we 
got from one nearby electrical company 
amounted to only a few dollars. But 
before we were through we sold them 
$4000 worth of bench materials. An- 
other small factory that started out 
with 25 people now has 400, is buying 
on an average of $700 to $800 worth 
of lumber a month. 

“We're now applying exactly the 
same principles to the home moderni- 
zation business. Just as rapidly as pos- 
sible, we’re building up large stocks of 
home modernization items such as 
wallboard, wall coverings and three- 
eighths-inch knotty pine. We'll go out 
of our way just as much for the cus- 
tomer who wants panel to cover a 
single wall as we would for the small 
factory owner who is building his first 
few benches preparatory to going into 
defense industry production, and the 
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}usiness is expanding almost as fast 
as it did in the industrial line. 

‘For instance, just a few weeks ago 
we sold a small order to a young man 
and his mother who were fixing up a 
small apartment in a large old home. 
They rented that apartment over night 
and went on to another. Now, they’ve 
completed four apartments in the 
house and are building a fifth one over 
ihe garage for their own use. We got 
all that business for just one reason— 
hecause we gave service.” 

On small jobs where the customer 
plans to do all the work himself, yard 
service men will inspect the property, 
help the man get his building permit, 
offer suggestions on appearance re- 
quirements and finally figure the 
amout of material needed. By inspect- 
ing the property, the yard men can 
irequently make suggestions that will 
convert plans for a very small job into 
a relatively large one. 


Having sold materials to one house- 
holder, the company representatives 
then inquire about others in the block 
who might be planning improvements, 
contact those persons immediately. If 
there’s a large house in the neighbor- 
hood and only two or three people oc- 
cupy it, a call for the purpose of sug- 
gesting improvements to create rental 
income is always justified. 

Mr. Hall is likewise cashing in on 
the enthusiasm and acquaintances of 
hobby customers. A man who buys 
a ping pong table—or materials for it 
—is pretty apt to know other ping pong 
players in the neighborhood. The 
company finds out who they are and 
goes after their business. 


The same principle holds with men 
who do wood-working as a hobby. 
From one customer of this type, Hall 
is usually able to get the names of 
several others. In addition, he has ob- 
tained from friendly merchants in the 
hardware business lists of buyers of 
all kinds of power tools. He contacts 
these people, sometimes by telephone, 
sometimes in person, emphasizing the 
fact that complete supplies of hard- 
wood suitable for wood-working are 
carried and that the company will go 
out of its way to offer fast, efficient 
service. 

A good example of how “profit 

e 
Below: From stock of short-lengths many 


small orders can be filled. Such sales 
represent a "gravy" profit. 








leaks” can be plugged by handling 
small orders is the company’s method 
of disposing of short ends. These were 
formerly “kicked around” and wound 
up by being sold as scrap. Now, all 
lengths of two feet or under are 
stacked under the cutting table where 
they serve as a constant reminder to 
the order men. Many small orders can 
be filled right from this stock, and since 
most of the regular mark-up has been 
taken on the original length anyway, 
the short ends represent a “gravy” 
profit. 


In the past, many customers formed 
the habit of going out to the mill, but 
this practice resulted in a loss on small 
panel cuts. Customers, seeing the 
stacks mount up, would consider it as 
scrap and would want to buy it at a low 
price. Now, this stock is being cut 
into 12, 18 and 24-inch strips and is 
kept on display in a back room in the 
office. Here, it is easily sold over the 
counter with very little labor expense 
—and at regular price. 

Sign men, it was found, are espe- 
cially good prospects for the small 
pieces of paneling. With more and 
more interest in the home now devel- 
oping, the small sign companies are 
making quantities of “Keep Off the 
Grass” and other similar signs and of- 
fering them for sale. 


“The response we've gotten on all 
sorts of small items has convinced me 
that there’s an immense amount of re- 
tail pick-up business to be obtained” 
Mr. Hall concludes. “All we have to 
do is get out and go after it and then 
give the right type of service to back 
up our sales appeal.” 
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Fred L. Ward at the Marshalltown 


airport 


Several associations report that not 
so many dealers are at their conven- 
tions this We're about 
that. Retailers are especially anxious 
to know about Governmental regula- 
tions. 


year, SOTTY 


As soon as the orders are re- 
leased in Washington, they go out to 
everybody. They come in a steady 
stream, and the trade press works con- 
stantly at interpreting them. But no 
one is good at prophesying orders not 
yet issued, not even the officials who 
finally issue them: and it is the com- 
ing pattern that the industry most 
wants to know. The stay - at - home 
dealer thought the convention couldn't 
penetrate the future, so he decided to 
save his tires. 

But a convention is pretty good at 
building dealer morale. Lumber re- 
It’s 
story of changes made with dif- 


tailing never has been a soft snap. 
a long 
fculty to meet changing conditions ; 
and every dealer, so to speak, expects 
troubles he doesn't count on having. 


Must Get Closer to the 
Cows and Chickens 


We saw plenty of icebergs melt in 
the cheerful convention atmosphere. 
There they were; hundreds of men, 
good friends, all in the same boat, all 
members of a vital industry. It’s an 
industry filled with memories of diff- 
culties met and of hard times licked. 
With such a group of men around, it’s 
easier to remember that building is a 
vital industry. People still get married, 
still need homes. Food must be pro- 


We'll find 


vay to build, with the co-operation 


duced and business housed. 


a 


of the Government, because building is 


Amemecanfiunherman 





February 21, 19 42 


REALM of the 
RETAILER 


needed. | can if anybody can. Mutu- 
ally generated morale! 

C. M. Porter, the veteran dealer of 
Oskaloosa, Lowa, said it all at the Old 
Timers’ session of the Northwestern: 
“If we'd gone home last year full of 
gloom, as we didn't, lumbermen never 
would have created the fine business 
they did create in 1941. We Old 
Timers know about changes. We've 
seen two-by-fours lose their identity in 
finished houses as we learned to sell 
buildings instead of lumber. We've got- 
ten closer to our customers and have 
recognized our responsibility to them. 
This year we may sell more homes for 
cows and chickens than for people; so 
well have to get closer to the cows 


Aviator Fred L. Ward took this 

aerial photograph of his own lum- 
ber yard at Marshalltown 

and chickens. But there’s going to be 

business if we look for it in the right 

places and in the right way. I think 
1942 will be a pretty good year.” 


John I. Alsop, of Fargo, represent- 
ing the younger dealers, mentioned 


something important about the veter- 
ans. Saying he had learned the busi- 
ness from his father, Harry T. Alsop, 
widely known dealer of the Northwest, 
he added: “The older lumbermen, who 
have seen yards change from freight 
houses to building the 


stores, are 


advocates of 
chandising. 


strongest modern mer- 
Sut they know something 
we younger men have to learn; that the 
more the methods change, the more thie 
industry remains basically the same. 
The principles the industry has long 
followed will be the foundation of war- 
time dealing. We have much that is 
familiar with which to start.” 

All dealers, except those in the big- 
gest cities and those with a purely sub- 
urban house trade, are giving a lot of 
attention to the farm market. Farmers 
need buildings to meet the enlarged 
agricultural program. They need ten- 
ant houses for the married workers 
who take the places of boys gone to the 
fighting services. Farmers have money, 





have been getting out of debt, can’t buy 
new cars or many new farm machines. 
They're good prospects. Farm profits 
in the Northwest are not all needed to 
service old debts. 


Tells Customers What 
Building They Can Do 


Fred L. Ward, of Marshalltown, 
Iowa, was much impressed by a speech 
on advertising and the right way to 
handle local building news; has long 
followed most of the suggestions made. 

“My tough job,” he said, “or one 
of them, has been convincing prospects 
they can build anything at all. They 
read the Washington stories, and fail 
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lowans Will Cultivate Farm Trade More Closely in 1942-- 


Expect War Restrictions to Create Big Backlog of Business 
--One Dealer Finds New Prospects on Job Sites; Promotes 
Business by Telling What Can Be Built 


to separate prophesies and guesses 
irom working rules; not so strange, I 
uppose, but it doesn’t do them or me 
any good. Months ago, with practi- 
cally no restrictions on building if ma- 
terials were in local warehouses, sev- 
eral of my customers concluded they 
couldn't buy a nail or a board without 
the risk of going to jail. So they gave 
up all thought of building or remodel- 
ing; gave it up without even asking a 
question. I’ve been using my adver- 
tising in part to correct these ideas. I 
don’t try to explain all the ins and 
outs, pros and cons, of priorities. | 
describe simply what can be done and 
say nothing about the things that can’t 
he done. If a customer wants to do 
something not allowed, it’s time enough 
to tell him when he comes to see me 
about it. 

J. L. Daniels, of the Midwest Lum- 
her Co., Dubuque, suggested that pos- 
sibly Washington was willing to scare 
out prospects who could get along for 
a while; may not have planned it that 
way but possibly is willing to have it 
happen. “Business in our field,” he 
said, “‘is more or less cumulative. Now 
and then we lose a sale permanently 
if it isn’t made on the spot. But many 
sales, if not made now, will eventually 
come in. A leaking roof continues to 
leak. A big family with a small house 
continues to be crowded. If this build- 


Part of his "farm specials" inven- 
tory forms a background for Fred 
L. Ward, Marshalltown, lowa 





ing can be postponed until after the 
war, it'll be part of the backlog for 
post-war industry. 

Mr. Ward, however, feels that the 
backlog idea might be carried to ex- 
cess. He thinks the Government is 
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envelope stuffers furnished by manu- 
facturers, and circulating a house 
organ. He uses a special page in the 
local daily. A group of advertisers go 
in together on this page; not all of 
them dealers in building materials. Mr. 
Ward makes use of news notes that 
he supplies the editor. 


“Catches” Good Prospects 
Looking at Jobs in Progress 


Another device that he counts as ad- 
vertising of much value is an inspec- 
tion service for jobs under construc- 
tion. One man gives much of his time 








Sign at the Marshalltown airport. 

Mr. Ward supplied much of the 

material for the hangars and 
administrative buildings 


willing for necessary and _ permitted 
building to be done; that it doesn't 
want people who come within the 
limits of permitted work to do with- 
out, any more than it wants these 
people to overpay their income tax. 
So he is using his advertising to tell 
them what is permitted. 

He has several avenues of publicity : 
has a large list that he reaches by 
direct mail, sending carefully selected 
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to this work; follows these jobs daily, 
sees that work and materials are right, 
keeps deliveries flowing and, incident- 
ally, talks with people who drop 
around to look at the job. A man with 
a secret desire to build, remodel or 
repair is quite sure to stop at a job 
in progress. He'll ask questions or 
drop a remark that will indicate what 
he has in mind. The inspection reas- 
sures the owner, and it appeals to the 
prospect. It is especially useful in 
large remodeling jobs. Mr. Ward has 
a high regard for yard signs at jobs 
in process of building. He, too, is 
counting on farm trade; expects to sell 
some tenant houses for farm help. 

During the first war, Mr. Ward was 
in the air service and has kept up his 
flying skill. He has a plane at the 
Marshalltown air port, does consider- 
able cross-country flying, and has a 
hobby of aerial photography. 

He takes his men in rotation with 
him to the Northwestern convention; 
also sent one this year to the South- 
western, at Kansas City. He has a 
yard shop where he builds farm port- 
ables of plywood, puts together k. d. 
frames, and does a little planing-mill 
work that isn’t too elaborate. He deals 
extensively with Weverhaeuser and 
does special promotion of Four-Square. 


ee 
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RETAILERS’ ROUND TABLE 








Underwriters Present Recommendations to Prevent Sabotage 


As all lumbermen must face the pos- 
sibility of sabotage because lumber is 
a vital defense commodity and lumber 
plants and yards are especially vulner- 
able to damage and destruction by 
SABOTEURS, the Fire Prevention 
Department of U. S. Epperson Under- 
writing Company, insurance engineers 
for lumber plants and manager of the 
Lumbermen’s Underwriting Alliance 
at Kansas City, has prepared a list of 


the following eight important recom- 
mendations : 

1. Maintain special watch service 
every minute the plant is not in opera- 
tion and employ extra guards when 
any unusual conditions or special haz- 
ards exist. 

2. Keep enclosed buildings locked 
tight when not in use. 


3. Maintain good housekeeping con- 
ditions—eliminate dust and refuse ac- 








Herel a Timely Tip 


The retail store of A. Roberson & Son (Inc.), Binghamton, N. Y., 








is noted for its window displays. The accompanying picture, taken 
through the window at an angle, to avoid glass reflections, is of a 
display in the center section. The idea was brought from the Middle 
West by D. H. Green, who for a time was employed by George 
LaPointe’s company, at Menomonie, Wis. 

Mr. Green selected several dozen pictures in color from a plan 





book, glued each to a backing of wallboard, and, with a band saw in 
the shop, trimmed the upper part in silhouette. The pigeonhole 
rack was also built in the shop. In the foreground, not shown in the 
picture, are a number of model houses. 

This highly colorful display has attracted much attention. This 
center window, in front of the opening to the store, has glass on four 
sides. This display was part of the company’s push for sales of houses 
of moderate size and cost, but the idea could be used effectively to 
promote remodeling. 














cumulations. Poor housekeeping con- 
ditions make easier the start and 
spread of fires. 

4+. Maintain fire protection equip- 
ment in good operating condition. 
Check frequently chemical extinguish 
ers, barrels and buckets, sprinkler sys- 
tem equipment, fire pumps and water 
control valves. See that all equipment 
is ready and available for immediate 
use. A saboteur will seek to damage 
the protective equipment. 


5. Prohibit trespassing—keep all 
strangers off premises unless they have 
special passes from your office. Ap- 
point superintendents and foremen as 
special police to stop all persons not 
employed. 


6. Enclose plant and yard premises 
with fencing. A six foot fence with 
three strands of barbed wire fastened 
at an angle at the top is recommended. 


7. Construction of a watch tower 
equipped with search light and strateg- 
ically located for observation over the 
entire premises is a very effective 
means for guarding the plant and yard. 
At some plants it has been found prac- 
tical to convert the water tank struc- 
ture into a watch tower at small ex- 
pense so that it serves the dual 
purpose of a tank and watch tower. 


8. Investigate all new employees 
and report promptly to the office and 
local authorities any suspicious act of 
an employee. The saboteur within our 
ranks or so-called fifth columnist is the 
deadliest enemy we have on our “home 
front.” 





Notes on Promotion—Using Ordi- 
nance Prohibiting Peddling 
by Outsiders 


Do you have an ordinance in your 
town prohibiting peddling? Such an 
ordinance has been tried with good 
success in a number of cities and 
towns. Of course, it does not apply 
to legitimate outside selling by local 
stores. At Richland Center, Wis. the 
merchants offer to pay $1.00 to the 
first person reporting an outside ped- 
dler of any sort. 
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WESTERN PINE PRICE MAXIMUMS SET 


WasHincton, D. C., Feb. 16.—In an- 
nouncing ceiling price on western pines, 
Price Schedule 94 effective Feb. 15, the 
Office of Price Administration says that the 
prices set generally follow the levels existing 
Oct. 1-15, 1941. The regulatory rules are 
practically identical with those included in 
previously announced Price Schedules. 
“Western Pine” is defined as ponderosa pine 
(pinus ponderosa), \daho white pine (pinus 
nonticola) and sugar pine (pinus lamber- 
fiana) produced in Oregon, Washington, 
idaho, California and Montana. Grade terms 
used have the meaning set forth in the 
Standard Grading Rules issued by the West- 
ern Pine Association, effective April 1, 1939. 
\ delivered price in excess of the maximum 
f. o. b. mill prices set forth may be charged, 
consisting of such maximum prices plus 
actual transportation costs paid by the 
seller. Maxima set for the principal items 
included in the schedule follow: 


Ponderosa Pine 
Select Grades 


4/4&5/4 
RL 82S * RL 8/4 RL 
Selects or S48 2S $28 
2. W., 1x4 & up. ag 00 se6 00 $71.00 
i a. | Sr 64.00 64.00 69.00 
S° Tne. Bh. 620s 66.00 66.00 71.00 
ce copeonemioennrwer 60.00 60.00 65.00 
ee Nigam net 66.00 66.00 71.00 
estan eo aes 62.00 62.00 67.00 
ro one ee reeiataiiece Canoe nore 64.00 64.00 69.00 
OE. “oon sctens araiecenreincous 66.00 66.00 71.00 
Bee feeeiaceiarscasanave ever 81.00 81.00 86.00 
D Selects 

R. W., 1x4 & up.... 52.00 52.00 57.00 
So” Fe.. Thc vcccsss 50.00 50.00 55.00 
le a. See 52.00 52.00 57.00 
Dn) 7 geantnnatenelreataed 46.00 46.00 51.00 
Be anisishaneatacesrues 52.00 52.00 57.00 
Se inte nhaecaoeustacdies eters 48.00 48.00 53.00 
OT RE 50.00 50.00 55.00 
We ods Ate wacdinaans 52.00 52.00 57.00 
|S QO EE Tne ene e 64.00 64.00 69.00 


Specified Lengths—4/4, 6’. 8’, and 14’, 
add $2; 4/4, 16’, add $5 (includes bundling 
2” and 3”); 4/4, 18’ and 20’, add $10; 5/4 
and thicker, 16’ and shorter, add $5; 5/4 
and thicker, 18’ and 20’, add $10; random 
lengths, 10’ and longer, add $2 

Rough, all thicknesses, deduct $2. 

Stained selects, deduct $5 from price of 
I) select. 


Common Boards, Random Lengths— 
6’ and Longer 


S28 or S48 1x4&6” 1x8” ixi0” ixt2” 
te oe cc aweeia $42.00 $40.00 $42.00 $46.00 
RON Ee wr sici'e sions 36.00 35.00 35.00 35.00 
eee 31.00 30.00 30.00 30.00 


Additions for thickness: To 5/, 6/ & 8/4 
No. 1, add $5; No. 2, add $4; No. 3, add $3. 
To 10/ & 12/4, No. 1, add $12; No. 2, add $8; 
No. 3, add $6. 

Specified lengths: No. 1, 2 and 3, 4” and 
”” widths, 16’, 18’ and 20’, add $2: 8” and 
wider, 10’, 12’, 18’ and 20’, add $2; all 
widths, 6’ and 8’, deduct $3. 


Shop Lumber 82S RW and RL 
4/4 5/4 6/4 8/4 10/4 
4/4 Com...$30.00 eceiee Sete eeu Fioeats 


No. 3 

_ clears... 41.00 $56.00 $56.00 $69.00 $81.00 
MO. Paces -. 41.00 41.00 52.00 67.00 
WG Biss .... 338.00 33.00 38.00 46.00 
ING. Bas ees .... 27.00 27.00 27.00 30.00 


For rough 4/4, No. 3 clears & thicker, 
deduct $2; 4/4 shop common, deduct $1: 
'/4 & thicker No. 1 shop, deduct $2; 5/4 & 
thicker No. 2 & 3 shop, deduct $1. 


Dimension, RL S1S1E HM 1,” x Standard 
Widths, or S4S H M 1%” x Standard 


Widths 
Scaledas 2” 2x4” 2x6” 2x8” 2x10” 2x12” 
No. Wiwicual aerate $28.00 $27.00 $26.50 $27.00 $27.00 
A oe 25.00 24.00 24.00 24.00 24.00 
i Se 18.50 17.50 17.50 17.50 17.50 


For specified Re ae add to RL 14’ and 
a 14’, $1.00; 16’, 50 cents; 18’ & 20’, 


For rough, deduct $1. 





Revel Siding 3’ & Longer 


14"x 4” % "x5" 1%”xX6" 
= PRs. Gis foreign sis-eig 229.50 $32.00 $31.50 
ee ere 28.00 30.50 30.00 


_ B&btr., C&D may contain 20% 3’ to 8%’ 
in multiplies of 6”. For 9’ and longer, 


add $3. 
Idaho White Pine 


Select Grades 


RL S2S or S48 1x4” 1x5” 1x6&8” 
BE @ Better...... $74.00 $79.00 $77.00 
Cr I Swiereicasiane 67.00 72.00 70.00 
D BSect .....k sass 51.00 54.50 51.00 

13” & 

wider 
RL S28 or S48 1x10” ixis” RW 
Bm @& Better... ...... $79.00 $100.00 $100.00 
rr 72.00 91.00 91.00 
Py BOWE . ck eee 59.50 76.50 76.50 

5/4x4” 
or 


RL S28 


B @ Better....... $87.00 $95.00 $87.00 
a, ee 77.00 85.00 77.00 
 Beteet 2.2545. 65.00 75.00 67.00 
13” & 
wider 
RL S28 5/4x8” 5/4x12” RW 
B & Better....... $90.00 $105.00 $105.00 
a. 80.00 95.00 95.00 
Ce. 70.00 85.00 85.00 


Additions for thickness: B & Btr. & C 
S2S RL 6/4, add $10; 8/4, add $20 to 5/4; 
6/4 D Select, same as 5/4; 8/4 add $5 
to 5/4. 

Specified Lengths: 4/4, 8’, 10’, 12’ & 14’ 
net; 16’, 18’ & 20’, add $10; 5/4 and thicker, 
16’ and shorter, add $5; 18’ & 20’, add $10; 
6’, when sold separately in quantity lots, 
deduct $10 from RL. 

Rough, all thicknesses, deduct $2. 


Shop Lumber, RW & RL S28 


4/4 5/4&6/4 8/4 
4/4 Common..... $31.00 eat saateise 
| Sete ee eters $58.00 $73.00 
GRY a.6icr ace ceveyersiane ee 37.00 42.00 
i a ee ee : 29.00 29.00 


When sold as No. 3 & better, pile run 
on grade prices, deduct $5 from the No. 1 
shop price, and $2 from the No. 2 shop 
price 

Rough: 4/4 shop common, deduct $1; 5/4 
& thicker No. 1 . deduct $2; 5/4 & 
thicker, No. 2 or No. 3 shop, deduct ei. 


Bevel Siding, 7/16” x 3/16 SM 
3’ & Longer 1%”x4” "x5" 16”"x6"” 
cal sta eeeeay aheneen $31. 00 $35.50 $35.00 
sustipuiss tai biie ieee (aly ai 27.75 32.25 31.75 


May contain odd lengths, and 20% 3’ to 
8%’ in multiples of 6”. 
For all 9 ft. and longer add $3. 


Common Boards, 84S or S2S RL 
13 
& war. 


RW 
1x6” 1x8” 1x10” 1x12” S2S 


« Colonial). $42.00 $44.00 $49.50 $70.00 $75.00 
(Sterling). 40.00 40.50 41.00 45.00 54.00 
N 


(Standard) 33.00 34.00 32.00 33.50 33.50 


Dimension, RL; S1S1E HM 1-9,/16” x Stand- 
ard Widths, or S4S HM 1%” x Standard 
Widths Scaled as 2” 


2x6” 
2x10"& 
2x4” 2x12” 2x8” 
ae Sear $28.00 $27.00 $26.50 
a eee ere 25.00 24.00 24.00 
i) a Soa ae 18.50 17.50 17.50 


Specified lengths, 14’ and under 14’, add 
$1; 16’, add 50 cents; 18’ and 20’, add $2 


For rough, deduct $1. 

Specified widths, all grades, wider than 
12”, add $2 for each inch over 12” to price 
of 13” and wider. 

Random lengths are 6 feet and longer, 
unless otherwise provided in list. 


Differentials—Ponderosa, Idaho and Sugar 


Differentials and Rules applicable to all 
grades of Ponderosa, Sugar and Idaho 
Pines: Ordinary Resawing, add $1; Resaw- 
ing and S2S, all grades, all rates, add $2; 
Ripping, per rip, add $1; Novelty-Saw Rip- 
ping, add $2; Ripping and S4S, add $3; 
Cross Cutting, per cut, add $1; Cleating 
(ordinary), add $1.50: Bundling (ordi- 
nary), add $1.00; Bundling (export), add 
$5. 

Differentials—Ponderosa and Idaho 

Following provisions apply to Ponderosa 
and Idaho White pines: 4/4 and thicker 
stock dressed thicker than standard, for 








each 1/32”, add $1. For stock run $48 
wider than standard width (may be hit 
or miss), add $1; Standard Casing and 
Base, Jambs, Sill Stock, Pulley Stiles, Log 
Cabin Siding, Bungalow Siding, Dolly Var- 
den siding and all similar patterns (not 
moulding), 8” or 10” Beveled Siding, all 
grades, to price of grade desired, Add $7.50. 
All other patterns except those conform- 
ing to Association Standard Patterns, add 
$2.50. All Standard Patterns other than S2S 
or S4S, except as noted above, add $2. Cut- 
ting to specified exact length, add $1. All 
stock shipped in inter-divisional stopover 
cars, add $1. Random lengths are 6 feet 
and longer, unless otherwise provided in 
list. 
Differentials—Idaho 


Following differentials apply to Idaho 
Pine: 

Additions for thickness: No. 1, 5/ 6/ & 
8/4, RL or all 16’, add $9 to 4/4 RL price; 
5/, 6/ & 8/4, specified lengths other than 
16’, add $14 to 4/4 RL price; No. 2, 5/, 6 
8/4, RL or all 16’, add $7 to 4/4 RL price; 
specified lengths other than 16’, add $12 
to 4/4 RL price; No. 3, 5/, 6/ & 8/4, RL 
or all 16’, add $3 to 4/4 RL price; specified 
lengths other than 16’, add $8 to 4/4 RL 
price; No. 4 & 5, 5/, 6/ and 8/4, RL, add 
$2 to 4/4 RL price. 

Specified lengths: No. 1, 2 & 3 common, 
4” & 6”—10’, 12’ & 14’, deduct $1; 4” & 6”— 
26°, 18° & 20’, ada $i: 87, 10° & 13%, 210’,. 12’, 
18’ & 20’, add $1; 8”, 10” & 12”—14 & 16’, 
deduct $1; all widths—6’, deduct $3. 

Rough 5/4 & thicker, all commons, de- 
duct $1. 


Sugar Pine 


Select Grades 

S28 or S4S, 
RW&RL 4/4 
1&2 Clear 
(B&Btr.).$77.00 $78.00 $78.00 $90.00 $108.00 
C Select.. 74.00 75.00 73.00 86.00 104.00 
D Select... 58.00. 60.00 60.00 75.00 88.00 

Stained Selects: Deduct $5 from price 
of D Select. 

Australian Clears: Same price as D 
Select. 


Shop Lumber, 5” and Wider 


5/4 6/4 8/4 10/4 


5/4 6/4 8/4 10/4 
No. 3 Clear. ..$63.00 $63.00 $80.00 $95.00 
NE: seared ene 46.00 46.00 58.00 73.00 
| ae ae 37.00 36.00 43.00 55.00 
DNS ee 66 aj icine 28.00 29.00 20.00 33.00 


4/4 R W $32.00. 
No. 3 clear, 5” & wider, $45. 


Common Boards 
S2S, RL 
& RW 4/4 5/4 8/4 10/4 12/4 


Btr. Com..$39.00 $42.00 $43.00 $44.00 $45.00 
No. 3 Com. 30.00 33.00 33.00 36.00 36.00 


Differentials—Sugar Pine 


Additions for random widths, shop and 
better: 10” & wdr., $5; 12 or 13” & wdr.. 
$15; 14” & wadr., $20; 16” & wadr., $25; 18” 
& wdr., $30. 

Additions for Specified Widths of D Se- 
lect & Btr. only: 4, 6 & 8” net; 5, 7, & 10”, 
add $5. For shop and better: 12 & 13”, 
add $15; 14 & 15”, add $25; 16 & 17”, add 
$30; 18 & 19”, add $35; 20 & 21”, add $45: 
22” & wadr., add $55. 

Additions for Specified Lengths of Se- 
lect & shop grades: 8 to 16’, 4/4, add $5: 
5/4 & thicker, add $5. For Select and 
Shop: 4/4 & thicker, 18’ to 20’, add $10; 
Common grades, 4/4 & thicker, 8’ to 16’, 
add $2 

Deductions for Rough: 4/4 and thicker 
No. 1 Shop & Btr., $3; 5/4 and thicker 
No. 2 Shop, $2; 4/4 and thicker Common, 
Dimension and No. 3 Shop, $1: inch 
Shop, $2. 

Random lengths of sugar pine are 6’ 
and longer, unless otherwise provided in 
list. Stock dressed thicker than standard. 
for each 1/32”, add $1; for stock run S4S 
wider than standard width (may be hit 
or miss), add $1; standard casing and 
Base, Jambs, Sill Stock, Pulley, Stiles, 
Log Cabin Siding, Bungalow Siding, Dolly 
Varden Siding and all similar patterns 
(not mouldings), to price of grade desired, 
add $7.50; all other patterns except those 
conforming to Association Standard Pat- 
erns, add $2.50; all standard patterns other 
than S2S or S4S, except as noted above. 
add $2; cutting to specified exact length, 
add $1; all stock shipped in inter-divi- 
sional stop over cars, add $1 
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SOUTHERN HARDWOOD CEILING ANNOUNCED 


Wasuinctox, D. C., Feb. 16.—In an- 
nouncing maximum Price Schedule No. 97 
for Southern hardwood lumber, effective 
Feb. 20, Leon Henderson, administrator of 
the Office of Price Administration, says that 
prices oh most items are reduced $2 to $5 
from current levels, and tough white ash 
prices are cut as much as $10 in thicker 
sizes; that maximum prices for oak lumber 
are substantially those prevailing today. 

Maximum prices ar established only for 
shipments which originate at a mill. Direct 
mill shipments pursuant to orders of less 
than one thousand feet are excluded from 
the schedule, since in most of these ship- 
ments the mill performs the function of a 
distributing vard. The schedule establishes 
maximum prices on an f. o. b. mill basis, 
except in case of tough white ash. Prices 
of rough, air dried or shipping-dry tough 
white ash are f. o. b. concentration point. 
Sellers may charge a delivered price which 
does not exceed the f. o. b. price plus actual 
freight paid by the seller. In computing 
freight charges, a seller is permitted to use 
a system of estimated weights, provided that 
the system was used by that particular seller 
during the first two weeks of October, 1941. 

The ceiling prices apply to lumber in a 
rough, air dried condition. Additions may 
be made to these prices for certain workings 
and special treatments, and for shipments in 
mixed cars and mixed trucks, as defined in 
the schedule. 

Both domestic and export sales are sub- 
ject to the schedule. A charge not to exceed 
$1.50 per thousand feet may be made for 
marking and bundling lumber for export 
shipment. In addition, a charge of not more 
than $2 per thousand feet may be made 
when lumber is exported on ac. i. f. or 
c. a. £.. basis. 

For mixed car or mixed truck shipments, 
$2.00 additional per 1,000 feet of southern 
hardwood lumber (other than tough white 
ish) may be charged. 

The schedule differentiates Southern from 
\ppalachian hardwood as follows: 

“Southern hardwood lumber” means 
lumber (1) produced from the botanical 
species of sap sweet gum and red sweet 
gum (Liquidamber  styraciflua), tupelo 
(Nyssa aquatica), black gum (Nyssa syl- 
vatica), yellow poplar (Liriodendron tu- 
lipifora), beech (Fagus americana), syca- 
more (Platanus occidentalis), soft maple 
(Acer rubrum): and the botanical species 
included in the genera of red oak and 
white oak (Quercus), magnolia (Mag- 
nolia), elm (Ulmus), cottonwood (Popu- 
las), willow (Salix), hackberry (Celtis), 
hickory (hicoria), basswood (Tilia), and 
ash (Fraximus), and (2) processed into 
lumber at mills located in Alabama, 
Arkansas, Florida, Louisiana, Mississippi 
and Texas, and those portions of North 
Carolina, South Carolina, Virginia, Geor- 
gia, Kentucky and Tennessee not included 
in the “Appalachian hardwoods area.” 

The “Appalachian hardwoods area” is 
that area circumscribed by a line begin- 
ning at the intersection of the western 
line of the State of West Virginia and the 
western line of the State of Pennsylvania; 
thence south-westerly on the western line 
of West Virginia to the western boundary 
of Boyd County, Kentucky; thence extend- 
ing southwesterly through Kentucky 
along the generally northwestern boun- 
daries of the following counties: Boyd, 
Carter, Rowan, Menifee, Powell; Estill, 
Jackson, Rockcastle, Pulaski, Wayne, and 
Clinton to the Tennessee State line; thence 
westerly along said State line to the west- 


ern boundary of Pickett County, Tennes- 
see; thence southerly in Tennessee along 
the western boundaries of Pickett, Fen- 
tress, Morgan, Roane, Rhea, and Hamilton 
Counties to the intersection of the western 
boundary of Hamilton County and _ the 
Nashville, Chattanooga, and = St. Louis 






































Quartered White Beech 
Oak No.1 & 
Now. & Selects; 
Selects; Thick- or 
Thiek- or ness FAS No.1 
ness FAS No.l 5/8...$ 40.00 $30.00 
D/S8...8 70.00 $40.00 3/4 41.00 31.00 
3/4.. $2.00 $3.00 4/4.. $3.00 33.00 
$/4. 95.00 50.00 ie a 48.00 38.00 
Ye San 105.00 60.00 6/4 19.00 39.00 
6/4.. 107.00 60.00 | 8/4 53.00 43.00 
a an 125.00 TO.00 Magnolia 
Plain White Oak 4/4...$ 69.00 $47.00 
5/8...$ 47.00 $30.00 | 5/4.. 73.00 50.00 
3/4. 50.00 22 a0 | 6/4.. 73.00 50.00 
1/4. 62.00 2s oo | S/4.. 76.00 51.00 
a 4. 95.00 $7.00 Sott Elm 
6/4. 100,00 50.00 4/4...$ 43.00 $33.00 
8/4. 120.00 55.00 a/4.. $5.00 35.00 
Quartered Red Oak : 4 : ae ae 
5/8...$ 50.00 $36.00 ; : = 
3/4. 50.00 37.00 Basswood 
4/4. 60.00 $2.00 $/4...$ 59.00 $39.00 
a/4. 70.00 $7.00 Cottonwood 
6/4. 72.00 $9.00 | 4/4...$ 44.00 $38.00 
8/4. $0.00 52.00] 5/4.. 46.00 39.00 
. 6/4. 46.00 39.00 
_ Plain Red Oak | 8/4. 46.00 39-00 
»/S...38 40.00 $30.00 
3/4... 200 32.00 | Hackberry 
$/4. 52.00 37.00 | 4 ...$ 43.00 $33.00 
5/4... 68.00 $5.00 a/ 4... 45.00 00 
6/4. 7000 17.00 6/4. $5.00 00 
8/4. 76.00 50.00 5/4.. $7.00 00 
Quartered Red Gum 1/4 helryy $41.00 
$/4 .5 96.00 $51.00 | = 1 me -— : 12-00 
»/4... 100.00 60.00 6 * ‘ 16.00 
6/4... 100,00 63.00 ee “‘y 
8/4... 103.00 65.00 8/4... £6.00 
_ Plain Red Gum th Free: 
»/8...$ 65.00 $38.00 | 5/4... 
3/4... 75.00 £2.00 he Se : De 
fe Pe 92.00 17.00 ae io 50.00 37.00 
; ae 95.00 7.00 ae ‘ 
6/4... 95.00 58.00 ryt .e OTe Ie 
a + -3 61.00 $51.00 
S/4... 94.00 60.00 | 574°°'” 6309 53.00 
Quartered Sap Gum | 6/4... 66.00 56.00 
$...38 60.00 $46.00 Of 4. «< 69.00 59.00 
d/4... 65.00 53.00 | sore Maple—WHND 
6/4... 67.00 54.00 >R 
8/4... 70.00 55.00 4/4 < _ 
4...$ 38.00 
Plain Sap G 2 doe 42.00 
a/8...$ 42.00 6/4.. 44.00 
s/4.. $6.00 8/4... 47.00 
4 # 56.00 Hickory 
5 +. 60.00 Log No, 
6/4.. 63.00 ) Run FAS 1 
8/4. 68.00 22.00 $ $ $ 
Quartered Tupelo 4 t. 35.00 56.00 37.00 
...$ 53.00 $43.00 | 5/4. .37.00 58.00 39.00 
5/4-.. 55:00 15.00 6/4..40.00 61.00 43.00 
6/4... 57.00 17.00 S/4..43.00 66.00 44.00 
8/4... 62.00 52.00 | Plain Yellow Poplar 
_ . Plain Tupelo aon, 
5/8 -3 40.00 $30.00 
= ae or 
3/4 41.00 31.00 FAS No.1 
de ome 20.00 40.00 »/8...$ 51.00 $31.00 
2/4... 52.00 42.00 b/s... 58.00 35.00 
6/4.. 99.00 45,00 4/4. 66.00 43.00 
\/4 60.00 20.00 5/4. 71.00 16.00 
Quartered Black 6/4. 76.00 49.00 
Gum 8/4. 86.00 23 
$/4...$ 53.00 No. 2: 
2/4... 55.00 9/8...$ 19.00 $16.00 
6/4... 37.00 a/*4.. 26.00 17.00 
R/4 62.00 vg oe 33.00 27.00 
‘i 5/4. 36.00 28.00 
2 tenner” Black 6/4. 37.00 298.00 
» ; 4 ype 8/4. 39.00 31.00 
4) 50.00 10.00 Quartered Yellow 
5/4... 52.00 12.00 Poplar 
6/4 55.00 45.00 | 474... 71.00 $46.00 
8/4 60.00 50.00 | 5/4. 76.00 49.00 
6/4. 81.00 52.00 
luartered Sycamore | s se 91.00 56.00 
5/8...$ 48.00 $38.00 mae “tig 
2/4. 18.00 38.00 | No, 2: No, 2B 
/4... 53.00 43.00 4 t...$ 33.00 $27.00 
5/4... 55.00 45.00.| 2 1... 36.00 28.00 
ese. . 56.00 16.00 | © H... 36.00 28.00 
R/4.. 61.00 19.00 8/4... 39.00 31.00 
PI Sycamore Tough White Ash 
»/8.. $2.00 $32.00 No.1 & 
3/4.. 42.00 32.00 FAS Selects 
4/4.. 13.00 33.00 4/4...$ 70.00 $40.00 
5/4. 44.00 34.00 r/4.. 75.00 45.00 
6/4.. 45.00 35.00 6/4.. 82.00 5.00 
8/4... 47.00 37.00 8/4.. 90.00 65.00 





Railroad; thence easterly along said rail- 
road through Chattanooga to the intersec- 
tion of said railroad and the Georgia State 
line; thence easterly along said State line 
to the western boundary of Fannin County, 
Georgia; thence southeasterly in Georgia 
along the southwestern boundaries of 
Fannin County and Lumpkin County; 
thence generally easterly in Georgia along 
the southeastern boundary of Lumpkin 
County, the southern boundary of White 
County, and the southern and eastern 
boundaries of Habersham County to the 
South Carolina State line; thence south- 
easterly along said line to the southeast- 
ern boundary of Oconee County, South 
Carolina; thence in a generally northeast- 
erly direction through South Carolina 
along the southeastern boundaries of 
Oconee and Pickens Counties, and the 
western, southern, and eastern boundaries 
of Greenville County to the North Caro- 
lina State line; thence easterly along the 
southern line of North Carolina to the 
eastern boundary of Cleveland County, 
North Carolina; thence northerly in North 
Carolina along the eastern boundaries of 
Cleveland and Burke Counties; thence con- 
tinuing generally northeasterly in North 
Carolina along the eastern or southern 
boundaries of Alexander, Wilkes, and 
Surry Counties to the Virginia State line: 
thence east on said State line to the east- 
ern boundary of Patrick County, Virginia: 
thence northeasterly through Virginia, 
following the eastern boundary of Patrick 
County and the southeastern boundaries 
of Franklin, Bedford, Amherst, Nelson, 
Albemarle, Greene, Madison, and Rappa- 
hannock Counties, turning southerly along 
the southwestern boundary of Fauquier 
County, and resuming a generally north- 
erly direction along the eastern boundaries 
of Fauquier and Loudoun Counties to the 
Maryland State line: thence northwesterly 
along said State line to the eastern boun- 
dary of Frederick County, Maryland; 
thence northerly through Maryland along 
the eastern boundary of Frederick County 
to the Pennsylvania State line; thence west- 
erly and thence northerly along said State 
line to the starting point. All sawmills on 
the boundary line of the Appalachian 
hardwoods area shall be deemed to be in 
the southern hardwoods area, except that 
mills in West Virginia and Maryland on 
the lines touching Pennsylvania and Ohio 
shall be deemed to be in the Appalachian 
area. 

“Tough white ash” means the botanical 
specie Fraximus americana. 


Prices on principal items covered in the 
schedule are as shown in adjoining column. 





Hardwood "Ceilings'' May En- 
courage "Grade Relaxations" 
“Price control is ineffective without pro- 

duction control and rationing. No need of 

rationing hardwoods appears to be imminent, 
and apparently the industry as a whole is 
doing a good job in production under the 
restraints of working hours imposed by the 

Wage-Hour Law. The possibility of dis- 

rupting standard grading practices as an 

outgrowth of ineffective price controls would 
result in deplorable conditions,” says John 

W. McClure, secretary-treasurer National 

Hardwood Lumber Association, in a bulletin 

discussing the ceiling placed on southern 

hardwood prices. “The natural trend ot 
values is now upward, and price ‘ceilings 
are being established to prevent inflation. It 
is to be hoped that the competitive forces 
operating under the ceiling do not become 
sufficiently powerful to break through by 


(Continued on Page 41) 
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Ds firms listed below can supply you with choicest 
Hardwoods from the forests of the Appalachian Moun- 
tains. The proper wood, the right grade, for every hard- 
wood need. Woods of beauty and strength, of premium 








Basswood, Butternut, Cherry, Hickory. 
Hardwoods, or when you desire information on Appa- 
lachians, write to the firms here listed. 





quality. Oak, Poplar, Chestnut, Maple, Birch, Beech, Ash, 


When you need 




















* STEARNS COAL & LUMBER CO. 
Stearns, Ky. 
Appalachian Hardwoods, Hemlock and White Pine. 


MAY HARDWOOD CO. 


Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, But- 
ternut, Hard and Soft Maple, Oak, Poplar and Walnut. 





J. B. BELCHER 
Bluefield, W. Va. 
Appalachian Hardwoods, Air or Kiln Dried. 


* KITCHEN LUMBER CO. 
Ashland, Ky. 


Manufacturers of Appalachian Hardwoods, 
principally Poplar, Oak Maple and Beech. 





* MEADOW RIVER LUMBER CO. 
Rainelle, W. Va. 
Manufacturers of West Virginia Hardwood Products. 





* BRISTOL DOOR & LUMBER CO. 
Bristol, Va.-Tenn. 
Kiln-dried Appalachian Hardwood Lumber, Dimen- 
sion and Trim. 


* MOORE, KEPPEL & CO. 


Ellamore, W. Va. 


Band-Sawn Virgin ye ya al Hardwoods. 
5@ Years of Service 





* CHERRY RIVER BOOM & LUMBER COMPANY 
Philadelphia, Pa. 
Mills, Planing Mill, Dry Kilns . a. W. Va. 
Spruce, Hemlock, Hardwoods. », Renting, 
Trim, Standardized P Se ae Cars. 


* MORRISON, GROSS & CO. 
Erwin, W. Va. 


ee % West Virginia Hardwoods. Band 
Mill, Dry Kiln and Planing Mill. 





* * ELK RIVER COAL & alain co. 
Swandale, W. Va. 


Mfrs. Famous a Brand Appalachian Poplar 
and Other Hardwoods. 


* MOWBRAY & ROBINSON LBR. CO. 


Offices: Cincinnati, Ohio 
Mill at West Irvine, Ky. 
Complete Line of Appalachian Hardwoods. Maple 
and Oak Flooring. 





a THE MOWER LUMBER CO. 
Charleston, W. Va. 


West Virginia Hardwoods, Air-dried, Kiln-dried, 
- Rough or Surfaced. 
Mills: Omar, Marmet, Colcord and Pettus, W. Va. 


* M. E. CRISP LUMBER CO. 


Welch, W. Va. 
West Virginia and Kentucky Appalachian Hard- 
woods, Oak, Poplar. Beech, Maple. Ash, Hickory, 
Chestnut and other hardwoods. All facilities. 


*VESTAL LUMBER & MFG. CO. 


Knoxville, Tenn. 
All Appalachian Hardwoods—Kiln-dried and 
Dressed. 
Mills at Duff and Knoxville, Tenn. 


WEST VIRGINIA LUMBER CO. 
Elkins, W. Va. 


West Virginia Hardwoods — Air-dried, kiln-dried. 
Rough, Dressed or Resawed. Appalachian Oak 
and Maple Flooring. 


* WOOD-MOSAIC COMPANY, INC. 


Loulsville, Ky. 


“Parkay” Ready-Finished Hardwood Flooring, 
Lumber, Veneers, Dimension. 


D. C. STIMSON LUMBER CO. 
Owensboro, Kentucky 


Appalachian and Northern Kentucky Hardwoods, Soft tex- 
tured Poplar and Oak, Maple, Basswood, Ash, Hemlock and 
Pine. Mills at Haddix and Madisonviile, Ky. 


*SALUDA RIVER LUMBER CO. 
Cleveland, S. C. 


Manufacturers Band Sawn Appalachian Hardwoods, 
Hemlock & Yellow Pine. Famous “Caesarshead” 
Mountain Hardwoods. Planing Mill Facilities. 

















* BLACKWOOD LUMBER CO., INC. 
East LaPort, N. C. 


Manufacturers Band-Sawn Appalachian Hard- 
wood Lumber. Can Surface, Kiln-Dry and 
Resaw. 





*W. M. RITTER LUMBER CO. 
Columbus, Ohio - 


Appalachian Hardwoods 
Dry Thick Oak—Boat Oak 


*McCRACKEN & McCALL, Inc. 
Lexington, Kentucky 


Appalachian Hardwoods POPLAR BEVEL SIDING 
Band Saw and Planing Mill at Flat Lick, Ky. 








D. D. BROWN 
SUR 
svause renown ELKINS, W. VA. 
Mfrs. Band and Circular Sawn West Virginia 


Sppelachian Hardwoods—Kiln-Drying and Planing 
1 Facilities—Oak and Maple Flooring. Est. 1880. 


HUNTINGTON HARDWOOD CO. 
Huntington, W. Va, 


Manufacturers of Appalachian Hardwoods 
American Black Walnut our Specialty. 





THE M. B. FARRIN LUMBER CO. 
Cincinnati, Ohio 


Kiln-Drie@d and Air-Dried Appalachian Hardwoods. 
“Century” Oak and Maple Flooring. 


HUTTON & BOURBONNAIS CO. 
Hickory, N. C. 





Soft-textured Appalachian oak, . chestnut id 
Gun aetiae white pine. Plan mills, dry kilns. 


%* Member Appalachian Hardwood Manufacturers, Inc. 





* TENNESSEE-EASTMAN CORP. 


Kingsport, Tean. 
noe in White Oak and Yellow Poplar from 
th t belt in the Appalachian 
mountains. 








*x*VIRGINIA HARDWOOD LBR. CO. Inc. 
Tazewell, Va. 
Soft-textured Appalachian Oak, Poplar, Chestnut, 


White Pine, me | and Resawing fa- 
cilities. Modern ill at Bastian, Va. 
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“Defense” Homes Dominate City Building 


Dwelling Unit Construction Near 
Last Year's Level 

New York, N. Y., Feb. 16.—Building 
and engineering contracts awarded in the 
37 eastern States during January amounted 
to $316,846,000, according to F. W. Dodge 
Corp. This represented a moderate increase 
over the $305,204,000 recorded for January 
of last year. In dollar volume, non-residen- 
tial building was up 4 percent from the cor- 
responding month of 1941; residential build- 
ing was down 8 percent, and public works 
and utilities construction (heavy engineer- 
ing) was up 21 percent. 

While new residential building (exclusive 
of hotel, barracks and dormitory projects) 
decreased 17 percent in dollar volume from 
January of last year, the decline in number 
of new family dwelling units contracted for 
was less than 2 percent, a lower average 
contract price per unit, reflecting the shift 
of the residential building program to low- 
cost Defense housing units. 

Thomas S. Holden, president of F. W. 
Dodge Corp., commented that “this year’s 
big war construction program has as yet 
been only partially scheduled by the War 
Production Board.” 





New Materials Emphasized at 
Milwaukee Home Show 


MitwavukeE, Wis., Feb. 16—A group of 
17 low cost houses, all in the $6,000 classifi- 
cation, forms the “village” which has been 
constructed under sponsorship of the Mil- 
waukee Real Estate Board by local builders, 
as the “outside” feature of Milwaukee's 
\nnual Home Show which the board is 
sponsoring at the Milwaukee Auditorium be- 
ginning March 14. The “village” is in a 
new residential area close to several large 
industrial plants. Cost of the project is esti- 
mated at approximately $100,000. The 17 
homes are either of frame, brick, concrete 
or stone construction, with the Home Show 
Model Home being a 5-room, frame, one- 
story structure with unstained red cedar 
shingles. All have been built according to 
standards of the Home Builders’ Institute. 
The “model” homes all are devoid of un- 


necessary frills, with plastics widely used, 
and hardwares conforming to OPM. stand- 
ards. Asbestos board is used instead of gal- 
vanized metal for cold air returns in several 
homes; a masonry wall dividing the base- 
ment into two rooms makes steel beams un- 
necessary; plastic door knobs replace metal 
ones, and wooden eaves troughs take place 
of copper or galvanized sheet metal. The 
decorative scheme of the exposition will 
highlight “Victory.” 


Were You There 33 Years Ago? 
SEE PAGE 40 
Can You Name Manufacturers | 
Attending Alaska-Yukon-Pacific 
Exposition, Seattle, Wash., in 
1909? 
(Please Send Names of 
Unidentified Men to 
AMERICAN LUMBERMAN) 


Rents 3 Percent Above Previous 
Year's Level 


MINNEAPOLIS, MINN., Feb. 16.—The “real 
income” of Mr. and Mrs. American Public 
at the start of the new year was 21 cents 
on the dollar greater than at the like time 
a year earlier, according to Investors Syn- 
dicate. “Real income” in December, 1941 
was $1.21 compared with $1 in December, 
1940. All forms of cash incomes are sub- 
stantially above last year’s level. Their De- 
cember total is $1.34, and cash outgo aver- 
aged $1.10, for each $1 in the like 1940 
month. Other income, which registers un- 
incorporated business profits and agricultural 
earnings, at the end of 1941 was $1.43. 
Wage envelopes contained $1.40; salary 
checks were for $1.20, and investment in- 
come, dividend and interest payments were 
$1.13—for every $1 in the same 1940 period. 

Food cost $1.18; miscellaneous items, 
$1.11; clothing, $1.10; rents for all types 
of shelter, Defense centers excepted, aver- 
aged $1.03—compared with $1 last year. 








This 50 foot laminated wood, bowstring truss, jointed by "Teco" timber connectors 

comprised the exhibit of Rilco Laminated Products, Inc., W1I581 First National 

Bank Bldg., St. Paul, Minn., at a number of dealer association conventions. It is an 
indication of the trend to the use of lumber for heavy construction work. 


B. & L. Chiefs Urge Adjustments 
to War Economy 


Vigorous lending programs realistically 
adjusted to today’s conditions were urged 
upon the 3,600 member savings, building 
and loan associations of the United States 
Savings and Loan League by the executive 
council meeting in Chicago this past week, 
to draft a statement of suggested policies 
for 1942. Fermor S. Cannon, Indianapolis, 
presided at the meeting of some fifty savings 
and loan representatives from two-thirds of 
the States. Among recommendations were: 
Adjustment of standards so as to permit 
reasonable substitution of materials and in- 
novations of method in home building, fi- 
nancing of more rental housing using Title 
VI of the National Housing Act to cover 
additional risk, and the continued financing 
of the building of additional small homes 
wherever materials are available and demand 
exists. 





Chicago Area Home-Costs Aver- 
age Above "Defense" Level 


New building in the Chicago region 
amounted to $9,541,345 in January, an in- 
crease of more than $1,500,000 in comparison 
with January of last year, and of $1,625,000 
over December. A Federal housing project, 
comprising 56 buildings to cost $2,500,000, 
raised Chicago total construction to $5,065,- 
040. The unincorporated area of Cook 
County also had a large increase over Jan- 
uary, 1941. There were 716 homes built in 
the region, to cost $4,509,174, 88 suburban 
towns building 328 to cost $2,412,849; Chi- 
cago, 246, to cost $1,420,500. Home build- 
ing exceeded that of January a year ago by 
5.3 percent in number of homes, and 5.6 per- 
cent in value. Home building accounted for 
two-thirds of all building in the eighty-eight 
towns, and for practically all building in 
Cook County unincorporated areas. Average 
cost of homes in suburban communities was 
$7,356; in Cook county, $4,519. That a great 
deal of home building is being done in cost 
brackets above those which represent De- 
fense housing, is shown by the average costs. 
Repairs, alterations and additions to homes 
amounted to $218,749 in the suburban towns 
—about the same as in January or Decem- 
ber, 1941. Such figures are not available for 
Chicago. 





New Paint Movie Released 


New methods of paint merchandising and 
color styling as well as a_ non-technical 
demonstration of room color coordination 
are features of a new technicolor sound mo- 
tion picture being shown this month through- 
out the United States to decorators and 
painting contractors. The Sherwin-Williams 
Co., 101 Prospect Ave., N. W., Cleveland, 
Ohio, shares the sponsorship of the half- 
hour show with its local dealers. 

Entitled “Bill Newcomb Did It,” the 
movie dramatizes the revolution that has 
come about in the color styling of homes due 
to advances in color photography which 
enable laymen to visualize room colors in 
advance. Information about the movie is 
available from The Sherwin-Williams Co. 
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Hlinois Dealers 


Wartime Convention Finds Members 
Eager to Learn Ways to Serve Country 


acking just four of registering 3,000 men 
and women, the 52nd annual convention of 
the Illinois Lumber & Material Dealers’ 
\ss’n., held in Chicago, February 10 to 12, 
added itself to the long list of American 





J. J. SPRINGMAN, 
Alton; 
Vice president 
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HAMMERSCHMIDT, 
Lombard; 
President 


organizations whose members can be counted 
on to build fighting morale in the cities, 
towns and villages in which they maintain 
retail establishments. 

Completely devoid of fanfare, the meeting 
reflected sound determination to face the 
impact of current military and naval set- 
hacks, and to solve the complex problems 
that can be expected to increase as the 
country changes from peacetime to wartime 
production for the counter-offensives that 
must be launched soon. 


Retailers Are Morale Builders 


Morale effort today is being directed 
toward awakening in the public mind a 
greater realization of the serious danger 
that confronts our way of living. Among 


the best media for achieving this awakening 
are the trade associations whose members 
are the substantial citizens of every com- 
munity in the land. Fully aware of this, and 
sensing the association’s opportunity and de- 
sire to assist in the work, Secretary Jack 
MeCarthy skillfully constructed his conven- 
tion program to provide the needed infor- 
mation and inspiration, and to give the mem- 
bers concrete ideas for steering their busi- 
hess operations successfully through the 
coming year. 

The test of his success in accomplishing 
both purposes came on the closing afternoon, 
when attendance at the final session normally 
would have been relatively light. Eager to 
get every bit of vital information the con- 
vention program offered, members crowded 
the hall as they had on the two previous 
days, and sat through the entire session. 

Seyeral old-timers remarked that the pre- 








vailing spirit was that of the 28th conven- 
tion held in 1918. At that time Jack Mc- 
Carthy was serving as a part of the coun- 
try’s armed forces, and the nation was 
slowly beginning to realize the sacrifices that 
would have to be made. 

A feature of the convention was a quiz 
program conducted during the first half 
hour of each session. A radio celebrity made 
his way up and down the aisles with a 
microphone and a list of questions dealing 
with the manufacturers’ exhibits. The ques- 
tions were designed to test how closely the 
exhibits were being studied by association 
members. Awards for correct answers were 
Defense Savings Stamps in amounts rang- 
ing from one to three dollars, depending on 
the number of questions answered correctly. 
The feature was interesting and entertaining, 
and undoubtedly created closer interest in all 
the exhibits. 


President Sets Convention Goal 


The first session was called to order by 
president Ernst Hammerschmidt, who de- 
livered the following brief message: 

“Never in our experience have retail lum- 
bermen had the problems confronting them 
that they do today. With war adding to the 
already complex operation of business, we 
need our Association and the services it is 
endeavoring to render more than ever before. 
In hopes that every dealer can do a better 
job for himself and for America in 1942, 
we have tried to set the highest possible 
standard for our convention. Our program 
is made up of able speakers to assist you 
in serious consideration of the course to 
follow. e 

The first speaker was O. G. 
representing the Douglas Fir Plywood 
Assn., Portland, Ore. Using the title 
“Handmade Happiness,” Mr. Hughson de- 
tailed his long experience in the organiza- 
tion of boy builders clubs in the Pacific 
northwest, and urged that retail lumbermen 


Hughson, 
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organize similar groups of boys to work 
with the facilities that are available only in 
the lumber yards. His plea was based pri- 
marily on the proof he offered that such 
activity is a valuable community service. Its 
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by-product, he said, is good will for future 
business. 

Following Mr. Hughson was A. A. 
Nichoson, New York, with an analysis of 
what we are defending, delivered in a 
patriotic vein. 

The closing speaker of this session was 
I. N. Tate, Weyerhaeuser Sales Co., St. 
Paul, Minn., whose subject was “The Price 
of Peace.” Mr. Tate, with his usual calm 
precision, sobered his audience with a realis- 
tic statement of national and industry lia- 
bilities and assets, and summarized by prov- 
ing that we can win if we have the will to 
do so. 

After the quiz session.on Wednesday aft- 
ernoon, the second day of the convention. 
the Southern Pine Association showed two 
films, the first taken under fire as_ the 
British Commandos raided Nazi shipping 
and storage bases off the coast of Norway, 
and the second showing the role of Southern 
pine producers in the nation’s war effort. 

C. C. Carlton, Lansing, Mich., using the 
title, “Defense for America,” traced the 
transformation of American industry to war 
material production, and predicted that the 
end of the year would see such a staggering 
volume of armament pouring forth from 
American factories that no enemy production 
program could match it. 

Carl Blackstock, Seattle, Wash., president, 
National Retail Lumber Dealers’ Ass’n., 
stopped at the convention on his way through 
Chicago, and addressed the Wednesday ses- 
sion briefly. He assured the dealers that 
there will be plenty of building in the coming 
year, and referred to some of the precau- 
tions that have been taken on the West coast 
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in anticipation of air raids, which he said 
were confidently expected. Mr. Blackstock 
said that a new shed in his yard, built to 
replace one destroyed by fire, had been de- 
signed to accommodate sand boxes and other 
precautions on the roof to prevent the spread 
of fire from incendiary bombs. The closing 
speaker was George S. Benson, Searcy, 
\rk., with an inspirational, patriotic mes- 
sage titled, “Our Double Responsibility in 
This Emergency.” 

The principal speaker at the closing meet- 
ing on Thursday afternoon was Don Ross, 
Des Moines, Iowa, with the subject, “Geared 
Selling.’ Mr. Ross proved with fact on 
fact that this vear’s farm income will be the 
greatest of all time, and that farmers in the 
middle west will have four hundred dollars 
more per family to spend than they had last 


year. A change of emphasis from crops to 
live stock in this area will see a demand 
for new farm buildings, and for the remod- 
eling of old ones. The speaker closed by 
admonishing his listeners to sell the farm 
market aggressively and constructively, and 
suggested that they use classified, display 
and direct mail advertising; attend farm 
meetings and organize building clinics for 
the enlightenment of farmers and that they 
conduct farm tours, taking farmers and their 
Wives to inspect farm building and remodel- 
ing jobs already done. 

The final feature of the convention pro- 
gram was staged by the University of Chi- 
cago Round Table, and involved a three-way 
discussion of America’s economic future. 

The Half Century Club luncheon held 
Wednesday noon was heavily attended by old 
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timers, and the Hoo Hoo dinner and floor 
show on Tuesday evening brought out a 
capacity crowd. Ben Springer, inimitalie 
program conjurer of Milwaukee, came up 
with another spectacular floor show. 

An added attraction at the Thursday ses- 
sion, presided over by vice president Joseph 
J. Springman, Alton, was a recitation of 
Lincoln’s farewell address as he prepared to 
leave his neighbors in Springfield for resi- 
dence in the White House. The recitation 
was delivered by a man appropriately and 
convincingly made up to represent Lincoln. 

Officers for the coming year will be those 
who served during 1941. These are Erist 
Hammerschmidt, Lombard, president; Jo- 
seph J. Springman, Alton, vice president: 
J. F. Bryan, treasurer, Springfield; and 
J. D. McCarthy, secretary, Springfield. 


West Virginia Retail Dealers Pledge Unified Front 


Compared with Other Fields Dealers Are Told Their Status is Favorable 


The twenty-ninth annual convention of 
the West Virginia Lumber and Builders’ 
Supply Dealers’ Association, in session in 
Wheeling, W. Va., Feb. 9 and 10, pledged 
its full cooperation to the President in his 
program for winning the war, and also 
pledged a united front to maintain stability 
during the war and post-war period. 

The newly elected and installed officers 
who will serve for the ensuing fiscal year 
are as follows: C. A. Parrish, Spencer, pres- 
ident: vice presidents, E. C. Langfitt, Park- 
ersburg; A. W. Laing, Charleston; Lyle 
Rowe, Huntington., and C. L. Lantz, Logan. 

Nationally prominent speakers appeared on 
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ing manager of the Lehigh Portland Co., 
presented his topic: “What's Going to Hap- 
pen to the Dealer’s Business?” He said in 
part: 

“The lumber and building material dealer 
today is in a far better position than retailers 
in other lines of business. Building, of 
course, is sharply curtailed, except for war 
purposes, but in many other lines the retailer 
is faced with what virtually appears to be 
almost a complete blackout of the business 
as such. 

“The automobile dealers, the appliance 
dealers, the radio dealers and others in the 
so-called luxury fields certainly have an out- 











Left to right: Sam H. Diemer, Fairmont, secretary; George A. Bailey, Wheeling, retiring president; 

C. A. Parrish, Spencer, newly elected president; C. G. Conoway, Fairmont, treasurer; A. W. Laing, 

Charleston, and E. C. Langfitt, Parkersburg, vice presidents. Picture taken at the annual meeting 
of the West Virginia Lumber and Builders' Supply Dealers’ Association 


the program. Among them, Lieutenant Col- 
onel Paul H. Griffith, Washington, D. C., 
assistant executive, Office of the Under Sec- 
retary of War, discussed “National Defense.” 
He told of the part that the officers and 
members of the association can do in assist- 
ing to win the war by giving their un- 
qualified cooperation in every way possible. 

G. W. Hewitt, Wheeling, assistant vice 
-president of the Wheeling Steel Corp., dis- 
cussed the topic “Iron and Steel.” He took 
the members on an imaginary trip through 
the iron ore fields of Minnesota, down 
through the Great Lakes on an ore boat, 
through the blast furnaces, steel plate and 
sheet mills and then closed by telling them 
of the use of steel products. 

F, B. McKenna, Allentown. Pa.. advertis- 


look far less promising than the building 
material dealers, who are engaged in satis- 
fying the need for shelter, one of the three 
fundamental necessities of life. And it is of 
more than passing interest to observe that 
the curtailment of the business of these 
groups of retailers, removes the strongest 
kind of competition the dealers had for the 
consumer’s dollar. 

“Indications are that modernization, main- 
tenance, and repairs will contribute mate- 
rially to the building activity during the 
coming year. Much of this work can go 
ahead without priority assistance, because it 
calls for little in critical materials. 

“The same conditions apply in the farm 
market. Only recently the U. S. Depart- 
ment of Agriculture forecast that the farm 


income in 1942 would exceed that of 19-41 
by nearly two billion dollars. 

William R. Lunk, Fairmont, W. Va., com- 
mercial counselor, Monongahela West Penn 
Public Service Co., was the first speaker on 
the second day’s program, discussing “A 
New Look at Our Job.” 

In opening the speaker stated that federal 
statistics showed that in 1929 there was a 
turnover of $10,924,000 in the lumber busi- 
ness in West Virginia, while in 1939 it had 
risen to $12,152,000. 

He discussed the potential avenues for the 
use of lumber, both in the war program and 
in civilian life, the modern means of trans- 
portation which is important in handling the 
logs for the sawmill, the planing mill, as 
well as the finished product. 

J. W. Kossin, of the Federal Reserve 
Bank, discussed “Consumer Credit Regula- 
tion W,” the executive order issued by Presi- 
dent Roosevelt regulating installment credit 
and installment loan credits. 

He stated that Regulation W was being 
handled through the Federal Reserve bank 
system, because it was already set up and 
was doing the job without added cost to 
the taxpayers. Mr. Kossin told of the pay- 
ments that must be made when purchasing 
articles, and of the length of time over which 
payments may be extended to customers. 

Thomas J. McCormick, Washington, D. 
C., liaison officer, Wage and Hour Division, 
U. S. Department of Labor, discussed the 
“Wage and Hour Law.” In opening, he 
stated that the law had, in the three and 
a half years it had been in operation, con- 
tributed materially to the economic security 
of millions of workers. 

An open forum followed his address, when 
he answered many questions. 

“Priorities, Defense Areas, and Title vr" 
was ably discussed by W. H. Heermans, 0! 
Charleston, W. Va., acting director of the 
Federal Housing Administration. 

Mr. Heermans told of the designated De- 
fense housing areas, and of the allocation ot 
a specified number of new homes in these 
re pective districts, under Title VI, not to 
cost in excess of $6,000 each, and of the 
fact that allotments are made only in SixX- 
month periods. He also discussed the in- 
sured mortgage plan under the FHA. 
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Now when the pressure is on—when a tougher, more 
durable and better paint film must be produced— 
Pol-mer-ik’s extra values assume a greater importance 
than ever before. Emergency conditions and restricted 
construction demands that existing housing—farm 
buildings, stores and industrial structures — be pro- 
tected and preserved. Only paint can do this job. 
Pol-mer-ik Linseed Oil has the necessary extra 
values—it brushes out and levels better—it gives a 
finer appearance and its tougher, more elastic, more 


Pol-mer-ik is the Extra Value Oil 
at no extra cost 


Pol-mer-ik Linseed Oil is 100% linseed 


1 \pocnenik oil, 10% of which has been polymer- 
: AW) ized. The polymerized oil adds definite 
AVY s = 
SL qualities which make the paint brush 
Aste Oh | out and level better so as to produce 


a better gloss, better appearance, 
a more durable, longer-lasting film. 
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durable film gives better and longer-lived protection 
than ordinary linseed oil. . . . Protect the Paint Job with 
Pol-mer-ik’s extra values. 





Increase Your Profits with Pol-mer-ik in Cans 
Beat the drum—with its mess and its losses due to drips, 
foots, leaks and over-measures. Pol-mer-ik in Cans is 
clean, attractive and time-saving. You buy a can— you 
sell a can—your profit is sure and certain. 
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* ARCHER-DANIELS-MIDLAND COMPANY AL42B * 
Roanoke Building, Minneapolis, Minn. 
@ Please send me the story of Pol-mer-ik Linseed Oil in e 
@ Cans. I want more profits in my linseed oil selling. ®@ 
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Modern Bard Sings Paul Bunyan Odyssey; 
Explains Lumberjack Psychology 


History in fable form, psychology of the 
lumberjack, explanation by parable—roll ’em 
all into one and you have the astounding 
tale told by Cal Crosshaul, one time lum- 
berjack, but now a guest lecturer at univer- 
sities and schools. 

As you listen to his saga of Paul Bunyan 
the authenticity of the story is borne upon 
a current of simplicity characteristic of folk- 
lore throughout the world. This tale, you 
say, cannot be faked. It is born of the tim- 
ber country, and wilderness; conjured by a 
raw imagination that has dipped deep into 
the well of self-knowledge for its facts. 

During his visit with the staff of the 
AMERICAN LUMBERMAN, Cal Crosshaul 
brought out the hidden meanings behind the 
thousand-and-one stories of Paul Bunyan 
and his impossible accomplishments. Dic- 
tated examples of the style of this tall-tim- 
ber troubadour were as follows: 

“The attempt of some of our literary men 
to give Paul Bunyan a fullsome genealogy 
with special mention of ancestors—including 
a grandmother, an old maid aunt, and a 





he fell out of bed and rolling over in his 
sleep, destroyed four miles of standing tim- 
ber. So the boys built him a floating cradle 
which they anchored off Eastport. When 
Paul rocked the cradle, it caused a 75 foot 
tide in the Bay of Fundy and washed away 
several villages. This was bad. But Paul 
continued to sleep until they brought out 
the British Navy and had them fire broad- 
sides for several hours. This woke him up. 
He got up in the cradle, rubbed his eyes, 
looked about, and finally sighted shore. He 
decided to wade to shore, but when his big 
foot hit the water it caused such a commo- 
tion, or tidal wave, that it sank the seven 
war ships. Whereupon the British govern- 
ment seized the cradle and used the lumber 
to build seven new ships. This is how it 
happened that Nova Scotia was saved from 
becoming an island. But remember—the 
tides in the Bay of Fundy continue to rise 
and fall. 

“The truthfulness of the old lumberjack 
is further illustrated in this one: 

“The winter that Paul decided to cut out 
labor altogether, he just hitched Babe to.a 


Cal Crosshaul, Paul Bunyan story-teller, dictating some of his tales to a stenog- 
rapher in the American Lumberman office 


mother—are all beyond belief according to 
the old White Pine Lumberjacks. Any 
truthful lumberjack will tell you that Paul 
didn’t have a mother any more than Adam 
had a mother. The only difference between 
\dam and Paul was, that Paul had never 
lost a rib because of a woman. 

“The truthful storyteller always affirms 
that Paul was the child of the lumberjack, 
river-driver and raftsman; that he was born 
in the camps along the rivers and on the 
rafts. No particular spot is ever cited be- 
cause of the peculiar mythological origin of 
the character. But the same pride of parent- 
age shows up in the lumberjack as it does 
in the parent of any child. That pride is 
illustrated in the first observations and 
comment that the lumberjack makes of Paul 
as a baby. 

“Thus, when Paul was only two weeks old 


whole section of land and snaked the whole 
640 acres down to the landing at one drag. 
At the landing the trees were cut off just 
like shearing sheep, and the denuded sec- 
tion hauled back to its place. Six trips a 
day for six days a week just cleaned up a 
township for Section 37 was never hauled 
back to its place on Saturday night, but was 
left at the landing to be washed away by 
the water in the early spring. 

“Evidence in the form of government 
maps was offered by the Jack to prove the 
truthfulness of the foregoing, with the 
declaration that on no such maps could be 
found a township with more than thirty-six 
sections. So that is how section 37 dis- 
appeared. If this documentary evidence isn’t 
enough to convince the reader, let him in- 
quire of any engineer or teacher of mathe- 
matics for further corroboration.” 
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Canadian Lumbermen Learn 
of War Effort 


MontTrEAL, Que., Feb. 11.—Eagerness to 
acquire the most authentic information, and 
a keen desire to learn as much as possible 
as to what the lumber situation is in Canada, 
attracted one of the largest attendances ever 
recorded at a Canadian Lumbermen’s Asso- 
ciation convention. 

The main attraction was the presence of 
A. S. Nicholson, Timber Controller for the 
Dominion, who addressed the gathering on 
“Timber Control and Priorities.” He re- 
vealed the whole story, beginning with thx 
manner in which the Timber Controller's 
department was first inaugurated and_ th 
necessity for it, through to the position as 
it exists at the time, but what the future 
held he was not prepared to predict. 

He also stated that no increase in ceiling 
prices accorded manufacturers would be 
granted unless the circumstances warranted 
such an increase. When the time came for 
this to be considered, the Timber Control 
Department would then give every consid- 
eration, and if it was found that increased 
costs justified the manufacturer in obtaining 
a higher price, they would look into the 
question thoroughly and satisfactorily. 

“We all have to do more for less,” de- 
clared Mr. Nicholson, “and it will never be 
possible to divide equally the sacrifice that 
Canadians must make, but we all have to 
take our minds, to some extent at least, off 
the private angle and the profit incentive, 
and figure if we do not get the production 
and get this industry where it belongs, in 
the lead, and do not do our part together 
with all other industries in this country, 
and we do not win we will not have much 
time to think about profit anyway. So let 
us all work together and we will win.” 


Stress Ceiling Prices 


President J. Gordon Fleck’s report, deliv- 
ered on the first day of the convention, 
stressed the matter of ceiling prices: “The 
question of a price ceiling for next year is 
of most serious moment, but we trust that 
the increased logging costs of both large and 
small operators this winter will be given 
every consideration, as well as the distrib- 
utors who are directly affected, and that they 
will be allowed some compensation at least 
for unavoidable mounting costs.” 

Affiliation of other groups with the Cana- 
dian Lumbermen’s Association was confirmed 
at this session. The White Pine Bureau, 
Canadian Hardwood Bureau, and Lumber & 
Timber Association have all been merged 
into the one body. It was anticipated that the 
Maritime Lumber Bureau would also affi- 
liate, but this action has been postponed b) 
that organization for the time being, and 
there appeared to be some doubt as to 
whether this merger would ever materialize. 

J. Gordon Fleck, of J. R. Booth (Ltd.), 
Ottawa, Ont., continues as president, with 
E. W. Ross of Fraser Companies (Ltd.), 
Edmundston, N. B., first vice president, and 
S. C. Thompson of Canadian International 
Paper Co., Montreal, Que., as second vice 
president. R. G. Cameron, Ottawa, Ont. 
continues as honorary treasurer. ; 

Wilson Compton, secretary-manager 0! 
the National Lumber: Manufacturers’ Ass’n., 
visited the convention after a lapse of sev- 
eral years, and delivered a fine speech deal- 
ing with lumber sales promotion work. 
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TOXIC—PRESERVATION 
|" [APPROVED ] 
NATL. DOOR MFRS. ASSN. 
Our Permatol-treated frames bear 


the brand of NDMA. 


Members National Door Mfrs. Assn. 








Why not start now, Mr. Dealer, and handle 


these Spokane Pine Frames? Their super- 
quality means much to you in the way of 
satistied customers, increased sales and 
greater profits. Made of Idaho White 
Pine and Ponderosa Pine, thoroughly kiln- 
dried, made by skilled frame-makers, they 
have a quality that only specialized manu- 
facture can attain. Snug-fitting, shape- 
keeping, they keep out winter cold, sum- 
mer heat, rain, snow and wind. Made in 
standard and to special detail. 
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LONG LAKE LUMBER 
is Long in Quality 


It comes from choicest timber — Idaho 
White Pine and Ponderosa Pine—and go- 
ing through our mills it gets the best kind 
of manufacturing that lumber can get. 
Kiln-dried in Moore cross-circulation kilns. 
Building and industrial items — Frames, 
Package and Lineal Trim, Mouldings, 
Lath, Cut Stock—Straight and Mixed Cars. 


, SPOKANE PINEPRODUCTSCO. 
(24 LONG LAKE LUMBER CO. 


SPOKANE, WASHINGTON 








STOP the Sadedeur! 


The Saboteur is our most deadly Enemy on the Home 
Front . . . and FIRE is the Saboteur’s strongest ally. 


Every day’s operation lost is a day gained by the 
Enemy... Every American Plant lost is a Victory 
for the Axis . . . New Equipment is not obtainable 
...a@ Plant Loss Now means an Indefinite Shut- 


down. 


Your Country needs Your Plant in Operation—Keep it 
running by Protecting it from FIRE and SABOTAGE. 


LUMBERMEN’S UNDERWRITING ALLIANCE 


U. S. EPPERSON UNDERWRITING COMPANY, MGR. 


R. A. LONG BLDG. 


KANSAS CITY, MO. 


Fire Prevention and Insurance Engineering 
for the Lumber Industry 
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Cc. A. FULTON, R. C. RESTRICK, 


Charlotte; Detroit; 
New President Past President 


Careful planning for the retailer's part in 
Defense, and the inevitable changeover for 
post-war readjustment, were the keynotes of 
the fifty-third convention of the Michigan 
Retail Lumber Dealers’ Association in De- 
troit on Feb. 3-5. Opening the first session, 
President Robert C. Restrick said: 

“Our industry has a definite responsibil- 
ity to provide housing for Defense workers, 
as well as maintain existing homes.” He 
stressed the development of substitutes and 
increased need of a trade association to co- 
operate in war efforts. 

“This is no time for panic, but for sound 
thinking,” was the theme of Secretary Hun- 
ter M. Gaines. “We have lived through wars 
before, and we can do it again. 

“The association will aid you to place your 
business on a war operation basis. You need 
100 percent organization to meet problems, 
such as priorities. and the new regulations 
faced today.” 

Mr. Gaines, in his report, revealed that the 
1941 legislature had passed no legislation 
deemed to affect the industry, and_ that 
monthly or semimonthly news releases had 
been sent to nearly 200 state newspapers to 
secure a more favorable press. 

Wharton Clay, secretary of the National 
Mineral Wool Ass‘n., carried out the 
theme of finding an important product ac- 
tually to aid in Defense. 

“Find out how we can do for Defense the 
things we are already geared up to do. We 
can sell insulation, because it saves materi- 
als, fuel, and transportation. No longer will 
a house be tolerated which is a heat sieve. 
Around you are hundreds of houses which 
can be insulated at heat savings of 30 to 50 
percent. Even barns and chicken houses are 
begging for intelligent insulation.” 


"What Is Ahead for 1942" 


\fter comparing 1941 as the best year 
since 1929, H. R. Northup, secretary-man- 
ager of the National Retail Lumber Dealers’ 
Association, predicted for 1942: “Intensifica- 
tion of allocations, rationing, price ceilings, 
and priorities. Our industry, like others, es- 
pecially retail, is going to have to find new 
markets. Through our trade associations, 
we are going to have to see that the things 
we have to do for Defense make sense. For 
instance, in our lumber price ceilings—and if 
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Michigan Retailers Stress Careful 
Planning To Promote Victory Effort 


all ceilings were no worse, few manufactur- 
ers in any field would have any cause to 
complain——there was a tendency to forget 
the retailer. Situations like this can be cor- 
rected, as they were, only by an industry, 
not by an individual. 

“Things are not going to be normal, but 
that doesn’t mean we should fold up. As 
dealers, we must adjust our programs to the 
markets that are available to us. 

“An order is being prepared to limit the 
amount of critical materials that may be 
used on one job. This would mean that all 
housing would be Defense housing. There 
will be a better chance for the small dealer 
to get some of this business. And the men 
building demountable houses are going to 
turn to the lumbermen with planing mills 
for help. 

“This new order will provide adequate ma- 
terials for all types of farm buildings—and 
that will be a dealer market in 1942. 

“The industrial market will be entirely De- 
fense plant construction, repair and rehabili- 
tation. 


“There is great need for the services this 


N. B. COVE, H. M. GAINES, 
Lansing; Lansing; 


Treasurer Secretary 


industry can render, and all we need is to 
readjust.” 


Producer's Position 


Explaining the position of the prod:cer, 
karl M. McGowin, president of the South- 
ern Pine Association, said frankly, “I don’t 
see a place in the program for the retail yard 
in the construction of arsenals, cantonments, 
and other big Defense projects. These will 
take the production of the next two to three 
months, but not longer. 

“Retailers are not the only ones to suffer; 
wholesalers and manufacturers’ representa- 
tives also have their problems. Manufactur- 
ers face many shortages, notably of tractors. 
Trucks are absolutely essential to us; IT do 
not know one operation in the South that 
could go back to the old railroad system. 

“Many manufacturers, such as those in the 
airplane field, are continuing their manufac- 
turing, even though they cannot sell their 





product to the public, because they do no 
want their permanent customers to forget 
them. 

“Make the effort to substitute availabk 
materials, such as different sizes and lowe 
grades, for conventional materials. Peopl 
who long ago abandoned wood are returning 
to it again, as the office supply industry. W< 
must provide a decent product. [Educate th 
consumer to the proper use of wood. We 
can build homes which are practically perma 
nent and beautify the landscape, instead oi 
the shacks we often see.” 

Don Ross, merchandising manager of Si 
cessful Farming, gave a well-illustrated talk 
on the importance of the farm market in thx 
midwest. A farm is a factory, was his 
theme, averaging eight buildings to a farm, 
against one or two on a city lot. Average 
farm income in Michigan in 1942 is expected 
to increase $500 per farm over 1940. This 
talk has been reported in detail in a previous 
issue, 


Ohio Past President Speaks 


IK, L. Steinman, a past president of the 
Ohio Association of Retail Lumber Dealers, 
opened the Wednesday session with a talk 
on the advantages of an association, stressing 
inspection, information, publicity, fighting 
rackets, and employment service. The Ohio 
group, he said, had saved more than the to- 
tal cost of dues by reduction secured in 
workmen's compensation costs. 

Tom Collins, of the Kansas City (Ao.) 
Journal, gave a fast talk, packed with hu- 
mor, styled, “The Changelessness of Change,” 
with the message that 1942 is going to re- 
quire a lot of hard thinking. “A lot of ideas 
that differ from mine—or yours—are not 
necessarily incorrect. We've all got to stop 
doing wishful thinking.” Collins’ well-pre- 
sented talk made a sensation. 

Roy Wenzlick, president of Real Estate 
Analysts (Inc.) of St. Louis, presented a 
talk showing trends affecting building. 

“In a Defense area, like Detroit, which is 
going to have a sudden huge increase in pop- 
ulation, you will be better off to have the 
Government put up demountable housing 
which can be torn down when the emergency 
is over,” was Wenzlick’s conclusion. 

The Thursday afternoon program was 
opened by Secretary Hunter M. Gaines, who 
presented the new but well-known president 
for 1942, Clyde A. Fulton, Colborn-lulton 
Lumber Co., of Charlotte, Mich. 

Mr. Fulton spoke briefly expressing his 
very sincere appreciation of the honor con- 
ferred upon him by the association and stated 
at the same time he was keenly aware of 
the responsibility of the job, particularly this 
year. 

Mr. Fulton stated: “I think every man en- 
gaged in the industry is concerned with the 
immediate future. The attendance at this 
meeting and the interest shown has been sub- 
stantial evidence of your concern about the 
future. There is danger not only to indi- 
vidual businesses, but to the lumber business 
in general.” He stressed the necessity of 
all working together at this time, and stated 
that “we are going to need courage in the 
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ik. M. McGOWIN, WHARTON CLAY, 
(hapman, Ala.; New York City; 
Producer’s Position Fuel Conservation 


days to come, going to need confidence, go- 
ine to need cooperation, and above all things, 
Wwe are going to need this association. I say 
to you that this is nv time to play a lone 
hand. In the words of a distinguished Amer- 
ican of the old days ‘we must hang together 
now, or we are going to hang separately.’ 
When this war is over and we pick up the 
business tools where we may have laid them 
aside for a time, I feel sure that every mem- 
her of this association will honestly be able 

say to himself ‘I have done my _ full 


share 


Producing Substitute Materials 


President Fulton then acted as chairman of 
the meeting and introduced the first speaker, 
Richard V. Voell, assistant director, tech- 
nical division FHA, Washington, D. C., who 
ihstituted for the scheduled speaker, How- 
| P. Vermilya, director, technical division, 

!\, who was unable to attend. Mr. Voell’s 
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business have been mistaken, it is still not of 
business we are thinking primarily, but of 
the national task and the effect of this deci- 
sion upon it.” 

W. D. Connor, Jr., chief, Lumber Unit, 
Lumber and Building Materials Branch, Di- 
vision of Civilian Supply, OPM, scheduled 
as the next speaker of the day, was unable to 
leave Washington, and his speech entitled 
“The Effect of Priorities in the Home Build- 
ing Field” was read by President Fulton. 
President Fulton followed this with a brief 
talk stressing the importance of each indi- 
vidual keeping in constant touch with the 
association office to be definitely informed of 
changes as they are made. 

The following officers were elected to head 
the organization for 1942: President Clyde 
A. Fulton, Colborn-Fulton Lumber Co., 


29 


Charlotte; First vice president W. J. Mer- 
rick, Gaylord Lumber & Fuel Co., Gaylord; 
Second vice president Harold Twist, Sr., G. 
E. Lamb & Son, Marshall; Treasurer Nor- 
inan B. Cove, Hager & Cove Lumber Co., 
Lansing, and Secretary Hunter M. Gaines, 
Lansing. 

In a series of resolutions adopted, was one 
specifically commending AMERICAN LUMBER- 
MAN and other trade papers for their “kind 
cooperation and support” which have “done 
so much to further the interests of our asso- 
ciation.” 

An important wartime resolution, in addi- 
tion to one offering full cooperation to the 
government to win the war, was one that all 
sons and employees of dealers who should be 
called into service be reinstated in their po- 
sitions on their return. 








Some homes, so well planned. so 
painstakingly built that they withstand 
the ravages of time, become monu- 
ments to their builders. Mount Vernon 


| > . is an example. As a home, it is typically 
‘ was entitled “Steps Taken to Encourage A : I boli lid t 

e Production and Use of Substitute Ma- merican. It symbolizes solid construc- 
tion by skilled artisans with the best 


materials available. 


terials,” and presented much instructive in- 
rmation on the conservation of metals in 
using, the progress that has been achieved 
d some indication of the immediate future 
r the building and lumber industry. 
lle stressed the need of continued ingenu- 
on the part of each individual in the 
lustry to originate additional methods of 
nservation of the various materials and 
ppropriate substitute materials. 


No effort is spared to make XIRBY 
lumber the best material available of 
its kind for home builders. Timber se- 
lected from our own forests, manu- 
factured with over forty years experi- 
ence as a guide, is available to those 
who prefer to construct so well that in 
years to come, their own works may 
be their monuments. 


~ KIRB’ 


Southern Pine 


Business in These Times 


W. J. Cameron, Ford Motor Co., Dear- 
orn, Mich., nationally known through his 
sunday night radio talks on the Ford Eve- 
ning Hour, gave a stirring discourse on 
Business in These Times.” 

“We could do with much less talking, 
much more thinking than we have done in 
ecent times,” said Mr. Cameron. He con- 
tinued, “the capacity of the modern people 
lor speech is a constant amazement to me. 
We listen to what people have to say and 
we read what people tell us and there is no 
time left to do any thinking for ourselves.” 

He stated, “We think of business as the 
work by which we can best assist the na- 
tional task, and I think that we may say that 
the national task would be in a bad way had 
not business taken it up so energetically. If 
in our judgment, some decisions in regard to 


LUMBER 
CORPORATION 


: Southern Hardwoods 
“A Wood for Every Purpose” 


KIRBY BLDG. HOUSTON, TEXAS 
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Western Pennsylvania Dealers Discuss Role In War 
Winning The Peace After Winning The War Is Major Theme of Meeting 


The annual convention of the Lumber 
Dealers’ Association of Western Pennsyl- 
vania opened at the William Penn Hotel, 
Pittsburgh, Pa., on Feb. 4, with a large 
delegation of retailers present. 

In practically every instance great stress 
Was put upon the necessity of winning the 
peace after winning the war—and the re- 
tailer’s place in this program. The first 
speaker was Wharton Clay, secretary, Na- 





J. R. EVANS, R. F. McCREA, 
Donora; Pittsburgh; 
President Secretary 

tional Mineral Wool Ass'n, New York, 


whose subject was “Mineral Wool Insulation 
in Non-Defense as Well as Defense Areas.” 
Mr. Clay pointed out that the retailers op- 
portunity in this period is to aid in the 
conservation of fuel, and its transportation 
by providing insulation in homes in their 
communities. 

At this particular junction when so much 
attention is given to conservation, the insula- 
tion application business will grow faster for 
people will have money to spend which they 
would normally spend for cars, household 
appliances, etc., and their investment will be 
a sound one, adding to their comfort and 
above all, they too will be aiding in the con- 
servation of fuel. 


Installment Financing Today 


“The most effective merchandising weapon 
of the past quarter century is installment 
financing,” said T. F. McLaughlin, Jr., Dis- 
trict Field Manager, Allied Building Credits 
(Inc.), St. Paul. “Plan to adopt its use to 
the regular operation of your yard. The in- 
telligent use of mortgage notes adds to prof- 
its and income, adds to customer satisfac- 
tion, adds to service you render contractors, 
and hinders your financial statement from 
becoming loaded with frozen assets.” 

’ Mr. McLaughlin continued “Your first De- 
fense job is to rid your books of stagnate 
and profitless accounts, and come to the log- 
ical conclusion that financing is a customer 
service. War or peace, it makes no differ- 
ence, the credit and selling end of your 
business must be given preferred attention 
today. Buying profits will not provide the 


strength your business will require to meet 
the demands of all-out war. Intelligent 
credit and program selling will provide the 
answer. 


Business Built on War Markets 


“What of Finance as Offense in 1942? 
Business in 1942 and perhaps that of a period 
beyond this year will be built on war mar- 
kets and should provide for a definite con- 
tribution to the war program of the U. S. 
Your participation in this program must be 
the greatest possible, for the failure of pri- 
vate enterprise to meet the emergency has 
and will continue to mean direct Government 
action. Plan, plan, plan. That is the vital 
factor in selling. 

Arthur A. Hood, Johns-Manville, New 
York, emphasized the fact that “Keeping the 
business sound for our military forces to 
come back to is only secondary in impor- 
tance to winning the war. They also serve 
who keep a united, strong country in good 
shape during this period.” His speech, which 
has been reported as delivered at other meet- 
ings, considers the dealer in war and peace, 
analyzing current trends. 


“Peace is a distribution problem. The 
government will have to take the lead in 
transferring us from war to peace. If we 
can revive the building industry and bring 
it up to the peak other industries have 
reached, there is a possibility that we can 
solve the post-war problem, and preserve the 
free enterprise system,” concluded Mr. Hood. 


Try to Prevent Disruption of 
Commuities 


The efforts of the department of com- 
merce of this State to cooperate with the 
business men, as never before, were disclosed 
by Mark S. James, secretary, Department of 
Commerce of the State of Pennsylvania. 
After taking an inventory of all its re- 
sources, vacant factury sites and houses, idle 
manpower, etc., the second step is one of 
action, that of pooling and directing re- 
sources, putting the additional machines to 
work to save industry, to keep communities 
together and to keep people working at their 
own homes instead of being scattered all 
over the country. The planning board, a 
part of the Department of Commerce, main- 
tains a complete file of air photos of the 
commonwealth which are in constant use to- 
day in solving the problems of plant loca- 
tions. 


The importance of lumber in Defense 
and war construction was emphasized by J. 
H. Carr, Jr., Timber Engineering Co., who 
gave interesting data on the past and future 
construction program of the government. 
Because of the fact that the government pur- 
chased direct from the manufacturers and 
mills, the retailer has little opportunity to fit 
into the picture. However, Mr. Carr did 
state that there were 254 different jobs now 
pending for non-Defense work, the type in 
which the retailer could cooperate and men- 
tioned as a few the farm market, stores, Y. 
M. C. A. buildings, etc. 


In an illustrated lecture “Defense Housing 


—Its Real Purpose,” Rufus S. Lusk, pub- 
lisher of the Washington Business Review, 
Washington, gave a picture of the Defense 
housing program. Mr. Lusk stated that 
eight different agencies of the government 
are now building Defense housing. He be- 
lieves the government should encourage pri- 
vate enterprise and clarify the existing con- 
fusion. 

C. L. LeRoy of the National Association 
of Manufacturers gave an enlightening and 
encouraging address. He stated that “Hitler 
is a little boy compared to American In- 
dustry. He started in 1933 and we started in 
1940 and already we have surpassed him.” 
We have pioneered mass production; it is 
primarily an American institution. Mr. Le 
Roy continued: 


“Industry can not be blamed for being 
laggard in its production when we consider it 
was on June 28, 1940, when industry was 
called upon to put out for an all-our war. 
Business was not eager to get into war; 
business has intelligence enough to know 
that war is destructive. 

Let us remember that free, private en- 
terprise and personal liberty are Siamese 
twins. You cannot separate them. We 
must give up some of these liberties during 
this war, and but let's not give them up per- 
manently and let us remember that war is 
only the means to the end, and not let any 
one take these liberties and privileges from 


” 


us. 
Substantial profit in the remodelling and 


farm building fields was predicted by Roy 
Wenzlick, Real Estate Analysts (Inc.) from 








G. P. TEXTOR, 
Wilkinsburg; 
Treasurer 


A. A. HOOD, 


New York City; 
Enterprise 


St. Louis, in an illustrated lecture showing 
by means of charts covering the entire period 
of this country’s existence, the past real es- 
tate booms and depressions which appeared 
with regularity in 18 year cycles. 

The officers elected to head the association 
for the coming year are: J. R. Evans, presi- 
dent; W. D. Thom, first vice president; John 
B. Millen, second vice president; R. F. Mc- 
Crea, secretary, and G. P. Textor, treasurer. 
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The lumber industry of the United States is on the job to help 
America win. Lumber production is a work of war. The United 
States Army, getting ready for increased defense construction 
activities, recently purchased, during a single week, 700 million 
board feet of lumber. 


J. Neils Lumber Company welcomes the opportunity to do its part 
in lumber production to serve the vital needs of our fighting 
forces. The two Neils mills, manned by willing workers, are 
operating at full capacity and high speed. Our mill at Klickitat, 
Washington, produces regular items in Ponderosa Pine. Our mill 
at Libby, Montana, turns out a variety of stock—Ponderosa Pine, 
Idaho White Pine, Engelmann Spruce and Larch. 


We will keep on doing our best to meet the demands of defense 
and, so far as possible, to supply our regular customers’ needs. 
And whether on defense or regular orders, we will ship only well- 
manufactured, carefully-seasoned stock. Neils quality will 
always be maintained. 


Members Western Pine Ass‘n. 


Amemcanfiumberman 
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Lumber Lift Carrier at Libby Mill 


Both Neils mills have up-to-date precision machines, 

scientific kiln-drying equipment and skilled man- 

power—to produce highest-quality lumber with all 
new-day refinements. 100% kiln-dried. 


SALES REPRESENTATIVES: SALES REPRESENTATIVES 
Campbell-Moore Lumber Co., & » 
540 Equitable — * eS “Ws te 


Denver, Colorado 
Henry Schoknecht, Plaza Hotel, 
PORTLAND, OREGON, American Bank Building Milwaukee, Wisconsin 
CHICAGO, ILLINOIS, 308 West Washington, Paul Curtis P fit-P L 
NEW YORK CITY, 295 Madison Avenue, LeRoy Johnson — 
MINNEAPOLIS, MINNESOTA, Midland Bank Bldg., J. C. Roche Lincoln, Nebraska 


M. W. Christle, Box 1387, 
Great Falls, Montana 


Noll Welty Lumber Co., 
Kansas City, Missouri 
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lowa Dealers Look For Expanding Farm Market 


President’s Address Calls Attention To Clinical Methods In Presenting 
Newest Ideas and Merchandise; War Effort Expected To Dominate Business 


The 
tion calls its 
Material 
Clinic. 


Assi Cla- 
Building 

Merchandising 
clinics, held at 


Lumbermen’s 
convention a 


Retail 
annual 
Exposition and 
The ninth of these 
the Coliseum: in Des Moines, Feb. 4-6, fully 
sustained its name and reputation. 
President Rex V. Porter, Oskaloosa, in his 
welcoming address called attention to the ex- 
hibits and to the clinical technique of 
senting new ideas and new lines of 
chandising. This, he said, is an 
The effort, 
minds of business 


lowa 


pre- 
mer- 
important 
which comes first 
men, will force 
and even in the 
promoted. These changes 
and the competition they will introduce will 
call for the best and most adaptable 
and methods dealers can gather. 


year. Defense 
in the 
changes in business plans 
lines of eoods 


ideas 


R. A. Glaze, Rileo Laminated Products 
(Inc.), St. Paul, Minn., presented a_ film 
showing the numerous uses of laminated 
framing: in farm buildings, commercial 





school 


earages, buildings and other places. 
This market, he said, is a permanent affair, 
but it happens that wood construction is of 
special importance in a time of critical ma- 
releasing metals for Defense. The 
strength and reduced weight of this construc- 
tion adds prestige to the lumberman’s 
eral stock of lumber. If the lumberman 
sells the trusses, he finds it relatively 
to sell the remainder of the materials. 

Murrel Crump, Locke Stove Co., Kansas 
City, presented a film entitled “Hidden Gold 
and How to Find It.” There some 
15,000,000 American homes heated by stoves, 
and selling improved heating stoves, that are 
streamlined, clean and efficient, will add a 
satisfactory business to the lumberman’s line 
and will create continuing trade in coal. The 
film presented practical ways of promoting 
the sale of these heaters. 

H. B. Church, Weyerhaeuser Sales 
then presented the technicolor film, 


terials, 
gen- 


easy 


are 


Co., 


“Trees 


and Homes,” showing methods of growing 
trees, fighting fires and forest diseases, log- 
ging, sawing, making plywood, insulation 
and pulp. 

At the second session O. G. Hughson, of 


Portland, Ore., delivered his address on Boy 
Builders’ Clubs. This address was spon- 
sored by the Douglas Fir Plywood Ass'n. 


These clubs, as planned by Mr. 
for boys sixteen 


Hughson, are 


years of age or younger 


and were intended originally for boys from 
good homes. A by-product has been saving 
boys from underprivileged = environments 


through appeals to their tool hynger and 


creative intelligence. 
Value of Training Boys 
The value of the clubs to the industry is 


clear. There are not enough young men 
who understand the framing of a_ building. 
Most of the products in the exhibit hall, fine 


and useful materials, are intended to be hung 
on the frame of a building. Who will build 
the frame? The United States government 
is raiding the schools of Oregon boys 
who know use a saw and a square. 
Most woodworking instruction in schools has 


re * 
. Left to right: 


Sd D. PEASLEE, 

’ . Laurens; 
-" 

\. 


for 
how to 







President 


W. H. BADEAUX, 
Des Moines; 
Secretary 


R. V. PORTER, 
Oskaloosa; 


Past President 


with no 
teach the 
teach boys 


with 


to do 
future as a 
foundations of a practical trade, 
» work as a crew under a boss. 


bric-a-brac, something 
trade. The clubs 


The Libby-Owens-Ford Glass Co. 
presented its film, “Let Glass Do It,” a pic- 
ture featuring Frank Craven and showing 
the place glass can have in the modernizing 
program. Glass has a non-critical rating. 
Windows are a good start in modernizing, 
for light and air are among the few things 
uot taxed. Millions of homes are without 
storm windows, and the sale of storm win- 
dows opens the way for the sale of insula- 
tion. Glass partitions and mirrors 
the impression of space in small rooms. The 
film presented a graphic story of remodeling, 
based upon the theory that every old house 
is a potential market. 


then 


create 


Practical Farm Building Market 
“Farm Buildings and Their Relationship 
to the Government's Increased Farm Pro- 
duction Program,” by D. Howard Doane, St. 
Louis, was a down-to-earth and practical dis- 
cussion of farm buildings from the point of 
view of farm earning power. It was one of 


the high lights of the clinic. 
himself a farmer and is head of a farim- 
management and = farm-appraisal company 
that has handled hundreds of thousands o 
acres of farm lands. The address came to 
the convention through the courtesy of the 
Weyerhaeuser Sales Co., St. Paul. 

Mr. Doane’s experience as an appraiser 
has given him a wealth of information. Ap- 
praisals of buildings are made upon the basis 
of depreciation and also upon their usefulnc SS 
for the practical purposes of the f 
is operated. They are appraised 
terms of replacement cost to fit 
needs, 


Mr. Doane js 


farm as it 
also in 
current 


In one of the wealthy counties of Indiana 
the average farm house was valued at $1,211 
and its replacement cost was put at $2,052. 
Not a single house was valued at over $3,500, 
The census shows that during the past ten 
vears the value of 
gone down rapidly. 


farm improvements has 
The average farm house 


is old, being built about 40 years ago. The 
only factor on a farm as old as the buildings 
is the soil itself, and worn ozt, badly de- 


signed buildings are the bottle neck of farm 
production. Bringing these buildings up to 


practical efficiency would involve a building 
market in the billion-dollar class. 
The government, for taxing  pzrposes, 


allows the complete depreciation of a func- 
tional building in 20 years, while farm auto- 
motive power—tractors and cars—are depre- 
ciated in from one to five years. 
good purpose served by 
structure to last more than 
one can predict farming 
in advance. 


There is no 
building a farm 
20 years, for no 
methods that tat 


Farm buildings other than dwelling houses 
must rate high in utility and efficiency 
return a profit on the investment. A 
barn has to be planned on the basis of what 
the stock using the building can afford to 
pay for it. 


and 


stock 


Proportioning Investment to Income 


It has been determined that a farmer can 
afford to invest 10 percent of his gross dairy 
returns in a dairy barn, and this includes ail 
dairy buildings, bull barn, calf barn, di 
barn, feed storage and the like. The cost oi 
maintaining these buildings—repairs, taxcs, 
annual depreciation and the like—is approx! 
mately eight percent of the original 
Average figures show that the gross incom 


cost. 


per cow per year is $109.30. Ten percent 
$10.93; the amount the cow “can afford ¢ 
pay” annually for shelter. Capitalized at 


eight percent, this means an original invest 
ment of about $125 per cow in dairy build 
ings. With a herd of thirty cows, it would 
mean $3,750 farm investment in dairy build- 
ings. 


Such figurés must he corrected by th 
farm’s own figures. If the cows produc: 


me seeps 
more than the average quantities of milk, 
and if the price received is above the aver 


age, the farm is justified in a larger invest 
ment. The important factor is that the 
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GLEN NEWTON, 
Nevada; Kansas City, Mo.; 
Presents Bond Better Heating 


MURREL CRUMP, 


farmer have a reasonably definite and accu- 
te standard by which to set the amount of 
is investments in working farm buildings. 
\s a farmer and farm manager, Mr. Doane 
has gotten away from the costly type of 
huildings intended in the old days to impress 
he neighbors. He has returned to a design 
that produces an interior free from fixed ob- 
structions. His hay storage goes clear to 
he ground. This means more storage by 
ison of greater compression. If more floor 
space is needed it can be gotten economically 
lengthening the barn. This type of con- 
truction makes a flexible interior arrange- 
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ment, a highly important factor, since it al- 
lows a multiple-purpose building. 

A farm building must be multiple purpose, 
since to earn its way it should be in pro- 
ductive use some 8,000 hours a year. Mr. 
Doane made use of scale models to illustrate 
his points. He showed a model of a sec- 
tional hog house on skids which is easily 
moved to clean ground. Two sections can 
be placed together to make an enclosed win- 
ter building. 

“In meeting the present food production 
goal,’ Mr. Doane said, ‘farmers need to in- 
tensify their work on their present acreage 
rather than to buy more land. This means 
efficient buildings. When lumber dealers and 
farm managers and engineers pool their 
knowledge, we can tell the farmer we have 
buildings he can afford to own; buildings 
that can be paid for by the production they 
make possible.” 

Donald Peaslee, Peaslee Lumber & Coal 
Co., Laurens, Lowa, was elected president 
to succeed Rex V. Porter. W. H. Badeaux 
continues as secretary of the association. 

At the end of the convention, Glen New- 
ton, of Nevada, past president of the Iowa 
association and president of the Northwest- 
ern, acting for the Iowa dealers presented a 
Defense bond to retiring President Porter as 
a token of appreciation for his faithful and 
effective services. 

The two final addresses have been reported 
in detail in accounts of other conventions. 
Don Ross, of Successful Farming, Des 
Moines, analyzed the farm market for 1942, 
laying particular stress on remodeling. He 
stated that his organization believes the farm 
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market this. year will be large and can be 
successfully cultivated. Roy Wenzlick, Real 
Estate Analysts (Inc.), St. Louis, traced 
trends of business and made predictions of 
changes that will occur as a result of the 
war. 

The Hoo-Hoo dinner, show and Concaten- 
ation took place the first evening of the con- 
vention at the Savery Hotel. The banquet, 
show and dance occurred the final evening 
at the Fort Des Moines Hotel. 





Hardwoods Included in Freight 
Car Specifications 


W AsHINcTON, D. C., Feb. 16—WPB rec- 
ommendations have been approved for stand- 
ard designs covering the 36,000 freight cars 
to be built in February, March and April, 
in addition to the 9,000 cars estimated Jan- 
uary construction. The report mentions 13 
standard designs for freight cars, including 
three types of box cars, one auto-box car, 
and the others divided between gondolas, flat 
cars and hopper cars. The four box car 
designs are based upon A.A.R. specifications 
(M-907-33—Lumber) and call for wood lin- 
ing and floors, requiring from 2500 to 3000 
feet for each car. Flat cars specifications 
call for wood decking, requiring about 1000 
feet each. Hardwood species included in 
specifications are: Flooring—White ash, 
beech, birch, rock elm, hickory, hard maple, 
red oak, white oak. Lining—Poplar. Cy- 
press is admitted for both flooring and lin- 
ing. Chestnut, no longer available in com- 
mercial quantities, is eliminated. 
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service. Made of choice 





HAMMOND CEDAR COMPANY, LTD. 
HAMMOND, B. C., CANADA 


KITTEN’S 


HAMMOND 


This Keystone Siding, with its beauty of 
design and fineness of finish, has that 
super- quality that means 


Cedar, wood of great insulating value, 
carefully seasoned, accurately manufac- 
tured, this is the ideal sidewall protection. 
We offer it in all grades and sizes. 


Blackhawk Shingles of 
choice Red Cedar give 
added beauty and 
longer life to the home. 
They fit right and tight. 
Write us about these 
ready sellers. 


AS A 


EAR! 


long - lasting 
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NEWS FROM THE SOUTH 


Southern Hardwood Producers 
Plan Mass Meeting 


New Orveans, La., Feb. 11—The board 
of directors of Southern Hardwood Pro- 
ducers (Inc.), met here Keb. 10. The meet- 
ing was also attended by other hardwood 
lumbermen, All present felt that the South- 
ern hardwood industry is faced with many 
problems which have not existed heretofore 
and, therefore, an industry-wide meeting 
should be called to consider these problems 
so that the industry might place itself in 
position to cooperate with the war program 
to the fullest extent. That this may be ac- 
complished without undue delay, a meeting of 
the industry will be held at the Roosevelt 
Hotel, New Orleans, La., Feb. 25 and 26. 

\Ways and means as to how the Southern 
hardwood industry can accomplish its part 
in the national effort will be discussed and 
acted upon. Another reason for calling the 
meeting is the recent issuance of “Price 
Schedule No. 97—Southern Hardwood Lum- 
ber”. The industry will discuss this schedule 
and work out methods of cooperating effec- 
tively with the Office of Price Administra- 
tion under the new “Emergency Price Con- 
trol Act of 1942”. 

The critical need for tires in the Southern 
hardwood lumber industry, as well as a 
thorough understanding of the priority sit- 
uation as it pertains to the Southern hard- 
wood industry, will be fully discussed at this 
meeting and steps will be initiated to pre- 
sent the industry situation to the proper 
government departments. The Hardwood 
Dimension Manufacturers’ Association has 
changed its meeting dates and place and 
will join with the Southern hardwood indus- 
try in the meeting. 





Red Oak Will Give Good Service 
in Trailers 

“The heavy demand for white oak for the 
U. S. Navy and for other essential purposes 
in the Victory Program, suggests the need 
for more extensive use of red oak where it 
will serve satisfactorily,” says John W. Mc- 
Clure, secretary-treasurer National Hard- 
wood Lumber Association, Chicago. “Many 
procurement agencies of the government 
that specify white oak should be prevailed 
upon to use red oak wherever it is possible. 
Recently the question arose about the use of 
red oak, instead of the white oak specified 
for the construction of trailers ordered by 
the Quartermaster Corps. The U. S. For- 
est Products Laboratory was consulted, and 
its direct and forceful recommendation under 
date of Feb. 3 is: ‘Grade for grade, white 
oak and red oak should be interchangeable 
for uses where the prime consideration is 
performance from the standpoint of strength 
properties. From the standpoint of resist- 
ance to decay, heartwood of white oak is 
superior to heartwood of red oak, but we 
. question whether durability is an important 
factor in framing for trailers. Moreover, 
unless the specification calls for heartwood, 
it loses practically all of its significance. 
It is probable that unsound framing mem- 
bers will not be the first ot causes which 
will render a trailer unserviceable. We real- 
ize that the service to be expected of trail- 
ers that might be used as temporary hous- 


ing in Defense areas, is not the same as 
that of trailers that are permanently on 
wheels well above the ground. It is con- 
ceivable that housing trailers might be set 
down on the ground in places where condi- 
tions for decay might be favorable. Pre- 
sumably, however, trailers would ordinarily 
be set on blocks, in which case the decay 
hazard would be greatly reduced. One of 
our chief concerns is seeing that the proper 
wood is selected for the use intended. In 
this case we are strongly of the opinion that 
red oak will give a good account of itself 
in house trailers, and, since we believe this, 
our judgment leads us to question why white 
oak, upon which heavy demands are being 
made for specialized uses, should be called 
on to meet a demand where red oak or other 
woods would perform satisfactorily.” Mr. 
McClure suggests that those who receive 
invitations to bid on white oak for purposes 
where red oak will serve satisfactorily, sub- 
mit alternate bids for red oak, with copy of 
the above statement. 
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Regulation W,” will be analysed by C. B, 
Strathy, Federal Reserve Bank, Richmond, 
Va. The last speaker on the program will 
be Arthur A. Hood, Johns-Manville, New 
York City; his topic is: “What Free Fn- 
terprise Needs Is—Enterprise”. 





Manufacturer Changes Firm 
Name 


SHREVEPORT, LA.—The firm name, Per- 
fection Oak Flooring Co. (Inc.), has been 
changed by that company, located here, to 
Frost Hardwood Floors (Inc.). There will 
be no changes in the officers or the opera- 
tions here or at Trout, La. Sales are under 
the direction of D. S. Watrous, sales man- 
ager, and J. W. Fowler, assistant sales 
manager. 

The manufacture of “Frostbrand” oak 
flooring and “Louisiana” pecan flooring will 
also continue as before. However, more and 
more of the company’s production is turning 
to items needed for wartime use by the 
government. At present it has large con- 








Recently installed at 
the plant of the 
Shepherd Lumber 
Corp. at McRae, 
Ga. are the two 
Moore "'cross-circu- 
lation" dry kilns pic- 
tured here. The 
Shepherd firm has 
its main office at 
Montgomery, Ala. 
and a branch at 
Detroit, Mich. for 
the sale of its south- 
ern pine lumber and 
other products 





Varied Program Planned for 
Virginia Annual 


Roanoke, VA., Feb. 16.—The sixteenth 
annual convention of the Virginia Building 
Material Association will be held here on 
Feb. 26-27 at the Roanoke Hotel. Also held 
in conjunction with this meeting is the 
Roanoke National Home Show, which will 
be held from Feb. 24-27. Scheduled on the 
program are committee reports and officers’ 
addresses, an enjoyable entertainment pro- 
gram and a list of notable speakers. 

“Sign Posts to Watch in °42,” will be the 
subject of H. R. Northup, Washington, 
D. C., NRLDA; Marland S. Wolf, United 
States Gypsum Co., Chicago, will tell the 
dealers, “How to Secure Business in ’42” 
and the last speaker on the first day’s 
program, Dr. Robert P. Carroll, Psycho- 
Educational Laboratory, Bristol, Va., will 
discuss, “Psychological Tests in Business 
and Industry.” 

The first speaker on the Friday program 
will be John S. Watson, Richmond, Va., 
district manager of Libby-Owens-Ford Glass 
Co., who has the topic, “Let Glass Do It”. 
“Insurance,” will be the subject of S. A. 
Stewart, Lumbermen’s Mutual Casualty Co., 
Philadelphia, Pa. and “Consumer Credit 


tracts to furnish dimension stock to various 
government agencies. The Frost company 
is said to be the largest pecan flooring pro- 
ducer in the country. 

Frost offices in New York City, managed 
by H. C. Spengler, Sr., are located at 2433 
Graybar Bldg. 





Offers Reward for Conviction of 


Tire Thief 


Lovuisvitte, Ky., Feb. 16.—In this da) 
there is no fury remotely resembling the 
wrath of a man whose automobile is stripped 
of tires and wheels. So Eldred I. Rawles 
has offered $100 reward for the arrest and 
conviction of the guilty culprit. 

Mr. Rawles, proprietor of the Kentucky 
Lumber Co., reported to city police that 
his barn was entered just recently and tires, 
tubes and wheels, some harness and a trac- 
tor tire were stolen. The total loss was 
$112.50. 

“T can replace the tractor tire, but I’m 
out of luck on the others,” Mr. Rawles said. 
“All the tires were practically new. The 
car had been run less than 2,000 miles.’ 
Another car parked in the barn was not 
touched, probably because it has unusual 
sized tires, Mr. Rawles stated. 
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Memphis Lumbermen Discuss 
Ceilings and Priorities 


MeMPHis, TENN., Feb. 17—More than a 
hundred hardwood lumbermen and_ their 
iests gathered at a special meeting of the 
imbermen’s Club of Memphis recently to 
discuss the matter of ceilings, priorities that 

ect production, and matters concerned with 

- effort to keep a continuous supply of 

s and lumber rolling for Defense pur- 


ses. 

C, Arthur Bruce, vice president of E. L. 
Isruce Co., told the lumbermen that Peter 
me of the OPA had done a good job in 
iig the ceilings, and that in the main, 
y should be satisfactory. He paid tribute 
to the members of the committee who con- 
rred with Mr. Stone at Washington, and 
id that due to them, the manufacturers 
fared as well as they did. 

R. Linn, Southern Hardwood Produc- 
(Inc.), said that no one could answer 
it questions about OPA ceiling regula- 

ns but the OPA. “We hope to get in 
closer touch with Washington © officials 
through this organization,’ Mr. Linn said. 

R. Allen Taylor, DeSoto Hardwood 
Mlooring Co., saw in the present regulation 
of hardwood prices a future gain as, he 
said, he believed business would benefit by 
price stabilization as the automobile and steel 
industries had. 

Consensus of the lumbermen who ex- 
pressed themselves was that ceiling prices 

enerally were fair; some felt that high 
ireight rates would seriously affect some 
mills, because ceiling prices had been fixed 
at f.o.b. mill points and mills located closest 
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to consuming centers with low freight rates, 
would, therefore, enjoy an advantage. Others 
said they believed this condition would right 
itself. 

William Whitman, club president, said 
that the Memphis Fire Department was 
making a survey of lumber yards to deter- 
mine how much material they carried on 
hand, plant acreage covered, and fire-fighting 
facilities, so that they could know what pro- 
tection each plant would require in case of 
fire. 





Builds Mill Near New Timber 


VERBENA, ALA., Feb. 16.—The R. A. Mc- 
Gowan Lumber Co. has bought timber land 
in Chilton and Coosa counties. The main 
sawmill, dry kilns, planing mill and concen- 
tration yard are in process of construction at 
Verbena. This company has been in the 
business for the past quarter of a century. 
R. A. McGowan, who lives in Birmingham, 
will have active charge at Verbena. 





Standing Sugar Pine Needed for 
Pattern Stock Gets Record Price 


Meprorp, OreE., Feb. 14.—The Rogue 
River National Forest Headquarters here 
reports selling a stand of sugar pine at a 
record high price. One million board feet 
five miles southeast of Prospect, Ore., was 
sold to Goetz Lumber Co., which operates 
a mill in Prospect, at $10.50. The lumber 
will go into pattern stock to fill Defense 
orders. 
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Long Leaf 


YELLOW PINE 


With hundreds of dealers it's 
the favorite stock for Finish, 
Casing, Base, Ceiling, Siding, 
Mouldings, Shiplap, Boards. 
Strong, tough and enduring, it 
has a remarkable natural re- 
sistance to decay and insect 
attack. It pays to push and 
feature Long Leaf Pine. 


Wier Long Leaf Lumber Co. 


HOUSTON, TEXAS 
Mills: Wiergate, Texas 




















THE NEW SUPER-SPEED L ¢ SMITH 
TOMORROW’S 
TYPEWRITER TODAY! 


This is the finest office typewriter that has ever borne 
the famous name of L C Smith. Smart and modern in 
appearance, complete and efficient in every working 
detail, sound and strong in design and construction... 
this new “Super-Speed” L C Smith is indeed “a secre- 
tary’s dream come true”! Be sure to see it. 


LC Smith & Corona Typewriters Inc. 


Syracuse, New York 





achieve new 


ments! 


Coast Hemlock. 

















Equipped to Serve You 
Even Better in 1942! 


With a record production of 190 million feet be- 
hind us for 1941, the huge, modem facilities of 
our Toledo, Oregon, mills are geared up to 
records in 1942! We're better 
equipped than ever to meet the demands of our 
regular trade and National Defense require- 


Old Growth Yellow 
Douglas Fir, Sitk 
Spruce and West 

















The Trade Mark of 
QUALITY LUMBER 





as aera 


LUMBER CORP. 


HEAD SALES OFFICE 
PORTLAND, OREGON 


MANUFACTURING PLANTS 


TOLEDO, OREGON 
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GOVERNMENT WIDENS USES OF LUMBER 


WasHInGTON, D. C., Feb. 16.—While con- 
struction agencies emphasize the need for 
wood to replace steel, there were indications 
of a possible lumber shortage due to in- 
creased Defense demands and lack of ship 
space. The War Production Board points 
out that 1,500 board feet is required to 
replace a ton of steel. President Roosevelt 
has established a new War Shipping Admin- 
istration to take over all powers now held 
by the Maritime Commission. All shipping 
is to be considered as a pool from which 
cargo space for Army, Navy, Lend-Lease 
and civilian shipping will be allocated. 


Use More Wood in Defense Structures 


W idespread use of wood in Defense Public 
Works projects is stipulated in a construc- 
tion policy announced by the Federal Works 
Agency. Both two-story masonry and one- 
story wooden structures are planned. In 
the masonry buildings, windows will be of 
wood, set flush with outside of wall. Speci- 
fications for wooden structures call for two 
types, one purely temporary, and the other 
fire-resistant and more permanent. Audito- 
rium-gymnasiums required for schools will 
be of wood. The new policy applies to 
schools, hospitals, firehouses and almost all 
other Public Works buildings. Acting Fed- 
eral Works Administrator Baird Snyder 
[II indicated that the FWA may have to 
liberalize its financing to carry out the new 
policy. Defense Housing Coordinator 
Palmer calls attention to the Presidential 
allocation of $100,000 to enable the HOLC 
to employ fee architects and technicians to 
aid the reconditioning and remodeling of 
existing structures to house Defense workers. 


Many Housing Projects Approved 


With expansion of war production, sev- 
eral new areas are being added to the De- 
fense Housing Critical Area List. Added 
today were Marfa, Tex.; Lancaster, Calif., 
and Hurley-Santa Rita, N. M. Previously 
added were Le Moore, Calif.; Dothan, Ala., 
and Seward, Alaska. 

Five United States Housing Authority 
projects, to cost $4,409,000 and to provide 
952 units, have been approved by President 
Roosevelt. Two are upward of $1,500,000 
each, and all will be built with funds origi- 
nally appropriated for USHA slum clear- 
ance, 

Approved by the President are loans of 
$1,667,000 for 400 homes in Portland, Ore.: 
$1,457,000 for 300 units in Paterson, N. J.: 
$1,098,000 for 212 homes in two projects at 
Johnstown, Pa., and $187,000 for 40 homes 
in South San Francisco, Calif. 

The President also approved Defense 
housing projects to provide 8,076 homes for 
workers in 10 localities; 2,430 permanent 
units, under the Federal Works Agency, 
with FWA also building 5.315 demountable 
houses. The Defense Homes Corp. is 
- assigned 75 permanent homes, to be built 
in Bangor, Me.; and in Hartford, Conn., 
256 units in slum clearance projects, initiated 
by the local housing authority, will be con- 
verted to Defense housing. 

The projects assigned the FWA are as 
follows: Hartford, Conn., 490 permanent 
units, 175 demountable units; Hope, Ark., 
200 demountable; Huntsville, Ala., 300 per- 


manent; Merced, Calif., 70 permanent; New 
Bern-Morehead City, N. C., 270 permanent ; 
New London-Groton, Conn., 350 permanent 
and 1,600 demountable; Portland, Me., 350 
permanent and 100 demountable; San Diego, 
Calif., 600 permanent and 3,100 demountable, 
and Victorville, Calif., 140 demountable. 

Construction of an additional 5,572 homes 
in 10 localities was authorized by the FWA, 
as follows: Moultrie, Ga., 135 demountable ; 
Shreveport-Minden, La., 200 demountable; 
Sumter, S. C., 165 demountable; Valdosta, 
Ga., 190 demountable; Wichita, Kan., 2,300 
demountable and permanent; Cleveland, 
Ohio, 2,000 permanent; Columbus, Miss., 
105 permanent; Fort Huachuca, Ariz., 100 
permanent, and Lake Charles, La., 77 per- 
manent. 

A project of 300 permanent units at Nor- 
folk-Portsmouth, Va., was assigned to the 
Navy Department. 


FSA Plans More "Temporaries” 


Defense Housing Coordinator Palmer 
announced a new allocation by President 
Roosevelt of $10,000,000 to the Farm Se- 
curity Administration for temporary shelter, 
bringing the total authorized amount for 
this program to $23,000,000. Additional 
temporary shelter projects were announced 
as follows: Bath, Me., 125 dormitories; 
Philadelphia (Delaware County Sub-local- 





Dealers Have Big Opportunity to 
Sell Industrial Fences 


WasHiINGTon, D. C., Feb. 16.— The ad- 
mitted necessity for fences to keep unwanted 
tresspassers out of industrial plants and 
areas, can satisfactorily be met by use of 
wood, a non-critical material, and offers 
abundant sales opportunities for local lum- 
ber merchants, says National Lumber Manu- 
facturers’ Association. A wood fence may 
be “open,” a barrier to casual intruders, but 
permitting passerby to look inside. Or it 
can be solid, keeping out not only wandering 
feet, but wandering eyes as well. As the re- 
sult of large sales of certain other grades for 
the direct needs of the Army and Navy, 
there is at the mills an oversupply of ma- 
terial suitable for this purpose. The ac- 
companying illustration shows a_ recently 
completed fence at a Defense plant. 


ity), Pa., 500 trailers; York, Pa., 150 trail- 
ers; Salt Lake City, Utah, 60 trailers, and 
Portland, Me., 100 trailers. 


Housing Authority Awards Contracts 


The USHA announced the award of De- 
fense housing contract awards as follows: 
Monaca, Pa., 100 units, to John W. Ryan 
Construction Co., New York City, $414,850, 
frame construction; East Rochester, Pa., 75 
units and community building, Welso Con- 
struction Co., Chicago, IIl., $313,494, part 
frame; Lakeland, Fla., 60, to J. L. Ewell, 
Lakeland, Fla., $162,700; Newport News, 
Va., 350 units and management and mainte- 
nance building, to H.R.H. Construction 
Corp., of New York, N. Y., $1,359,000; 
Pasadena, Tex., 150, to Pittman Bros., Con- 
struction Co., of New Orleans, La., $444,413. 

USHA low-rent housing contracts were 
awarded as follows: Bakersfield, Kern 
County, Calif., 50, to Guy E. Hall, Bakers- 
field, Calif., $132,500; Los Angeles, Calif., 
802, to R. E. Campbell, Compton, Calif.. 
$2,350,400; Woonsocket R. I., 300 units and 
administration and community © building, 
Chain Construction Co., New York City, 
$1,159,000; Washington, D. C., 278, to C. B. 
Ross Co. (Inc.), New York City, $1,129,000 ; 
Kern County, Calif., 162 with community 
buildings, to Guy E. Hall, Bakersfield, Calif., 
$470,000: Los Angeles, Calif., 504, to 
Harvey A. Nichols, Los Angeles, Calif. 
$1,739,000; Louisville, Ky., 652, to George 
H. Rommel Co. (Inc.), Louisville, $1,413,- 
000: Martinez, Contra Costa County, Calif.. 
52, to C. M. Teigland, Berkeley, Calif., 
$186,430; Antioch, Contra Costa County, 
Calif.. 36, to C. M. Teigland, Berkeley, 
Calif., $132,780; Burlington, N. J., 90, to 
Karno-Smith Company, Trenton, N. J. 
$226,700. 

Public works contracts were awarded as 
follows: Corpus Christi, Tex., a community 
health center, to Chamberlain and Strain, of 
San Antonio, Tex., $93,014; Wichita, Kan., 
school, to Frank E. Blaser Construction 
Co., of Wichita, $139,309; Fort Worth, 
Tex., a public health center, to Quisle and 
Andrews, of Fort Worth, $51,725. 

Frank E. Hausherr, of Washington, D. C., 
has been appointed to the Lumber and Build- 
ing Materials Section of the OPA Division 
of Accounting, Analysis and Review. Mr. 
Hausherr for a number of years was an ac- 


(Continued on Page 38) 
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LET THIS;PAGE BE 
YOUR BUYING GUIDE 


Amazingly many are the uses of these Hardwoods of the Southland. 
For interior and exterior building uses, for fine furniture, cabinet 
work, millwork, you'll find here the just-right product for your par- 
ticular need. You'll like these woods for their distinctive beauty, 


their strength, their lasting service. 


tion, properly seasoned, carefully manufactured. 


Here’s lumber of choice selec- 
The leading 


producers and distributors listed on this page can supply your 
every need in these fine Southern woods. 
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Nickey Brothers, Inc. 


Memphis, Tenn. 


Flooring—Veneers—Hardwood—and_ entirely new 
Pine Planing Mill Mfg. Quality Dimension & Boards 
Member of NOFMA—SPIB—NHLA—Ven. Assn. 


J. M. Jones Lumber Company 
Natchez, Miss. 


Mfrs. All Southern Hardwoods and C 
cide-Dipped. Planing Mills and Dry 


— oe 
Stock, 12 Million Feet. ’ 





Woods Lumber Company 
Memphis, Tenn. 
2 Band Mills—Lignasan-Dipped Hardwoods 
“FROM WOODS to CONSUMER” 





Wax Lumber Company 
Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and South- 
ern Pine. Specializing in Cherry Bark Red Oak, 
Magnolia and Poplar. Annual Cut, 16 millien feet. 





Chicago Mill and Lumber Co. 
111 W. Washington St. - Chicago, Ill. 


Band-Sawn Delta Hardwoods and C 


ress 
Operating Four Modern Band lo 


Eastman-Gardiner Hardwood Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade. 





Jackson Saw Mill Co., Inc. 
Jackson, Tenn. 


Manufacturers of Quality Oak, Poplar, 
Ash, Gum and Walnut 


C. W. Parham Lumber Company 


Memphis, Tenn. 
Manufacturers of Southern Hardwoods and Cypress, 
Specializing in Beech and Poplar. Lignasan- 
Dipped. Band Mills, Meridian and Redwood, Miss. 








Miller and Company, Inc. 


Jackson, Tenn. -- 43 E. Ohio St., CHICAGO -- Selma, Ala 


Operating 5 Bandmills, producing tically every s 
Southern Hardwoods; alse Yellow Pine. "Hermal "tothe avaHable 
30,000,000’. Own dry kilns, surfacers, resaws. Modern throughout. 
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Pine Plume Lumber Company 


Bell Bidg., Montgomery, Ala. 
Mfrs. Southern Hardwoods, air- or kiln-dried. Se 
cializing in Kiln-Dried Poplar; also Mixed Cars, with 
Yellow Pine. Serving the Lumber Trade since 1890. 


Louisiana Central Lumber Co. 
Clarks, Louisiana 
ote Forked Leaf White Oak, Cherry Bark 


ak, Red and Sap Gum, Poplar, Cypress, 
Oak Flooring. Mixed or Car Lots. 


E. Sondheimer Co. 
Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana 
Cypress. Slack Barrel Coop e. 
erving the Trade Since 187 


McGraw-Curran Lumber Co. 


Yazoo City, Miss. 


Band-Sawn Southern Hardwoods. 
Deer Swamp Cypress, Cherry Bark 
Gum and Tupelo and the famous Yazoo Beech. 


Wallin Lumber Co., Inc. 


Columbus, Miss. 


Manufacturers of Band-Sawn Cypress 
and Southern Hardwoods 

















Angelina Hardwood Company 


Sales Office: Lufkin, Texas 


Mills at Ewing, Tex. and Ferriday, La. 
Large Stock of Oak, Gum, Elm, Ash, Louisiana 


Red Cypress and other Southern Hardwoods. 


Reynolds & Manley Lumber Co. 


Savannah, Georgia 


Mfrs. Southern Hardwoods, Pine, Coast Type Red Cypress. 
Can grade- & trade-mark. Planing Mills, Modern Dry Kilns. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign, coastwise. 





Chapman & Dewey Lumber Co. 
Memphis, Tenn. 


Manufacturers for 50 Years of Famous St. Francis 
Basin Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 


J. E. Stone Lumber Company 


Nacogdoches, Texas 
Southern Hardwoods — Band-Sawn — Lignasan- 
Dipped — Can Kiln-Dry — Short Leaf Yellow 
Pine — Planing Mill Facilities. 


The Cleveland-Oconee Lumber Co. 
Gardners, Georgia 
Mfrs. Southern Hardwoods and Pine, Air-Dried and Kiin-Dried. 


Planing Mill and Resawing Facilities. Modern Type Moore Cir- 
culating Kilns. All inquiries given prompt, eareful attention. 





Anderson-Tully Company 


General Offices: Memphis, Tenn. 


For 49 Yrs. Mfrs. Southern Hardwoods—Gum Ply- 
wood. Semi-Finished Hardwood Dimension. Oak 
Firg., Short Leaf Yellow Pine. 5 Modern Band Mills. 





Breece-White Manufacturing Co. 
Eudora, Ark. 


Manufacturers of All Southern Hardwoods, 
Specialties: Mississippi River Cottonwood and 
Willow. All lumber shipped dry and bright. 





Augusta Hardwood Co. 
Augusta, Ga. 


Mfrs. High-Grade Band-Sawn 
Pine . . Hardwood . . Cypress 


Air-Dried Roofers . 


Planing Mills 
Dry Kilns 
. Timbers 


Onder Southern Hardwoods ftom These Leading Armd. 


_FOR EVERY NEED/ 


| 
| 


THE SOUTH HAS AHARDWOOD 
| 
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(Continued from Page 36) 
Douglas fir 
sawmill 


countant for 
and 


and western pine 
companies in Oregon 


le gging 


and Washington, and since 1931 has been 
with the United States Forest Service as 
fiscal accountant and administrative officer 


in the field. 





Appalachian Mills Report on 
Need for Tires 


CINCINNATI, Onto, Feb. 12. — Secretary 
Carl H. Clendenning, Appalachian Hard- 
wood Manufacturers (Inc.), discussing the 


affect of tire 
says the 


rationing on Appalachian mills, 
monthly county quotas were so in- 
adequate as to bring practically every lum- 
ber manufacturer with the 
probability of many with 


face to face 
curtailment, and 


American fiumberman 


the prospect of having to close their mills. 
Says he: “The emergency now faced by 
sawmill operators is not one that can be met 
by a reversion to team logging, or by the 
building of logging railroads.” Question- 
naires had been sent out, with returns re- 
ceived from forty mills. 





Housing Critical List Stands 


Wasuineton, D. C., Feb. 16.—Abolition 
of the Priorities Critical List will not affect 
the Defense Housing Critical List, according 
to the Division of Industry Operations of 
the War Production Board. “The Defense 
Housing Critical List,” it was pointed out, 
“which constitutes a limitation on the use of 


preference ratings assigned by Defense 





ROUTE " PROFITS 
| 


Paint merchandisers saw the first 
BPS trade-mark on paint cans in 
1891—51 years ago. Since then, 
millions of cans have been sold— 
representing thousands of profit- 
dollars for BPS exclusive franchise 
holders. 

This great and continuing record 
of the BPS plan for promoting 
paint sales at a profit would fill a 
book. Briefly . 


1. It creates the desire to paint. 
2. It aids in color selection. 


3. It produces store traffic... 
more sales—more profits. 
You have only to contact BPS to 




















start on the route to more paint 
profits. Write The Patterson-Sar- 
gent Co. for complete details about 
the exclusive franchise. 





a w PATTERSON: SARGENT ©. 
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Housing project ratings, remains in full 
force and effect.” The Priorities Critical List 
was revoked to remove certain limitations in 
a number of preference rating orders. 





B. C. Must Protect Forests Against 
Airplane Incendiaries 
Vancouver, B. C., Feb. 14.—British Co 
lumbia, caught with more than 100,000 acres 
of unburned logging slash on its hands, faces 
a threat from incendiary Japanese attack s 
grave that the entire Provincial appropria- 
tion of $474,087 would be required to cop: 
with it. This information was given to tl 
Forestry Committee of the B. C. Legislatur: 
by Chief Forester C. D. Orchard, who stated 
that a few enemy aircraft scattering incen 
diary “calling cards” could sow 

throughout the coast area. 

The chief forester said the situation calls 
for an expanded outlook service, and use 
of standby crews—truck units equipped with 
fire-fighting gear and radio communication 
“in numbers never before considered.” 

High school and college boys are expected 
to patrol the forests of British Columbia this 
summer and protect them against possible 
incendiary fires, and it may be necessary for 
them to quit school in mid-May to tak« 
necessary training courses. Lands Minister 
A. Wells Gray said he had asked Ottawa 
for authority for a battalion of 800 to 1000 
youths and sufficient fire-fighting equipment 
to keep British Columbia’s forests from de- 
struction should bomb fires ever start in the 
tinder-dry 


fi res 


forests. 





California Pine Industry Urges In- 
creased Forest Protection 

REDDING, Catir., Feb. 14.—Representing 
lumbermen, mill operators and forestry offi- 
cials of northern California pine districts, 
T. K. Oliver, of Fruit Growers Supply Co., 
Susanville, appeared before a meeting of the 
State board of forestry to present recom- 
mendations on forest fire prevention during 
the coming summer, when a_ shortage of 
manpower is expected, and attempts at 
sabotage a possibility. Sixty representatives 
of lumber interests had previously met at 
Ponderosa, Calif., and agreed on the program 
to be presented. The forestry board ap- 
proved the recommendations and urged that 
the California Fire Disaster Plan Commis- 
sion give favorable consideration that at 
least 12 or 15 fire trucks and five more 
bulldozers be allocated to the area from 
Plumas County north. 





Economist Predicts Increasing 
Control in Canada 


MONTREAL, QueE., Feb. 17.—Prof. Hubert 
R. Kempt, Ottawa, economic adviser to the 
Wartime Prices and Trade Board, said in an 
address to the Western Retail Lumbermen’s 
Association at Winnipeg that there will prob- 
ably be an increase in direct government con- 
trol of production and consumption. 

“It is true to say that, at least in compari- 
son with European countries, our war effort 
to date, has not imposed extreme sacrifice 
upon the civilian population; this is chang- 
ing. A time of civilian economies, retrench- 
ments and shortages is now approaching and 
we must govern ourselves accordingly.” 
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Amemcanfiumberman 


Use of Field Warehousing Provides Cash for 
Running Business; Reduces Forced Selling 


Field warehousing serves as a_ balance 
vheel for merchandise and commodities by 
utting down the volume of forced selling 
vith its resultant price cutting and market 
lemoralization. 

This is the view of Jay Weil, president 
{ the Douglas Guardian Warehouse Cor- 
poration, New Orleans, La. 

“The usage and value of field warehous- 
ing,” Mr. Weil declares, “is well established. 








Jay Weil, president, Douglas Guardian 
Warehouse Corp. 


But I believe that one of its greatest bene- 
fits lies in the fact that it helps stabilize 
markets by eliminating to a large extent 
the disastrous factor of dumping. 

“Let me illustrate this with a hypothetical 
case. Let us take, say, a man in the lumber 
field. His position might as easily be that 
fa producer of goods in other fields, how- 
ever—a small manufacturer, a packer, can- 
ner, coal mine operator, or oil man. 

“But he has considerable inventory on 
hand. He finds that he needs raw stock to 
keep his plant producing and has the oppor- 
tunity to make a favorable purchase which 
will help keep production costs on an ad- 
vantageous basis. 

‘Both the raw stock and the plant opera- 
tion, however, require cash, whereas his 
capital is tied up in inventory. A loan 
naturally suggests itself. But a loan, be- 
cause of various conditions, principal of 
which is a lack of usable collateral, is im- 
possible. 

“Without field warehousing, he would 
probably have to put part of his inventory 
on the market as quickly as possible in order 
to continue operating with plant producing 
costs on a favorable basis. He would have 
to take whatever price the market offered. 

‘By unloading at a lower price, which can 
be disastrous to him eventually, he at the 
same time works to the disadvantage of the 
whole industry. 

“Field warehousing makes it possible for 
him to get loans on his inventory without 
dumping his product upon the market. Here 
is how it works: 

“The field warehouse organization sends a 
representative to the plant to examine and 
estimate the value of the inventory. The 


representative fences off this inventory within 
the plant, posts it, installs a custodian, and 
then issues warehouse receipts. 

“The lumberman has all the protection of 
the warehouseman’s baileeship and bond in- 
surance—and warehouse receipts which are 
readily acceptable as negotiable security. 

“What is more, he has saved money. For, 
ordinarily, to secure a loan, he would have 
had the heavy expense of moving and re- 
handling costs involved in shifting his inven- 
tory to a warehouse elsewhere in order to 
establish it as collateral and get warehouse 
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receipts to procure a loan. 

“After he has his loan, the lumberman can 
set out to buy more raw stock and can 
keep his plant producing profitably. He is 
enabled through the field warehousing sys- 
tem to sell part of his inventory, which is 
under bond, as he finds a suitable market. 
He can procure the release of this part as 
he needs it by reducing his loan propor- 
tionately at the bank and thereby securing 
release for that portion of the inventory. 

“In other words, the inventory didn't have 
to be moved to a warehouse; the warehouse 
far‘lities moved to the inventory. The lum- 
berman gets his !¢an, but he can still sell 
his inventory—and under favorable market 
conditions. Further:ure, he does not have 
to dump goods on the market.” 


Manufacturer’s Experiments to Aid Dealers’ 
Promotion of Farm and Remodeling Trade 


Two extensive merchandising and promo- 
tion programs have been announced by the 
United States Gypsum Co., 300 W. Adams 
St., Chicago, Ill. for 1942, the company’s 
4ist year. Each is concentrated on a market 
that is stili open to the dealer and can be 
met with available materials. 

One program highlights remodeling and 
modernization and centers around a new 
large book filled with home improvement 
suggestions, and a USG research house 
which will be used to study the cost and 
economy of many home improvements. In 
addition, counter cards, window displays 
and other promotional material will be sup- 
plied to dealers together with a plan to 
help keep contractors busy. 

The company also plans to aid dealers in 
their promotion of the farm market. It has 
established what is claimed to be the 
“world’s largest experimental farm labora- 
tories’ on which test projects will be run 
to show how production can be increased 
by building improvements, soil conservation, 
breeding, diversification of crops, improved 
sanitation and better marketing. Informa- 





Before and after views showing how simple 
remodeling increases the value and produc- 
tion possibilities of a farm. 





tion obtained on these projects will be made 
known to farmers of the country to help 
them make their farming more profitable and 
their farms more livable. To stimulate 
farmers’ interest in the program, there will 
be national blooded livestock contests, 


scholarships, free building plans, special 
building and redecorating education for 4-H 
boys and girls and other features. 

A total of 17,351 acres in 99 farms of 
various types are included in this experi- 





Birthday cake prepared for the United 
States Gypsum Co. in honor of the 40th 
anniversary of that concern. 


mental “laboratory”. The farms are being 
run by owners and tenants who are continu- 
ing their normal, every-day farming opera- 
tions. 

It is expected that the findings of both 
research programs will be made _ widely 
available to the public through publications, 
literature and building material dealers hand- 
ling USG products. Emphasis throughout 
will be on the types of jobs that can be 
done with materials the dealer can deliver. 





Eastern Canada to Produce 
Less for Britain 

MontTrREAL, Que., Feb. 16—A decline of 
20 percent in lumber prodtction in eastern 
Canada this year, as compared with last, is 
forecast by leading lumbermen, who com- 
ment: “It was said that, because the Brit- 
ish Timber Control has not placed orders 
either in this district or in Nova Scotia, 
operators are cutting only about 80 percent 
as much as they did in normal years. The 
orders for overseas export have been placed 
almost entirely in northern New Brunswick 
and in Quebec, and it is expected that there 
the cut will be at least normal, if not better.” 
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Can You Name the Lumbermen Who Attended 
the 1909 Meeting in Seattle? 


More than 32 years ago the AMERICAN 
|.UMBERMAN in its issue of July 24, 1909, 
reporting the 7th annual meeting of the 
National Lumber Manufacturers Association, 
held at Seattle, Wash., beginning July 15th, 
stated “The greatest gathering of lumbermen 
ever held west of the Rocky Mountains 
convened for its first session at 11:50 A. M. 
\fonday in the Hoo-Hoo house assembly 
room in the beautiful grounds of the Alaska- 
Yukon-Pacific Exposition, in this city. Great 
lumber conventions have been held in the 
west but none other has ever had such 
an attendance of men prominent in the lum- 
ber manufacturing industry. .. . 

“The Weyerhaeuser party including Fred- 
erick Weyerhaeuser and his four sons and 
many of his business associates came by pri- 
vate car last week.” 

That gathering is still pointed to as notable 


for its large attendance of men who built 
the great lumber manufacturing industry of 
the United States. 

During this meeting many of those in 
attendance gathered on the steps of the For- 
estry Building and a remarkable photograph 
of this group was made. Many enlarged 
copies of this picture are today adorning 
walls in !umber company offices. 

The AMERICAN LUMBERMAN at this late 
date is able to identify about two-thirds of 
the 121 men in this picture. 

The AMERICAN LUMBERMAN readers who 
recognize any of these men not named in 
the list would confer a favor on this publi- 
cation and other owners of the photograph 
if they can assist us in the identification of 
those numbered, but unnamed on the identi- 
fied list. (See caption on facing page.) 





Effect of Hardwood Ceilings 


(Continued from Page 20) 


means of ‘relaxations’ of grades, thereby 
transferring competitive forces from the 
pricing to the grading field. Human nature 
being what it is, a buyer who orders a scarce 
item of hardwoods will not be ‘critically’ dis- 
posed if he feels that, if he were, the next 
time he needed lumber, the particular shipper 
would be inclined to favor some more good- 
natured buyer. It is not deliberate fraud or 
conspiracy between buyer and seller which 
brings about such a creeping ‘relaxation’ as 
eventually leads to chaotic grading practices, 
ind nullifies all price controls. 


Freight Dii-erentials Have Been Ignored 


“The basing point principle is ignored in 
establishing price ceilings. Furniture fac- 
tories and other hardwood users in the North 
and East which have been drawing their 
supplies from the South will probably Le out 
of the running unless they have nearby 
sources of supply. For example, a furni- 
ture factory in Chicago or Rockford paying 
ceiling prices in Louisiana plus high freight, 
would be at a serious disadvantage in com- 
peting with a factory in Memphis, Tenn., 
Jacksonville, Miss., or Ft. Smith, Ark., which 
can secure its lumber at a much lower trans- 
portation cost. Northern factories will be 
uncertain about their costs, because they will 
not know what freight they will have to 
pay; consequently, to be on the safe side in 
figuring, they will have to base costs on 
rates from the most distant mill, which in- 
troduces a further handicap in meeting the 
competition of Southern factories. When 
boundary lines are established with higher 
ceilings on one side than the other, as for 
example, where the Southern and Appa- 
lachian territories join, some interesting 
situations will undoubtedly develop. Con- 
ceivably, an operator having a mill located 
near the border on the southern side and 
drawing his !og suppiies from both sides, 
will find it to his advantage to move his 
plant across the border to get the benefit of 
the higher prices. A “twilight zone” may be 
created on the Southern side of the border 
line, from which it will pay to move logs to 
mills on the Appalachian side, the width of 
this zone depending upon the margin of dif- 


ference in values as compared with the haul- 
ing cost on the logs. The Price Admin- 
istrator will doubtless move into other areas 
of hardwood production until the entire 
hardwood field will be covered. It is under- 
stood that the Appalachian territory will be 
the next on the list for attention. 

“The effect of any regulatory law rests 
as much upon the administration as it does 
upon the wording of the statute. Hope for 
a reasonable interpretation and application 
of price controls may be found in the public 
announcement by Administrator Leon Hen- 
derson, who is quoted as saying: ‘My main 
object is to keep production going and yield 
a decent profit without an undue burden on 
the economy.’ Hardwood lumbermen could 
ask for nothing fairer in principle, and they 
may be expected to co-operate in achieving 
that objective. During the period of ad- 
justment, irritations should be avoided, but 
lumbermen will not be slow to express them- 
selves when the shoe pinches beyond endur- 
ance. The law admittedly is far from per- 
fect, and some inconsistencies, inequities and 
discriminations will doubtless arise. The 
Administrator accepts full responsibility for 
working out these problems, and he deserves 
the full co-operation of the lumbermen. 
NHLA will take no part in the price control 
program, other than to offer the services of 
its inspection staff when necessary to check 
grades. The Price Administrator presum- 
ably will select an advisory committee of 
lumbermen representative of the hardwood 
industry to consult when questions ef price 
adjustment or price control administrative 
problems arise. In the meantime, lumbermen 
should address their comments directly to 
Peter Stone, Assistant Administrator, Lum- 
ber Division, OPA, New Social Security 
Building, Washington, D. C. 





Prepare Cedar Shingle Schedule 


SEATTLE, WaAsuH., Feb. 14-—Whether a 
ceiling should be placed on shingles and if 
so at what level, and also production prob- 
lems of the industry, were subjects that 
occupied some 75 representatives of red 
cedar shingle manufacturers and the Office 
of Price Administration here today. The 
afternoon session was given over to ques- 
tions asked by the lumbermen, and answered 
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by the Government men. A committee was 
appointed to assist the OPA, and to study 
further the control of prices and production. 
It is composed of Henry Olwell, sales man- 
ager Jamison Mill Co., Everett; R. D. 
Mackie, president Mackie Mill Co., Mark- 
ham, Wash.; A. L. Schmidt, owner Portland 
Shingle Co.; Ralph Wayland, Wayland Mill 
Co., Seattle; William McMaster, McMaster 
Lumber & Shingle Co., Marysville; Sam 
Johns, cedar sales manager, Weyerhaeuser 
Sales Co., Tacoma; and J. H. Gillum, 
Gillum Shingle Co., Seattle. 





Wholesalers Must Observe Ceil- 
ing on Direct Mill Shipments 
of Plywood 


W asHinGtTon, D. C., Feb. 16.—All direct 
mill shipments are brought under present 
ceiling prices, and sellers are permitted to 
use estimated weights in computing delivery 
charges, under amendment No. 2 to Price 
Schedule No. 13 for Douglas fir plywood, 
announced today by Leon Henderson, ad- 
ministrator of the Office of Price Admin- 
istration. The amendment, offective Feb. 20, 
1942, reads as follows: 

“On and after Feb. 20, 1941, regardless of 
the terms of any contract of sale or pur- 
chase, or other commitment, no person shall 
sell, offer to sell, deliver, or transfer, for do- 
mestic or export use, any Douglas fir ply- 
wood, where the shipment originates at the 
mill rather than at a distribution plant, at 
prices higher than the maximum prices.” 

Investigations indicate, says Mr. Hender- 
son, that wholesalers in some areas were de- 
parting from industry practices by selling 
at prices above those quoted by manufactur- 
ers. (A discount for wholesalers selling di- 
rect mill shipments has prevailed in the in- 
dustry). The amendment restores the usual 
price relationships, by providing that no per- 
son shall sell plywood for shipment origi- 
nating at the mill at prices higher than the 
prices already established for manufacturers. 
Permission to use estimated weights in com- 
puting freight charges is based upon a study 
which indicated that certain sellers used this 
practice prior to promulgation of the original 
schedule. The amendment provided that 
each seller may use the system adhered to 
by him during July, 1941, provided a copy 
is filed with OPA. 





Reprint Ceilings to Conform to 
New Price Law 


WasHincTon, D. C., Feb. 16.—With Price 
Administrator Leon Henderson issuing a 
warning to industry that previously issued 
price schedules must continue to be observed, 
OPA lumber officials indicated that any 
changes in lumber price schedules under 
the Emergency Price Control Act of 1942 
will be merely administrative and technical. 
They are being reprinted to make them con- 
form to the new law. Violators of either 
the existing schedules or new regulations 
will now be subject to criminal penalties, 
civil suits for damages, and injunctions. 
New price regulations will take one of two 
forms—(1) maximum price regulations, 
which will be similar to the previously issued 
price schedules, and (2) temporary maxi- 
mum price regulations, which will be effec- 
tive for 60 days. 





That Win Profits 
for YOU 


We REDRAW Plans 
to Suit YOUR Ideas 


} 


e 


1s $12 
d 


WRITE FOR FREE COPY 
“Selling Homes ata Profit” 


Lumberman’s Plan Service, Box 211, Peoria, Ill. 


Mountain States Cement Produc- 
ers and Dealers Sign Consent 


Decree 

DeNvER, Co.o., Feb. 16—After several 
months of hard-fought legal controversy be- 
tween the Federal anti-trust division and 
Denver cement dealers and producers, fines 
were imposed on three large cement produc- 
ers and a dealers’ group, and charges against 
15 local cement companies and individuals 
were dismissed. The cement group was in- 
dicted by a grand jury in Denver last 
April, along with the National Retail Lum- 
ber Dealers Association, the Mountain States 
Lumber Dealers Association and individual 
lumbermen. The lumbermen did not fight 
the indictment. The jury at a first trial dis- 
agreed. Defendants since entered a plea of 
nolo contendere. Monolith Portland Mid- 
west Co. was fined $4,000; Ideal Cement 
Co., $3,500: Colorado Portland Cement 
Co., $3,500; Denver Mortar & Materials Co.. 
$3,500. Both dealers and producers signed 
a consent decree. 





Box Maker Adds to Capacity 


Stockton, CAuir., Feb. 11.—Stockton Box 
Co. has purchased the Coffenbury Lumber 
Co.’s mill near Westpoint, it was announced 
by Charles T. Gray, manager of the box 
company. The entire output has been 
bought by the box concern ever since Leo 
Coffenbury established it about two years 
Facilities of Stockton Box Co. have 
been expanded by taking over control of the 
sawmill of the Blagen Lumber Co., at White 


ago. 
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Pines; the Blagen planing mill and _ re- 
manufacturing plant at Toyon, Calif., and 
Calaveras Forest Products Corp.’s packing 
veneer cover plant and small circular saw- 
mill for salvaging second growth timber, in 
the same locality. 





Northern Lumbermen Confer on 
Government Needs 


Wausau, Wis., Feb. 16—Approximatel) 
70 lumbermen from central and northern 
Wisconsin and upper Michigan attended a 
one-day meeting here to discuss with Goy- 
ernment officials the furnishing of $10,000, 
000 worth of lumber for construction oi 
the $140,000,000 Hercules Powder Co. plant 
at Merrimac, Wis. Also discussed were re 
quests for additional huge = supplies foi 
buildings at the expanding Camp McCoy. 
It is estimated that requirements of Goy- 
ernment contractors will take 18 months 
to fill. Lumber firms throughout the state 
and upper Michigan will be contacted, rela 
tive to furnishing the necessary material, by 
a committee comprised of M. R. Laird, 
Connor Lumber & Land Co., Marshfield; 
Kurt Stoehr, Bay de Noquet Co., Nahma, 
Mich.: George Hogden, Wallrich Land & 
Lumber Co., Shawano; Herman Johannes, 
Rib Lake (Wis.) Lumber Co.: and H. F. 
Early, Von Platen-Fox Co., Iron Mountain, 
Mich. Meeting with the lumbermen were 
F. E. Hansen, Milwaukee, of the War Pro- 
duction Board’s contract division, and P. J. 
Portman, the board’s Wausau district man- 


ager. 








SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 
SHEVLIN-CLARKE COMPANY, LIMITED 
Fort Frances, Ontario 
*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


Hestern Pine 
1, Oreaon, 


fember 





Associa- 











DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. Off, 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


NEW YORK CHICAGO 
1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 
Mohawk 4-9117 Telephone Central 9182 
SAN FRANCISCO 
1030 Monadnock Bldg. 
Exbrook 7041 








SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 














Biles-Goleman Lumber Co. 1. 


OMAK, WASHINGTON 














Mr. R. F. Taylor 


No. 24 Welwyn Road 
Great Neck, L. L., New York 


District Sales Representatives 


Mr. Arthur M, Johnson 
4146 Warwick Blvd. 
Kansas City, Mo. 


Manufacturers of ““OMAK KWALITY ”’ 


- Window, Door and Cellar FRAMES 


TRIM, MOULDINGS, CASING, BASE, FINISH LUMBER, 


FURNITURE SPECIALTIES, ETC. 


Member Western Pine Association 


Okanogan 
Soft 
Ponderosa 
Pine 





Mr. H. M. Tripp 
P. O. Box No. 85 
Crystal Lake, Ill, 












































BILL OF MATERIAL 


13 yards concrete 

1035 conerete blocks 

105 conerete slabs 

750 common bricks 

126 face bricks 

26 lin. ft. 8xt2 flue Hning 

! clean out door 

mortar for above 

5 pes, 2x8 14-0 No. f plates 

4 pes. 2x8 14-0 No, 1 box 

10 pes. 2x8 16-0 No. 1 joists 
33 pes, 2x8 14-0 No. 1 joists 

7 pes. 2x8 10-0 No. 1 joists 

2 pes. 2x8 8-0 No. 1 headers 
84 pes. cut bridging 

950 ft. (x6 No, 2 S48 sub floor 
60 pes. 2x4 16-0 No, 1 plates 
250 pes. 2x4 8-0 No. 1 studs 
20 pes. 2x4 12-0 No. | gable studs 
6 pes. 2x6 16-0 No. { bath studs 
3 pes. 2x6 16-0 No. | headers 
9 pes. 2x6 10-0.No. t joists 

28 pes. 2x6 (4-0 No. { Joists 
84 pes. cut bridging 

30 pes 2x8 16-0 No. { rafters 

4 pes, 2x8 8-0 No. 1 rafters 

4 pes. 2x8 12-0 No. | rafters 


12 insulating sheathing or 
1400 th te ae 2'shiplap 


1200 ft 1x6 No. 2 roof boards 
10 Ye squares root 


1750. ft. 34x8 bevel siding 

2 pes. 1x8 No. 2 ribbon 14-0 

3 pes. 1x6 14-0 No. 2 collar beams 

2 pes. 1'%—x6 14-0 clear finish 

4 pes. 1%x6 16-0 clear finish 

2 pes. 1%qx6 10-0 clear finish 

1 pe. 1%x6 6-0 clear finish 
ne. t¥gx6 16-0 clear finish 

86 ft. 3” barge mold 

3 pes. 2x4 10-0 coal bin 

3 pes. 2x4 6-0 coal bin 


6 pes. 2x4 7-0 coal bin 

38 pes, car siding 

180 ft. %4” 3 ply 

660 ft. %xi'/ hardwood flooring 
500 tbs. nails 


400 Yards Plaster Base 
rolls building paper 


o 


coal chute 

cellar units 

plank door frame 

basement stair 

OS DR FR 3-0x6-8 

OS DR FR 2-8x6-8 

twin wd. fr. 26x24 2 It. 
single wad, fr. 30x24 2 It. 
single wd, fr. 26x24 2 It. 
single wd. fr. 26x20 2 It. 

1 single wd. fr, 26xi4 2 It. 
3 gable louver frames 

6 wds. 26x24 2 It. div, 12 ft. 
2 wis, 30x24 2 It, div, 12 It. 
2 wds. 26x20 2 It. diy. 12 tt, 
1 was, 26x04 2 It. div, (2 ft. 


pene - rr fe = 


“LIVING ROOM BLD ROOM. DLAN:2.74: 


| pROn ara) 


WITH BASEMENT: 


{ door 3-0x6-8 1% 1 pan. 9 It. 
1 door 2-8x6-8 134 2 pan. 4 it. 
4 doors 2-6x6-8 13, panel 
2 doors 2-4x6-8 15@ panel 
2 doors 2-0x6-8 1% panel 
8 inside door jambs stops 
{8 sides door trim 

tt sides wd. trim — 

235 lin, ft. 542” base 

250 lin, ft. shoe 

30 lin, ft. hook strip 

12 lin, ft, pole 

12 lin. ft. shelving 

50 tin, ft, chair rail 

1 scuttle 

t plumbing panel 

i medicine case 

{ linen case 

1 set kitehen ee: 

2 pair shutters. 

2 flower ‘hoxes 


x \\-7 





SS 


1 -WITHOUT 
‘BASEMENT: 


! cylinder lock front 
1 cylinder lock rear 
8 inside locks 

3 pr. 4x4 butts 

8 pr. 342x3% butts 
252 ths. sash weights 
3 hanks sash cord 

11 sash locks & lifts 
Cabinet hardware 


SUBCONTRACTS 
P . Heating, Electric, Painting and 
lambien, ection ting 


DEDUCT—WITHOUT BASEMENT 


4LE "Ol! Wop) apHotP — Ueda x 





* American Lumberman Aoude Plan Ne. 266 








HLIVING ROOM 


22-6 x 12-0 
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BILL OF MATERIAL 


CONCRETE AND BRICK WORK 


200 cu. ft. concrete footing 

974 sq. ft. 3/2” concrete floor Bsmt. 

1065 cu. ft. concrete block wall bsmt. 
63 sq. ft. 4” conerete floor porch 

i concrete step 8”’x12"—9' porch 

2 concrete steps 8’x!2°—4' grade entrance 
26 lin. ft. chimney dbi flue furn. & firepl. 
46 lin. ft. 8’xt2" flue lining 

48 cv. ft. stone wall terrace 


ROUGH HARDWARE: 


14 sets sash weights & cord 
4 coal chute; { floor drain; | cleanout dr. 
500 ths. nails 


! fireplace damper 


SHEET METAL WORK; 


60 fin. ft. 10” ridge roll 

32 lin. ft. 14” valley tin 

32 pes. 5°x7” tin flashing chimney 

36 lin. ft. 3° down pipe; 2 pes. 3” elbows 


WALLS & CEILINGS: 
3870 /, ft. wall and ceiling to finish 
. metal corners 


8 lin. 
400 lin. ft. metal angles 


IRON WORK: 


3 4” pipe cols. 66” 
35 lin. ft. 8” “1” beam 


ROUGH LUMBER: 


{ pe. 2x6—10’ sill plates 

21 pes. 2x6—i2' sill plates & rafters 
14 pes. 2x6—i4' sill plates & rafters 
t pe. 2x10—10’ sill 

9 pes. 2xi10—i2' sill 

2 pes. 2x10—i4’ sill 

1 pe. 2x6—10' sill 

9 pes. 2x6—i2' sill 

2x6—i4’ sill 

30 pes. 2x10—i6’ ist floor joist 

30 pes. 2xt0—14’ ist floor joist 

9 pes. 2x10—i2 Ist fleor joist 

30 pes. 2x8—i6' attic floor joist 

30 pes. 2x8—14’ attic floor joist 


2400’ B.M. 1x6” D&M sub & attic fleor 
1325’ B.M. 1x38” D&M finish floor 
1850’ B.M. 34x8” siding. 
80’ B.M. 5x4 ceiling 

roofin 


160° B.M. 1x6” D&M coal bin 
2 pes. 2x12—i6' main stair carriages 


MILLWORK: 


{ 0.8. dr. frm. 3/0x6/8—1%” F.W. fr. 
ent. 


1 0.8. dr. 3/0x6/8—1%” 15 Its. 

side [.S.trim ; 
bg dr. frm. 2/8x6/8—1%4” F.W. side 
0.8, door 2/8x6/8—134"—1 pan. 6 Its. 
side 1.8. trim 
sash frms. 10/12—1%”" 3 Its. bsmt. 
sash 10/12—1%” 3 Its. 
wdw. frms. 32/24—1%” 2 its. F. W-. 
wdws. 32/24—1%” 2 Its. -*. 
sides 1.S. trim 
pr. 0.8. shut. 32/24—i%” 2 slat pan. 
wdw. frm. 32/18—1% 2 Its. F.W. 
wdw. 32/18—1%” 2 Its. - 
side 1.8. trim 

wdw. frm. 24/20—1%%" 2 Its. F.W. 
wdw. 24/20—1%” 2 Its. zr 
side 1.8. trim 
wdw. frms. 24/24—i1%” 2 Lts. F.W. 
wdws. 24/24—1%%” 2 Lts. - 


i 

{ 

2 

4 

2 sides 1.8. trim 
‘ twin wdw. frm. 24/24—t%” 2 Its. F.W. 
f 

1 

I 

{ 

5 

{ 


-wo o& Onn 


side 1.8. trim twin 

louvre 12°x30” F.W. 

1.8. dr. fem. 3/0x6x6—i%”"—2x6” bsmt. 
1.8. dr, 3/0x6/6—1%_” stock 

D.A. dr. frm. 2/8x6/8—154"—I x54" 
drs. 2/8x6/8—1%” 

0 sides 1.8. trim 

1.8. dr. frms. 2/8x6/8—1%4"—1 4x54" 
1.8. dr. frm, 2/8x6/8—1%"—1 x34" 
1.8, dr. frm. 2/6x6/8—1%"—1 x54” 
1.8. door 2/6x6/8—1%” 

sides 1.8. trim 

S. de. frm. 2/4x6/8—1%4"— 
S. door 2/4x6/8—1%” 

des 1.8. tri 
8. 
$s. 


1Yex5¥4” 


si m 
dr. frms. 2/0x6/8—196"—I x34” 


3 
! 
! 
i 
2 
! 
{ 
2 
2 
2 doors 2/0x6/8—1%" 


Complete Blueprints, Specifications and List of Materials, $350 


4 sides 1.8. trim 

2 41.8. dr. frms. 1/8x6/8—134"—1 44x54” 

2 1.8. doors 1/8x6/8—1%” 

4 sides 1S. trim 

340 lin. ft. base %4x4” 

340 lin. ft. base shoe 12x34” 

10 fin. ft, S@xi6” shelving closets 

20 fin. ft. %4x24” shelving closets 

20 tin, ft. %4x4” ‘hook rail closets 

We alate ett 
¢ 

i L.R. _— 

2 bookcases 3/3x4/6—12” L.R. 

2 pene | eases 3/6x3/ 

2 wall cases 3/ 0—13” kitchen 

f sink front 3/0x3/0 kitehen 

1 sink & counter 10’ ki 

2 rorner ehina eases 3/6x7/0—i6" D.R. 

{ stock medicine case, 

{ access door {/6x3/0—%4” 

1 set plank stairs 3’—i2R. hasmt. strs. 

2 pes. 2x4—I16’ railing, bsmt. strs. 

2 pes. 1x4—12° railing, bsmt. strs. 

| set box strs. 3’—{4R, strs. to attic 

24 lin. ft. 34x7¥o” cap, strs. to attic 

48 lin, ft. %x%” scotia, strs. to attic 


72 lin. ft. 4x6 woed gutter, eave 
72 lin. ft 
72 fin. ft 1 


3 
5 
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PLUMBING FIXTURES: 


eee! ei 
1 Bat tub, favatory  & steel complete 
HEATING: 
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Saskatchewan Indians to Log 
Ontario Pulpwood 


VANCOUVER, B. C., Feb. 16.—An experi- 
nt unique in the history of wood camp 
ration, is now in progress in the north- 
er Ontario pulpwood areas. This is the 
use of Indians for the cutting of pulpwood, 
to make up for the great scarcity of experi- 
enced bushmen who have previously spent 
their winters in the woods. The third con- 
tingent of Indians from the West has gone 
cast to Kapuskasing, comprising 150 from 
rious parts of Saskatchewan. They are to 
rk in the Spruce Falls Power & Paper 
limits. 


at a 





Britain Gets Russian Lumber 


Orrawa, Ont., Feb. 16—Entry of Russia 
nto the war, and the extension of British 
aid to Russia in the form of supplies and 
air support, have resulted in a reopening 
of the timber trade between Russia and the 
United Kingdom, which the war had previ- 
ously halted, states James Cormack, Cana- 
dian Trade Commissioner at Bristol, in a 
report to the Canadian Department of Trade 
and Commerce. Ships carrying cargoes of 

ar supplies from Britain to Russia natur- 
ally come back filled, so far as possible, with 
commodities needed in the United Kingdom, 
and among the commodities Russia can sup- 
ply is timber. Details of imports are not 
heing supplied. 

Whether this 


reopened trade in timber 


Amemcanfiumberman 


from Russia’s Arctic ports will continue 
through the winter, is uncertain. Mr. Cor- 
mack writes. Archangel usually closes about 
the end of November. 

As regards the possible effect of timber 
imports from Russia on shipments from 
Canada, which has supplied practically al! 
United Kingdom imports since the outbreak 
of war, Mr. Cormack that the 
United Kingdom can never possess excessive 
stocks of softwood. It is felt, he says, that 
the Russian wood will supplement rather 
than compete with Canadian shipments. 


observes 
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To Invite Bids on K. D. Barges 


WasHINGTON, D. C., Feb. 16—New bids 
will be invited by the Maritime Commis- 
sion for knocked down, or unassembled 
wooden barges, according to an announce- 
ment by the Commission. Bids for con- 
struction of 450 wooden non-propelled deck 
cargo barges have been rejected. These 
bids were on a lump-sum basis for com- 
pleted barges, to be delivered either at New 
Orleans or Mobile. The new bids are for 
barges f. 0. b. any shipping point in the 
country. 
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This display of the 
Dierks Lumber & 
Coal Co., Dierks 
Bldg., Kansas City, 
Mo., was shown at 
the Southwestern 
Lumbermen's Assn. 
Convention in that 
city. The back- 
ground was decor- 
ated in the nation- 
al colors with the 
victory symbol 
predominant. En- 
larged cut-out fi- 
gures of the new, 
blonde, "Miss Kay 
Dee" for 1942 


were featured 


Co 








KILN-DRIED . . . Stored Under Cover 


in adequate constant stock supply. The large 
Medford plant with new manufacturing and kiln- 
drying equipment, produces California Ponderosa 
Pine, Sugar Pine, Douglas Fir, White Fir. 
Sugar Pine 
Clears—wide, thick, choice quality, careful manu- S 


Medford’s large holdings of choice timber insure I 


Stock, Cut Stock, Lath, Mouldings. 


facture. 
modern type kilns. 


Members Western Pine Assn., 


Moore cross-circulation kilns and Fryer 


West Coast Lumbermen’s Assn. 
and West Coast Bureau of Lumber Grades and Inspection. 


MEDFORD CORPORATIO 
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Medford, Mfrs. 


Oregon 





paigneris WOODLIFE 
with proven quality 
and endurance under 
a all conditions 
climates from Alaska 
to the Equator. 


in all 


of PRESERVATIVE SOLUTIONS for 
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Carman & Dewey. 
\LUMBER.CO. 


i bat 
"4 i % 
| | {Mlemphis, Tenn.: |. 
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cturers of “C & D” Brand 


FLOQRINE: 


Wire for quotation 
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New Trailer Homes Will "Borrow" 


Their Wheels 


WasuHtincton, D. C., Feb. 16.—Trailers 
and dormitories to be made available for 
temporary war housing by the Farm Secur- 
ity Administration, under a recent Presi- 
dential allocation of $13,000,000, will pro- 
vide 12,269 dwelling units for workers in 24 
war-industry areas, the U. S. Department of 
Agriculture said today. Housing facilities in 
these areas are expected to be ready for oc- 
cupancy early in March. 

Approval of the 24 new projects brings to 
50 the total number of temporary war hous- 
ing projects assigned to the FSA by the 
President on the recommendation of the 
Coordinator of Defense Housing. <As_ of 
Feb. 1, the 50 projects included 11,274 trail- 
ers, 13,523 dormitory dwelling units, and 
3,766 housing units, or a_ total of 28,563 
dwelling units—15,040 for families and 
13,523 for single workers. A total of 7,603 
dwelling units are completed and ready for 
use. 

In addition to its temporary housing pro- 
gram, the FSA has been designated by the 
federal Works Agency to provide a_ total 
of 1,422 permanent houses for war workers 
in four localities. 

At several of the localities, temporary fa- 
cilities had previously been approved, and 
the new program simply increases the num- 
ber of housing units. Surveys of housing 
needs in other congested war-industry areas 
are now under way. 

Trailer cities now planned for war work- 
ers will differ somewhat from those set up 
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during the last few months, according to 
FSA officials. Trailers will be camouflaged 
and will be equipped with blackout curtains. 
After trailers have been hauled to housing 
sites, they will be set up on wooden supports, 
and wheels and tires will be removed jor 
use in moving other trailer units. 





Seeks Alaskan Airplane Birch 


New WEsTMINSTER, B. C., Feb. 14.—In- 
ability to secure adequate requirements of 
airplane veneer birch in British Columbia 
has forced Pacific Veneer Co. here to in- 
vestigate Alaska supplies. A representative 
is to investigate a huge tract in the Chubach 
national forest. The Alaska birch stand is 
45 miles long and from two to six miles 
wide, embracing an area of 4,800,000 acres 
along the shores of Prince William Sound 
and the eastern half of the Kenai Peninsula 
and Afognak Island. The stand is poten- 
tially of 5,000,000 board feet. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended Feb. 7 
totaled 1,599,627 cars, showing a decrease 
of 29,373 cars below the number for the 
two weeks ended Jan. 24. Forest products 
loadings of 95,910 cars show an_ increase 
of 4,574 cars above the number for the two 
weeks ended Jan. 24. 





Size 6”x9” 
Printed in 5 Colors. 








predecessors. 
modern and up-to-date. 


LUMBERMAN. 


We Want Our Subscribers to Have 


A FREE COPY of this 
Newest 1942 Book 


Be First in Your Town to Show It! 


YOU will want a copy of our 1942 Plan Book, “ALL AMERICAN HOMES.’ 
It's new, it's better, more beautiful, more PRACTICAL than any of its 
CONTAINS 28 LOW-COST HOUSE PLANS. 
Each an original American Lumberman plan. 
CONTAINS 28 BEAUTIFUL FULL-COLOR ILLUSTRATIONS. True repro- 
ductions of the finished buildings. 


Each is 


Of actual homes, now being lived in 


The books will be supplied to established lumber and building materia! 
dealers, in any desired quantity, large or small, at a very moderate cost. 


Complete working drawings, bills of materials and specifications are 
supplied for $3.50 per set per plan. (A discount of 25% is allowed when 
three or more sets are ordered at one time. 


Why not order a supply of these books today? Present them to pros- 
pective homebuilders. They will help to advertise your yard as head- 
quarters for building materials. In many cases they will bring good 
profitable business right inside your door. 


This is just one of the Free services offered readers of the AMERICAN 


TODAY, Write for Your FREE BOOK, Complete Information and Prices 


American(iimberman 431 S. Dearborn St., Chicago 
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DESIRABLE ITEMS 


FOR IMMEDIATE SHIPMENT 


DRY WISCONSIN WHITE PINE 


C&BTR. 


| Car 5/4 x 6&wider 
| Car 8/4 x 6&wider 


D&BTR. 

| Car 6/4 x 8&wider 

| Car 6/4 x 4&6” 
(Special Price) 

D SEL 

2 Cars 8/4 x 4&wider 


NO. 2 SHOP 
2 Cars 8/4 x b&wider 


NO. 3 SHOP 
2 Cars 8/4 x b&wider 


COMMON 
| Car 8/4 x 4&wider No. 2 


NEOPIT, WISCONSIN 


Menominee Indian Mills 








Oregon Lumber Company, with its record of more 
than half-a-century of service to lumber buyers, offers 
its famous “John Day” line of Ponderosa Pine; also 
Mount Hood” Douglas Fir. 


Here are modern mills, up-to-date kilns and new-day 
methods of manufacture. And here are lumber prod- 
ucts of surpassing quality and unfailing dependability. 


Mixed Car shipments of Ponderosa Pine Yard and 
Shed Stock, Bevel Siding, Lath, Dimension, Mouldings, 
Straight and Mixed Cars of Knotty Pine Paneling Fac- 
tory Lumber, and 4/4 Cut Stock may be obtained 
through our Baker, Oregon, Sales Office. 


“Mount Hood” Fir is sold through our Dee, Oregon. 


Sales Office. 


Member Western Pine Association 






Enlists Agata. 


OR the fifth time in the 126 years of our 

existence we, of The F. H. Lawson Com- 
pany, have pledged our cooperation to an Amer- 
ican Victory program. We are doing our part 
to see that this war is won just as we did in the 
Civil War, the Spanish War, the Mexican War 
and the World War. 


In order that we may coorerate to the fullest 
extent with our government’s program for 
saving metals for an all-out war effort, we have 
temporarily simplified all of our lines including 
bathroom Cabinets. 


However, as long as materials are available, 





we will continue to manufacture a sufficiently 
diversified line of Lawson Bathroom Cabinets 
to provide the cabinets most essential to civilian 











needs. 





Write today for our revised price list show- 
ing all of the Lawson Bathroom Cabinets now 
available. 


THE F. H. LAWSON COMPANY 


Bathroom Cabinet Division 
Cincinnati, Ohio 


— ao, 





| BATHROOM 
\ CABINETS 


126 YEARS 
OF QUALITY 
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SOLD BY AMERICA’S LEADING LUMBER DEALERS! 
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Association Plans and Activities 


Southern Pine Assn. Announces 
Industry-Wide Meeting 
New Or.eans, La., Feb. 19.—The twenty- 
seventh annual convention of the Southern 
Pine Association will be held on March 25 
and 26, and an industry-wide meeting of the 
Southern Pine Emergency Defense Commit- 
tee is called for the morning of March 27, at 
the Roosevelt Hotel in New Orleans. The 


Southern Pine Inspection Bureau has an- 
nounced that the annual meeting of that or- 
ganization will take place on the afternoon 
of March 27. 

The first day of the association’s program 
will be devoted to committee meetings and 
the 26th to general sessions. All members 
of the industry, whether subscribers or not, 
are invited to participate in the asociation’s 
meeting. 





LUMBER begins 
with the BAND SAW 
= ts ti 


Ra wendy, 


Fase 


W.T. 


THESE 
DEPENDABLE 
PRODUCERS CAN 


SUPPLY ALL 
YOUR NEEDS 


® Trees become logs when 
felled in the woods. Logs 
become lumber when the 
log carriage sweeps them 
back and forth through 
a whirling band saw. At 
the W. T. Smith mill ex- 
cellent logs become excel- 
lent lumber through pre- 
cision manufacture and 
thorough seasoning. 


SELECTIVE LOGGING ASSURES 
PERMANENT SOURCE OF SUPPLY 


SMITH LUMBER CO. 


YELLOW PINE AND HARDWOODS 


CHAPMAN, ALABAMA 








For general all-around dependable construction, both interior 


and exterior, the ideal lumber is North Carolina Pine. 


It has 


strength, endurance, wear-resistance. It is beautiful in color and 
grain, works easily, mills to a satiny smoothness, takes paint well. 
For all building items in North Carolina Pine, order from the firms 


listed below. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 









PROMPT SERVICE on STRAIGHT or MIXED CARS 


BURRUSS LAND & LUMBER CO. 


Lynchbarg, Va 
Kiln Dried, Grade Marked N. C. Pine. R. R. 
Material a specialty. Car Lining and Decking. 
Mills in Va. and N. C. 
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The Southern Pine industry’s problems 
under Defense and war conditions have oc- 
curred with intensity and suddeness. Some 
questions that are only being anticipated 
today probably will be acute by the time of 
the meetings. The program will be flexible 
enough to provide for discussions of, and ac- 
tions on, the most important problems be- 
fore the industry. 

Reports of the progress of the association’s 
trade promotion activities and other features 
of its work will be made. The annual meet- 
ing program also will be developed to include 
features of greater interest than ever under 
war-time conditions. The association will 
be glad to make hotel reservations upon re- 
quest. 





Pacific Division of Wooden Box 
Group Has Annual 


SAN FRANcisco, CAuir., Feb, 14.—Albert 
L. Pearlman was reelected president of the 
Pacific Division, National Wooden Box 
Association at the annual convention held at 
the Palace Hotel in San Francisco, Feb, 


12-13. P. V. Burke was reelected vice presi- 
dent, and A. F. Blocklinger was named 
treasurer. Jack H. Dobbin continues as 


secretary-manager. 

The business meeting on the first day 
was devoted to interesting discussions of 
priorities, price control, and a score of prob- 
lems brought on by the war economy. Com- 
mittee reports were given marked attention. 
On the following day members of the Pacific 
Division, distributors, sales managers and 
salesmen held round table discussions on 
mutual problems. Subjects considered in- 
cluded: what salesmen can do to help cus- 
tomer relations under current wartime con- 
ditions, salesmen’s place in promoting stan- 
dardization, in helping support railroad 
policy of filling cars to capacity, what sales- 
men can do to assist shippers using wooden 
boxes and crates for the first time in sub- 
stitution for bags, and how to conserve tires 
and retard car depletion. 

President Pearlman reported the affairs 
of the association to be in excellent condi- 
tion and stressed the necessity for maintaining 
it so, better to be prepared to meet the 
many problems sure to arise at close of the 
war. He declared the big job of the indus- 
try today is to fulfill the many obligations 
brought on by the war. In face of the many 
wartime shortages of equipment, he said that 
it was the duty of each plant’s management 
to keep its machinery in the best of condi- 
tion while getting the greatest output for 
war production demands. 

Having just returned from a business and 
study trip in the East, in the interest of the 
association, Jack H. Dobbin, secretary-man- 
ager, pointed out that the box industry 1s 
one of the few that has not been forced to 
change its operations during war time. In 
fact, he said, most of the industry is not 
only doing business as usual, but better than 
usual. ' 

He emphasized the fact that the industry s 
products have not been put on the critical 
list, and have not had priorities issue 
against them as yet. Over and against this 
favorable situation, he said, the industry has 
the greater responsibility of voluntarily sup- 
plying the needs of regular customers plus 
the additional volume from war industries 
and those facing shortages of other con- 
tainers. 
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Mr. Dobbin discussed the wide range of 
problems connected with containers for agri- 
cultural produce, and the current efforts of 
the United Fresh Fruit & Vegetable Asso- 
ciation to standardize produce packaging. 
He warned that if the multiple container 
situation was not cleared up by the produce 
industry, that the Bureau of Agricultural 
Economics will draft emergency legislation 
and have it passed to enforce standardization. 
Therefore, it behooves the box industry to 
support and cooperate with the produce 
industry in gaining standardization. 

Based on his study of the situation both 
in the east and in the west, Dobbin con- 
cluded that western shook factories would 
hardly find much war business in the east, 
and while considerable volume of containers 
may be required to box war material manu- 
factured on the Pacific Coast, the bulk of 
the western box industry’s business in 1942 
will continue to be the customary fruit and 
vegetable containers, now so essential to 
the movement of fresh produce to Defense 
workers and the armed forces of the United 


states. 


Florida Directors Set Date for 
Annual Meeting 


OrLANbDO, FLaA., Feb. 16.—Directors of the 
Florida Lumber and Millwork Association 
have set the dates of April 16-17 for the 
twenty-second annual convention in this city 
at the Orange Court Hotel. When the 
association was formed in Orlando, it was 
ecided that annual sessions would be held 
ere, unless there were good reasons to do 
otherwise. For the most part the plan has 
prevailed, with the members gathering back 
home in the spring. Secretary Marie Ben- 
nett sends word that it is a meeting no 
member can afford to miss. 


Hemlock & Hardwood Manufac- 
turers Hold Annual Meeting 


MILWAUKEE, Wis., Feb. 11.—The North- 

rn Hemlock & Hardwood Manufacturers’ 
\ssn., held its annual meeting at the Plank- 
inton Hotel here on Feb. 10. No set ad- 
dresses were made, except one delivered by 
R. B. Goodman, discussing the pay roll allot- 
nent plan for Defense savings bonds. 

The membership confined itself to inter- 
esting discussions regarding problems cur- 
rent to the industry. Among these subjects 
were: freight rate problems, Wage and 
Hour rulings, the critical situation with re- 
spect to obtaining tires for trucks in woods 
work to service war supply orders, and the 
business and economic adjustments which 
must be made by the local industry as the 

uuntry goes into all-out Defense produc- 
ion. 

In making an appeal for Defense bonds, 
\ir. Goodman said, in part: 

“We know that buying Defense bonds out 

current personal income helps to control 
inflation. We know that the Defense bonds 
carn a substantial interest. We know that 
huying Defense bonds is the definite way 
every one can aid in the war production pro- 
eram. Each one of us here, being an em- 
ployer, has a responsibility for the welfare 
of the community in which he lives and a 
responsibility for leadership—not word-of- 
mouth leadership, but action. 

“The Treasury Department has announced 
1 pay roll allotment program and the State 
Administrator of the Defense Savings Staff 
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in Wisconsin is the Collector of Internal 
Revenue, Frank J. Kuhl, and | presume the 
Collector of Internal Revenue at Detroit is 
the State Administrator in Michigan. All 
of you have received the details of this plan 
and you may be wondering how urgently it 
should be pressed upon your employees. . . 
I urge you to get behind this pay roll allot- 
ment plan.” 

New officers who were elected to head the 
association for the coming year are: Presi- 
dent Harold Collins, Yawkey-Alexander 
Lumber Co., Schofield, Wis.; Vice president 
Walter Gorman, Lake Superior Lumber 
Corp., Ontonagon, Mich.; Treasurer W. W. 
Gamble, White Lake, Wis., and Secretary- 
manager O. T. Swan, Oshkosh, Wis. 
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South Dakota Dealers Plan Annual 
in March 


Sroux Fatts, S. D., Feb. 17.—The annual 
meeting of the South Dakota Retail Lumber- 
men’s Association will be held on March 4-5 
in Sioux Falls. Plans are nearly complete 
for entertaining a record number of dele- 
gates and their wives, not only from South 
Dakota, but from several nearby neighbor- 
ing states. 

A number of interesting speakers will be 
heard at the business sessions, including 
©. C. Lance of the Northwestern Lumber- 
men’s Ass’n., Minneapolis; B. E. Urheim, 
Northwestern Retail Coal Dealer’s Ass’n., 
Minneapolis; Rep. Karl E. Mundt; I. N. 








“QUALITY 
GUARANTEED” 
KINZUA PINE 
Is Quality 
Seasoned In 


One reason why the quality 
of Kinzua Pine is so uniform— 
why it can be guaranteed—is 
the battery of “Moore Cross- 
Circulation Kilns operated by 
Kinzua Pine Mills Co., Kinzua, 
Ore. 


In operation more than ten 





If you are interested in kiln drying 
and wish to be placed on our mailing 
list, send us your name and name of 
firm with which you are connected. 
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Moore Cross-Circulation Kilns 


years, these Moore Cross-Cir- 
culation Kilns have proven a 
paying investment, by reduc- 
ing drying costs, increasing 
holding and drying capacities, 
and improving quality of sea- 
soned lumber. 

Write today—no obligation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 





RY KILNS 


INTERNAL 
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IN AT A DeWITT 
OPERATED HOTEL 


Iu Cleveland 
THE HOLLENDEN 
Iu Columbus 
THE NEIL HOUSE 
Ju Akron 
THE MAYFLOWER 
Iu Lancaster, 0. 
THE LANCASTER 
Iu Coming, N. Y. 
THE BARON STEUBEN 


THEO. DeWITT pe PRESIDENT 
Mew ltt ‘ 


ope pated 


SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 
SAN FRANCISCO, CALIFORNIA 


5 i) GA be ee —— 
ts an 
PINE : 


Shop 
California Ponderosa Pine- 
Mouldings and Cut Stock 





Lumber Company, 


Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar- 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 
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Tate, Weyerhaeuser Sales Co., St. Paul, and 
Mack Sauer, humorist, Leesburg, Ohio. 

The Tri-State Association of Building 
Material and Coal Salesmen will sponsor the 
entertainment part of the program. 





Large Turnout at LISA's Recent 
Meeting 


Mineoia, N. Y., Feb. 18.—The turnout at 
the last meeting of LISA evoked comments 
of appreciation from Chairman Lloyd Jack- 
son. Fifty out of a possible sixty members 
responded to the roll call to chalk up an 
83 percent record. 

Primary business of the evening was the 
adoption of a proposed addition to the by- 
laws of the association creating a welfare 
fund for the benefit of LISA members. 
Clarence Mason, Tony Praecny and “Skippy” 
Delano comprise the committee who drafted 
the proposal, and were retained as the per- 
manent committee to raise the fund and 
administer it. 

Secretary Ed Hoeppner was delegated to 
prepare the data for the 1942 directory card 
so it may be ready for early distribution. 





Northern Indiana-Southern Michi- 


gan Program Is Announced 

SoutH Benp, Inp., Feb. 17.—With final 
preparations out of the way, indications are 
that the forty-second annual convention of 
the Northern Indiana and Southern Mich- 
igan Retai! Lumber Dealers’ Ass'n. will be 
highly successful. The meeting is to be 
held on Feb, 24 at the Indiana Club in South 
Bend, 

Speakers who will appear on the program 
include Zenn Kauffman, New York City, 
who will deliver the address, “Showmanship 
in Business.” Following him will be Karyl 
Van, Better Homes & Gardens; Mr. Van's 
subject: “If We Were in the Building 
Material Business,” and the concluding talk 
will be by Ray Saberson, Weyerhaeuser 
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Sales Co., who will suggest means by which 
the dealers may do a good job in 1942, 

In addition to the business program, there 
will be an interesting display of exhibits 
and a social program including a_ banquet 
and floor show. 





Michigan Traveling Salesmen Elect 
1942 Officers 
Detroit, Micu., Feb. 16.—The Michiea 

Ass'n. of Traveling Lumber & Sash & Doo: 
Salesmen announces that the officers wl 

were elected by vote at its recent annual 
meeting are: President Virgil Leech; Vici 
president C. [. Tredick, and Secretar: 

treasurer A. C. Blixberg. This slate of 0: 
ficers will guide the association for the con 

ing year. 





Coming Conventions 


Feb. 24—Northern Indiana and Southern 
Michigan Retail Lumber Dealers’ Asso- 
ciation, Indiana Club, South Bend, Ind. 
Annual. 

Feb. 26-27 Southwestern Iowa Retail 
Lumbermen’s Association, Chieftain 
Hotel, Council Bluffs, Iowa. Annual. 

Feb. 26-27—Virginia Building Material As- 
sociation, Roanoke Hotel, Roanoke, Va 
Annual. Also, Roanoke National Home 
Show, Feb. 24-27. 





March 4-5—South Dakota Retail Lumber- 
men’s Association, Sioux Falls, S. ). 
Annual. 

March 10-11—North Dakota Retail Lum- 


bermen’s Association, City Auditorium, 
Fargo, N. D. Annual. 

March 13-15—Louisiana 
Dealers’ Association, 
New Orleans, La. Annual. 

March 18-20—Mississippi Retail Lumber 
Dealers’ Association, Heidelberg Hotel, 
Jackson, Miss. Annual. 

March 25-27—Southern Pine Association, 
March 25-26; Southern Pine Emergency 
Defense Committee, AM, March 27; South- 


)- 


ern Pine Inspection Bureau, PM, Mar. 27, 





3uilding Material 
Roosevelt Hotel, 


Roosevelt Hotel, New Orleans, La. An- 
nual. 

Apr. 6-S —Lumbermen’s Association of 
Texas, Rice Hotel, Houston, Tex. An- 
nual. 


Apr. 16-17—Florida Lumber and Millwork 
Association, Orange Court Hotel, Or- 
lando, Fla. Annual. 








Three display possibilities built into the Cassville Lumber Co. showroom, Cassville, 


2X ie 








Mo., are featured in this picture of the company's show stock: |, The rounded 

counter display island, foreground, left; 2, the arched inset wall display, back- 

ground, right; and 3, the corner shelving built between the wall inset and ‘he 
stock shelves. 








er 


id 


ee Cee eeeee ee 


February 21, 1942 













Build Lasting Trade With 
The good appearance of this Anaconda 
Lumber is matched by all-around good 
quality—the kind of quality that belongs 
to choice timber; that comes of careful sea- 


ng, precise manufacturing. Finish, 
ension, Timbers, Knotty Pine, Yard 


and Shed Stock, Factory Lumber, Bevel KI LN - 


iding, Mouldings, Industrial Cut Stock 


Lath, Box Shook. D RI is D 
Members Western Pine Association. 


ANACONDA sissies "sisntatn 











-protection in the public interest 
e * 





to increase the 


durability of Wood 
storm sash- 


—to give them increased resistance against possible 
deterioration, laboratory science has developed 
minimum standards of toxic preservation—a 
treatment designed to supplement the natural, last- 
ing qualities of wood products under the severe 
demands of modern construction. 


NATIONAL DOOR MANUFACTURERS’ ASSOCIATION 
McCORMICK BUILDING + CHICAGO, ILLINOIS 


Seal of Approval —The Identification of a Product Meeting N. D. M. A. 


Preservative Minimum Standards 


TOXIC—PRESERVATION 


coe | “ [APPROVED 
OQO0/-NATC DOOR MFRS. ASSN. 


FOR FURTHER INFORMATION SEE OUR CATALOG IN SWEETS 















LICENSE 









“TO SERVE 


99 
YOU. at EST The finest woodwork 
CS @? and the best service 


from this modern mill 







covering twenty-one 


acres of floor space. 














SUPERIOR WINDOWS 





NU-STYLE 
KITCHEN CABINETS 


a 


CARR-DOR GARAGE DOORS COLONIAL MANTELS 


CORNER CABINETS 


For more than 76 years Bilt-Well prod- 
ucts and service have been constantly 
improved so that dealers everywhere 
can supply their customers with Bilt-Well 
woodwork at lowest cost and substan- 
tial profit. Stocks of all Bilt-Well prod- 
ucts are maintained at convenient dis- 


tributing points for immediate service. 








BILT @ WELL 
oe 











| 
woop ¥ WORK 
CARR, ADAMS & COLLIER CO., Dept. 2AL, Dubuque, lowa 


Kindly send me full information on how Bilt-Well products serve 
me best. Of course, there is no obligation. 


NAME 





ADDRESS CITY STATE. 
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Newsy Notes of Persons and Places 


and OFFICE 








George F. Eller, of Eller Lumber Co., 
Milwaukee, has been elected a director of the 
3uilding Congress of Wisconsin. 

George B. Cone, sales manager of the 
lumber division of the Fruit Growers’ Supply 
Co., Susanville, Cal., was recently a visitor 
to the Buffalo lumber trade. 

Raymond T. Jones, Jr., of the R. T. Jones 
Lumber Co. (Inc.), North Tonawanda, 
N. Y., took a week’s business trip to Pacific 
Coast lumber mills. 

Phil Gosslin, formerly with Gorman 
Lumber Co., has been appointed representa- 
tive of Campbell-Conro Lumber Co., Port- 
land, Ore., with headquarters at 1620 Fruit- 
vale Ave., Oakland, Calif. 

Hettler Lumber Sales, manufacturers’ 
agents, has announced the removal of its 
offices to new quartets in the Peoples Gas 
Building, 122 So. Michigan Avenue, Chi- 
cago. The new phone number of the concern 
is Harrison 2216. 





New Industry Public Relations 
Director for Oregon 


SeaTtLe, WAsnH.—Arthur W. Priaulx, for 
the past three years editor of the Eugene 
Daily News at Eugene, Ore. has been ap- 
pointed public relations director for Oregon 
of the West Coast 
Lumbermen’s Ass'n. 
His headquarters will 
be in Eugene. Mr. 
Priaulx will en- 
deavor to extend the 
cooperation of the 





A. W. PRIAULX, 
Eugene, Ore.; 
Public Relations 
Director for Oregon 





lumber industry of 
western Oregon 
with organizations 


interested in forest 
questions. The asso- 
ciation maintains two 
offices in Oregon, 
with H. J. Cox, manager of the Willamette 
Valley branch and Paul C. Stevens, Portland 
manager, 





Kenneth Smith, California Redwood 
\ss’n., San I*rancisco, Calif., was slated for 
a trip east on business, including a visit at 
the New York City office of the association. 

Swift Berry, Michigan-California Lumber 
Co., Camino, Calif., a major in the World 
War I and a member of the El Dorado 
Post, No. 119, American Legion, has been 
elected commander to fill the unexpired term 
of Cecil Barker. 

Fred Feulner, a 35-year-old woodsman, 
won the New York State woodchopping 
championship on Feb. 11 at Ithaca, N. Y. 
He chopped through a ten-inch beech log in 





27.4 seconds, which is 5.3 less seconds than 
the standard established by Archie Lobdell 
in 1940. 


At the annual meeting of the Edwin 
Taylor Lumber Co., which was held recently 
in Hartford, Conn., Thomas F. Hoben was 
elected vice president of the company. Mr. 
Hoben joined the company in May, 1911, 
and was made assistant secretary in 1938. 


A visitor in Boston, Mass., last week was 
L. B. Culter of the Hammond Cedar Co. 
of Hammond, B. C., a son of the president 
of the company. He spent several days at 
the office of R. J. Evans, New England 
director of sales for the wholesale distribu- 
tors. 


Warren E. Hoyt has been named district 
sales manager of the Los Angeles office of 
American Lumber & Treating Co. to fill 
the vacancy caused by the departure of 
A. E. Ferguson, who was mustered into 
the Army as a captain in the Field Artillery 
at Fort Sill, Okla. 


As of Jan. 1, 1942, the firm name of 
Mahlstedt Brothers (Inc.), has been changed 
to Quaker Ridge Fuel & Supply Corp. The 
firm is located on Quaker Ridge Rd., New 
Rochelle, N. Y. The statement was issued 
by Raymond W. Butti, president; Paul J. 
Gerard, vice president; John Kadel, Jr., 
treasurer, and M. S. Woldenberg, secretary. 


A lumber dealers’ class has been organ- 
ized at the Ashland Vocational School, Ash- 
land, Wis., to aid dealers in their sales 
efforts and help them to establish good will 
with customers. Classes are being conducted 
each Thursday evening, with enrollment 
open to all retailers in this region. V. P. 
Bryan, circuit instructor for the school, is 
conducting the course. 


Leslie B. Finnell, who for the past 12 
years has been manager of C. D. Sham- 
burger Lumber Co. (Inc.), at Holliday, 
Tex., has purchased the stock and real estate 
of the Dundee Lumber Co.—of the late 
G. P. Rayborn—Dundee, Tex. Henceforth, 
the company will be known as the Leslie B. 
Finnell Lumber Co., with Mr. Finnell as 
proprietor. 


Employes of the L. N. Whissel Lumber 
Co. (Inc.), of Buffalo, N. Y., announced 
100 percent enrollment in a Defense savings 
bond purchase plan. Each employee will 
receive Defense stamps each week in amounts 
varying from $1 to $5. When enough stamps 
are received to exchange for a bond, each 
employe will make the exchange at the post- 
office. 

Philip Garland, Oregon-Washington Ply- 
wood Company, Tacoma, Wash., has been 
elected vice president of the Tacoma and 
Pierce county Boy Scout Council. Norton 
Clapp, Weyerhaeuser Timber Co.; W. W. 
Kilworth, president of the Washington 
Handle Co. (Inc.), and Clark Oberlies, re- 
tired Nebraska: lumberman, were named as 
the council’s national representatives. 


Edward J. Webb, Kansas City, Mo., was 
elected national president of the American 
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Savings & Loan Institute, at its nineteenth 
annual midwinter conference in St. Paul, 
Minn., Feb. 14. He succeeds L. H. Allen, 
Houston, Tex. Mr. Webb is president of 
Metropolitan Savings & Loan Association, 
Kansas City. The new first vice president 
is Charles L. Plumb, New York City, and 
second vice president is Jack E. Barry, 
Oklahoma City. 





Chicago Lumberman Wins High 
Fraternal Recognition 

Signal honor has been conferred upon a 

Chicago lumberman, Arthur M. Gullickson, 

who has been elected Potentate of Medinah 

Temple, A. A. O. N. M. S., in Chicago. 

Mr. Gullickson is secretary of William C. 


Schreiber Lumber 
Co., local wholesal- 
ers and _ retailers, 


having held that post 
since 1926. He has 
been connected with 
this company contin- 
uously since 1914, 
with the exception 
of a time during the 
last World War 
when he served as 
a First Lieutenant 
in the Air Corps. 

Mr. Gullickson 
has long been active 
in Shriner affairs 
and a diligent 
worker for the order 
since he joined in 
For 15 years he was a member of 
“C” Company of the Arab Patrol, the last 
six of which he served as its captain. He 
was placed in line in Medinah Temple about 
five years ago and has advanced regularly 
to his present position of Potentate. 


1920. 





J. F. (Jack) Campbell of the Forest Serv- 
ice, who heads the Northeastern Timber 
Salvage Administration at Boston, Mass., 
for the government, and who has been con- 
fined to his home for several months by 
illness, is now able to devote two or three 
hours daily at his desk at the headquarters 
of the administration. He has a host of 
friends in the industry who hope for his 
prompt recovery. He has directed log 
salvage and forest fire protection in all New 
England states since the 1938 hurricane. 

The Brandmeier Lumber Co. is the name 
of the newest wholesale lumber organization 
in Seattle, Wash., having opened offices in 
the White Bldg. there, Jan. 26. The Brand- 
meier Lumber Co. is exclusive sales agents 
for the Carlisle Lumber Co., lumber manu- 
facturers at Onalaska, Wash. Henry Brand- 
meier, head of the new organization, has 
heen sales manager for Carlisle Lumber Co. 
for the past dozen years. Prior to that he 
was engaged in the wholesale lumber busi- 
ness in Seattle. 


Lumber Company Acts As Host 
to Wisconsin Farmers 
NEENAH, Wis., Feb. 18.—The Lieber 
Lumber & Millwork Co. here was host to 
more than 600 farmers and their families 
at the annual farm party at South Green- 
ville Grange hall. Guests were welcomed 
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by Otto Lieber, president of the firm and 
head of the Wisconsin Retail Lumbermen’s 
Association. 

He emphasized the importance of ‘the part 
the farmer is taking in winning the war, 
pointing out also that production could be 
facilitated by good housing and efficient 
operation on the farm. 

In addition to the displays of various 
materials, and short talks by manufacturers’ 
representatives, the program included enter- 
tainment and refreshments. 

The local lumber firm is also cooperating 
with Successful Farming in its Defense 
bond prize contest. 





Illinois Company Celebrates 
Golden Jubilee 

Orrawa, ILL., Feb. 18.—About fifty years 
ago articles of incorporation were issued to 
Sanders Brothers Manufacturing Co. To 
be exact, the articles were issued on Feb. 2, 
1892. At the time of incorporation, the 
officers were: Frank Sanders, president; 
William Sanders, vice president, and Charles 
A. Sanders, secretary and treasurer. 

Present officers are: Charles A. Sanders, 
president; W. C. Sanders, vice president, 
and Bert M. Bailey, secretary-treasurer. 
These men, together with Charles A. San- 
ders, Jr., constitute the present management. 
In addition to operating retail lumber and 
building material departments, the company 
specializes in made-to-order woodwork, and 
standard millwork. Although at one time 
they did general contracting, they have not 
done this for years. 
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Moves Washington Office 
The Washington, D. C. offices of the 
P. M. Barger Lumber Co. (Inc.), have been 
moved from the former quarters in the 
Colorado Bldg. to 7651 Old Georgetown 
Rd., Bethesda, Md. The Barger telephone 


‘number in the new location is Oliver 3450. 


Bethesda is located just outside the north- 
west corner of the District of Columbia. 


Retail Yard Changes 


MELvIN, TEx.—Gaston Green has been 
appointed manager of the Wm. P. Carey 
Lumber Co.’s yard in Melvin. 

Cisco, TeEx.—Charles E. Dendy has been 
named manager of the Burton-Lingo Co. in 
Cisco. His predecessor, J. T. Berry, will 
spend most of his time at his own yard 
in Stanton, Tex., which is now in charge 
of his son, Phil Berry. 








Hymeneal 

RAPIN-FAIRHURST — Miss Mary Ger- 
trude Fairhurst, daughter of Mr. and Mrs. 
Cyril Jackson Fairhurst, was married to 
George Edward Rapin, son of Mr. and 
Mrs. Allen P. Rapin, in Tacoma, Wash., 
February 12, at a ceremony performed in 
St. Patrick’s Catholic church. John Allen 
Rapin, brother of the bridegroom was 
best man. Miss Catherine Eileen Fair- 
hurst was her sister’s maid of honor. The 
attendants also included another sister, 
Miss Dorothy Lucille Fairhurst and two 
brothers of the bride, Jack and Alfred W. 
Fairhurst. The bride attended the Uni- 
versity of San Francisco. Her father is 
secretary of the Fairhurst Lumber Com- 
pany and the Tacoma- Eastern. Timber 
Company. Following a honeymoon trip, 
Mr. and Mrs. Rapin will make their home 
in Tacoma, where Mr. Rapin is associated 
with the Pacific Mutual Door Company. 
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DEMAND THIS STICKER 
ON THE SASH YOU BUY 
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Your Assurance 
of a Better Window 


The ARMSTRONG Company 





DETROIT DALLAS CHICAGO 











= 
Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











Maple. . Birch 
Oak. . Beech 


YOU and vour customer will be 
100% pleased with the quality 


Member of Maple Flooring Mfrs. Assn. 


EEGDE E 


being good. Strip, mastic set, 
single slat and assembled block 
and beauty of Holt Flooring. type. Complete line of heavy 
Cut from choice stock, scientifi- duty material. Kiln-dried Hard- 
cally seasoned, accurately wood Lumber. 
manufactured, it just can't help 


Straight or Mixed Cars. 


HOLT HARDWOOD CO. 


OCONTO, WIS. 





These Wholesale 
Distributors 
Carry a Complete Line of 


Holt Flooring 


Appalachian 


Hardwood 


Lumber Company 


5700 Brookpark Road 
Cleveland, Ohio 


Wholesale 
Hardwood 


Flooring Company 


6945 Lynn Way, Homewood, 
Pittsburgh P. O., Penna. 
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RAINY LAKE LUMBER CO., Ltd. 


Selling the Products of J. A. Mathieu Limited--Rainy Lake, Ont. 





Mixed Cars. SHED STOCK—FINISH—SIDING—SHEATHING—FRAMING—LATH—CRATING—FLASK and 
PATTERN LUMBER. High quality, properly seasoned, accurately manufactured. ‘Phone or write for prices. 


SALES OFFICE—1304 CONWAY BLDG., CHICAGO, ILL. 
Other Sales Representatives 
Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 
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Here’s What's New 


Free Imprinted Flooring Folder 


Supplies of a leaflet entitled New Il loors 
for Old with the dealer's name and address 


imprinted, are available free of charge from 


the E. L. Bruce 
Co., 1451 Thomas 
St. Memphis, 


manufactur- 
ers of “Streamline” 


Tenn., 


factory - finished 


with no mess, 
dust or smell! 


hardwood flooring. 
The _ folder 
motes the Bruce 


pro- 


and 
Prefinished 
STREAMLINE 
HARDWOOD 
FLOORS Cost 
So Little! 


product, which is 
ready for use as 
soon as it is laid, 
for home remodel- 
ing jobs. In addi- 
tion to the regular 








25/32. inch — thick- 
ness “Streamline” 
flooring is available in two thin sizes, 


'4 inch and % inch, which are particularly 
suited to nailing over old flooring. 





Woodworking Machine Book 


A new 16 page, profusely illustrated book- 
let gives complete descriptions of DeWalt 
woodworking machines made by DeWalt 
Products Corp., Lancaster, Pa. The adapta- 
bility of the DeWalt to a wide variety of 
woodworking jobs is effectively shown and 
in the folder. The machine is 
flexible, the working axle being adjustable 
in three 360 degree orbits. The 
available upon request from the 
company. 


described 


book is 


DeWalt 





Company Publication for Dealers 


Keystone Asphalt Products Co., 43° E. 
Ohio St., Chicago, Ill., celebrated its first 
anniversary in February with the launching 
of Keystone Comments, a monthly news- 
letter of sales and engineering information 
on the company’s building ané construction 
products issued for dealers and their sales- 
men. The first issue reviews progress made 
by the company in its first year, predicts 
further plant expansion during 1942, and 
discusses use of the company’s asphalt 
mastic board as a blackout sheathing. Re- 
quests to receive it regularly should be ad- 
dressed to the company. 





Circular Suggests Redwood 
Finishes 
Two new circulars, “Finishes for Redwood 
Interiors” and “Finishes for Redwood Ex- 
teriors,” have just been made available by 
the California Redwood Association, 405 


Montgomery St., San Francisco, Calif. 
Their contents cover current information 
about the finish treatments possible with 


Redwood. The data is designed to be help- 
ful to the home owner in working out, with 


his local lumber dealer or paint contractor, 
the treatment which will best meet his indi- 
vidual needs. Copies of the circulars are 
available without cost from the association. 





Folder on Sliding Door 
Complete details about the new “Sav-a- 
Space” sliding door unit recently introduced 
by the Fir Door Institute, Tacoma Bldg., 
Tacoma, Wash., are contained in an attrac- 


tive folder (form 42C) which is available 
to dealers from the Institute. The folder 
graphically illustrates how space is saved 


in an average room through the use of the 
sliding door. Mechanical developments de- 
scribed are said to make the door glide 
smoothly, silently and easily on its wood 
track. Envelope stuffers available to dealers 
to be sent to consumer or contractor mailing 
lists are offered free. A demonstration model 
of the door and frame is also available. A 
copy of the folder will be sent upon request. 





New Bathroom Cabinets 


A new line of bathroom cabinets lighted 
with “quiet” fluorescent units have been in- 
troduced by The FF. H. Lawson Co., Cin- 
cinnati, Ohio. The lighting fixtures are an 
integral part of the cabinet. Mechanical im- 
provements are said to have eliminated hum 
and flicker. The tubes are luminous over 
their entire electric outlet is 


length. An 

















located in one light bracket. The Lawson 
company intends to continue the manufacture 
of these cabinets as long as materials are 
available. Complete information is avail- 
able from the company. 





Electric Ventilator Catalog 

A new green and black catalog issued ‘by 
Victor Electric Products, Inc., 2950 Robert- 
son Road, Cincinnati, Ohio serves both as a 
presentation book and a manual for Victor 
dealers. It shows the complete line of Victor 
“Tn-Bilt” kitchen and home ventilators in- 
cluding the “Standard” model, the low 
priced “Champion,” the ceiling type ventila- 
tor, the “Panel-aire” unit and the “Utility” 
model. A complete page is devoted to “In- 
Bilt” construction features and design. A 
copy may be had for the asking. 
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Folder on Wood Lath 


The availability of wood lath is stressed 
in a new folder entitled Wood Lath of 
Western Pines being distributed by the 
Western Pine Association, Dept. D-9, Yeon 
Bldg., Portland, Ore. The economy of pine 
lath and the ease and speed with which it 
may be applied are explained. Concise data 
on the grades, lengths, application and cov- 
erage of western pine lath is also contained 
in the folder (No. 308). Sample copies up 
to 25 will be supplied to dealers without 
charge upon request. 





New Caliper Rule 


A new caliper rule (No. 13644) for tak- 
ing inside or outside measurements of tub- 
ing, rods, cables, bolts, pipe, etc. has been 
introduced by The Stanley Works, New 





Britain, Conn. scale shows 


The measuring 


five inches and is graduated into 32nds. 
Measurements are read from lines rather 


than from the jaw edge. The instrument is 
made of boxwood and brass and retails at $1. 





Sheet on Treated Wood for 
Housing 


“Pressure-Treated Wood for Permanent 
Low Cost Housing” is the title of a leaflet 
just published by the Wood Preserving Di- 
vision of Koppers Co., Pittsburgh, Pa. Il- 
lustrations show construction for low-cost 
basementless houses, the parts of buildings 
which need protection against decay and 
fungus, and the treatments suggested for 
painted and unpainted wood, Also discussed 
are United States Housing Authority rec- 
ommendations for preservative treatments. 
A copy is available upon request. 





Books 


A splendid collection of ballads and 
poetry emanating from the forests of Michi- 
gan has been compiled by Earl C. Beck and 
published in book form under the title Songs 
of the Michigan Lumberjacks by the Uni- 
versity of Michigan Press, Ann Arbor, 
Mich. Many of the ballads were gathered 
through personal interviews of the author 
with old-time loggers who knew the stories 
and songs first-hand. Others were secured 
in a similar manner by college students and 
professors for inclusion in the book. Musi- 
cal scores for a number of the songs are 
included. The poems are well grouped and 
classified. Paul Bunyan illustrations were 
executed by Gustave Hildebrand of the 
Michigan Art and Craft Project, Detroit. 
Price, $3. 





~ 
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Lumbermen’s Clubs 


Western New York Exchanges 
Hold Anniversary Dinners 

BuFFALo, N. Y., Feb. 17.—Builders’ as- 
sociations of western New York’s two larg- 
est cities recently held anniversary dinners. 
The Buffalo Builders’ Exchange celebrated 
its seventy-fifth anniversary on Feb. 6 in 
Hotel Buffalo. President George W. 
Walker announced that within a few days 
the members had bought $25,000 worth of 
Defense bonds. 

The Rochester Builders’ Exchange cele- 
brated its fifty-fourth anniversary on Feb. 
11 in Hotel Seneca, in that city. Dr. Dexter 
Perkins, professor of history at the Uni- 
versity of Rochester, spoke on “America 
and the War.” 





Sacramento Hoo-Hoo Appoints 
New Vicegerent Snark 


SACRAMENTO, CALIF., Feb. 17.—John Mc- 
Bride has been appointed Vicegerent Snark 
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sumers: On lumber sold by a dealer that 
moves from the mill direct to the consumer, 
the dealer is subject to the ceilings estab- 
lished. The only way the dealer can make 
any profit on a sale of that character is to 
buy under the ceiling, as he cannot legally 
sell at a price above the ceiling. The rule 
applies to one or more carloads of lumber. 
It also applies to lumber moving by truck 
except that a provision in the ruling does 
allow the dealer the right to charge the sum 
of $3.50 per M. above the ceiling on a sale 
of not to exceed 20,000 feet. Strict rules 
are laid down forbidding any subterfuge to 
avoid the literal execution of the order. 
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Log Basswood for Veneers 


FENNIMORE, Wis., Feb. 16.—For manufac- 
ture into airplane and lifeboat veneers, farm- 
ers in six southwestern counties of Wiscon- 
sin and in Iowa and Minnesota have been 
logging native basswood since last October. 
So far, more than 1,250,000 feet has been 
shipped. This wood provides a light, strong 
material, according to H. G. Gillette, head 
of the firm which buys the logs for the 
government. It pays farmers $10 per one 
thousand feet, and ships the logs to Algoma, 


Wis. 
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Pride Products of 
BRADLEY- 


of Genuine White Pine 


The best way for you to build up a lasting, paying 








frame business is to handle Bradley-Miller Frames. They 
for the Sacramento district, it was announced have all the refinements of modern precision manufac- 
at the recent dinner meeting of the Sacra- ture. Through years of service they stay straight and 
mento Hoo-Hoo Club. It was also an- true. We also furnish Ponderosa Pine frames, ae 
nounced that a Hoo-Hoo Concatenation will manufacture and grade as the Genuine White Pine. 

be held in Sacramento in March. W. Henry 
Gilbert is president of the club. 


MILLER 


PUTS PRANIES 


BRADLEY, MILLER & COMPANY, Ae) 





Telephone 7812 Bay City, Michigan 
C. W. Jones, 9906 Indian Lane, Silver Spring, Maryland. 


Tacoma Club Hears Forester estests Geaseentialinn 


Discuss Far East 
Tacoma, WaAsH., Feb. 13.— Japan was 
planning a war in the Pacific directed chiefly 
at the United States long before Hitler came 
into power, and those on the inside of British 











For Sale: One car 12/4 Selects Dry Hard Maple, 





: at ress a 2 cars 8/4 Com. & Sel. and one car FAS Red 
diplomacy recognized the threat, Clyde S: ‘a Gels Dew. 9 caw 4/8 Coes, & Sek, ee See 
Martin, forester for the Weyerhaeuser Tim- cht Ash. 2 Cars 6” & wdr, 1 car 8” & wdr 10’ & 
ber Co., told the Tacoma Lumbermen’s bs longer Com. & Sel. Red Oak. 5 cars 4/4 No. 2 


Com. & Btr. Cherry. 


Cotton HANLON 


ODESSA , NY. 


. aie : For Sale: 2 cars each 4/4 & 8/4 S. W. Chest- 
Manchuria and to China with the intent to nut. 1 car dry 6/4 Appalachian FAS Red Oak. 


control the coast and the trade routes and Wanted: 3 cars each 5/4 & 6/4 No. 2C. Bass> 
er “ = y 3 cars 5 d alachie > Northern 5/4 

spread out later. wood, 3 cars 5/4 Appalachian or 

: ‘ Com. & Btr. Bass. 5 cars 4/4 2A & 2 cars 2 B. 

voplar. 1 car 4/4 FAS Basswood. 


R-B ROLL-OFF BED rouse yee 
MORE DELIVERIES . . . MORE PROFITS 


WHY WORRY about the shorter working WRITE NOW for our FREE TRIAL PLAN and 
hours and higher wages when R-B Roller literature. Or better, give us the Make, 
Equipment will easily triple truck deliveries? Model and Wheelbase of the truck. Let us 
A real spring tonic for the over-burdened suggest and quote on the proper roller 
expense accountl! equipment for it. 


Club at their luncheon at the Tacoma Club 
today. In 1920, Mr. Martin was employed 
by the British government to develop lum- 
bering on the Malay peninsula and remained 
there for a number of years. 

The Yokohama earthquake in 1923, he 
said, altered Japan’s plans for immediate Pa- 
cific aggression, and later she turned to 

















How Dealers Are Affected by 
Price Control Law 

With the enactment of the federal price- 
fixing law, signed by the President on Jan- 
uary 30, the price ceiling orders on many 
products now becomes the law of the land. 

To date the administrator has not issued 
any general price ceiling orders covering 
retail lumber dealer operations. There are, 
however, provisions in the ceiling orders 
covering manufacturers of lumber, and iron 
and steel products, that specifically apply to 
retail dealers. 

On Yellow Pine, Fir, Ponderosa Pine and 
Hardwoods, ceiling prices have been estab- 
lished and here is how the dealer is af- 
fected. 

Dealer Sales from Yard Stock: On lum- 
ber that regularly moves into the dealers’ Than 
yards for future sales, no rules or regula- 
tions whatsoever apply. 


G i ~ 
Dealer Sales from Mill Direct to Con- oe THE R-B COMPANY coud Ave. Kansas City, Mo. 





Roller equip- 
ment for all 
sizes of Trucks, 
Trailers and 
loading equip- 
ment ready for 
prompt ship- 
ment. 

















“Til order it through 
Our Western 
Lumber Wholesaler” 


War orders taking precedence . . War in- 
dustrials in the market for large needs. . 
Bookings piling up at the mills . . Opera- 
tors putting forth their utmost efforts to 
meet Defense and civilian requirements. 


Many a lumber buyer is finding it ad- 
vantageous to deal through a Western 
Lumber Wholesaler. Located in the pro- 
ducing territory, constantly in touch with 
hundreds of mills, the Wholesaler is in a 
position to supply you with the best the 
market offers. 


Below is a list of Western Whole- 
salers They supply the Western Soft- 
woods — Douglas Fir. Ponderosa 
Pine, Western Red Cedar, Idaho 
White Pine, West Coast Hemlock, 
California Sugar Pine 





WRITE US FOR UNIQUE 


1942 RED CEDAR CALENDAR 


DUNCAN LUMBER CO., INC. 
SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ K, D. Precision D. E. T. 


Morrill & Sturgeon 


Lumber Co. .ssiue,portondOre 











CARL SODERBERG —Sarmil: Pine 

LUMBER COMPANY Prineville, Ore.) 
Spok e 

Manufacturers and Wholesalers Waskinaten 





WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 
Winding fidltan Pir gay. 
Se A sghePititeten Sf dmesaaaas Meh f ees 
110 Market St., SAN FRANCISCO, CALIF. 
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THE LUMBERMAN POET 








THE SLEEPING CAR MATTRESS 


The Poet, on His Way to the Southwest- 
ern Convention, Had Sampled the 
"Higher, Wider and Longer" Berth Ad- 
vertised by the St. Paul, and Expressed 
His Reactions in This Poem, Which 
Appeared in Issue of March 31, 1906 


The sleeping car berth is an object of worth 
3ut the mattress that’s fat is a greater; 
The berth may be wide and three stories 

inside 
And still to our tastes may not cater. 
It's sad to lie down, when you're leaving 
the town 
Intent on a good night of sleeping, 
And feel that your back, as you speed o’ver 
the track, 
Of the rail joints a record is keeping. 


And the sleeper folks so should not slight 
us; 
When a ticket I buy there’s no good reason 
why 
They should throw in the dread meningitis. 
If I want a disease, I'll stay home, if you 
please— 
There are microbes in town without num- 
ber. 
But, when, late at night, on the rail I take 
flight, 
I prefer to lie down and to slumber. 


A man may be brave, like a Jap may behave, 
Be as stolid and tough as a Russian, 
But he wearies of bumps and he wearies of 
thumps— 
Yes, he wearies at times of concussion. 
So I'll travel, forsooth, in the car that runs 
smooth— 
None else, now that at last I have tried it. 














Your vertebrae, friend, were not made for I'll ride in the berth that is ample in girth, 
that end On the mattress with whiskers inside it. 
NEWS AND 
VIEWS OF 

From the AMERICAN LUMBERMAN 
The secretary of the | tioned, where a light but Bradford, Pa., Dec. 26.— 
Lumber Manufacturers’ | strong wood is required. | At the Park Hotel, Wil- 





Association of the North- 
west, which was recently 
organized in the Puget 
Sound region, has ad- 
dressed letters to all mill 
owners in that section 
with the object of secur- 
ing correct returns on all 
lumber cut during this 
year, together with other 
data of importance to the 
bureau. The _ association 
desires to prepare accu- 
rate statistics of the in- 
dustry. 


* * * 


One of the more difficult 
classes of buyers to sup- 
ply is the agricultural im- 
plement man. He wants 
his lumber cut to sizes 
and he is a hard man to 
please. Any little mistake, 
no matter how small the 
variation, gives him the 
cue and he cuts the stock 
down upon its receipt. In 
this connection wagon 
ash, or machinery ash, 
or agricultural implement 
ash, as it is often desig- 
nated, is not as plentiful 
as formerly. This kind of 
ash is hard to get. It is 
wanted for poles, reaches, 
etc., for the purposes men- 








Indiana and Ohio has sup- 
plied a large share of this 
demand in the past, but 
buyers have recently 
found it necessary to turn 
their attention toward Ar- 
kansas and Tennessee to 
get the ash wanted. 


* * * 


A. D. Moore, of Albion, 
Mich., junior member of 
the firm of Hathaway & 





lumber 
that city, and also at Paw 
Paw, Lawton, Decatur and 


Moore, dealers in 


Dowagiac, Mich., was 
chosen at a recent meeting 
of the United Associations 
of Lumbermen, its secre- 
tary and treasurer. 





liamsport, Pa., will be held 
on Tuesday, Jan. 5, a 
meeting of the committee 
of nine, appointed at a 
session of the Associate 
Hemlock Lumber Pro- 
ducers, held at Ridgeway, 
Pa., in November last. 
This committee, which is 
composed of leading 
manufacturers, has in 
charge the evolution of 
some plan which will 
remedy the present de- 
moralization of the hem- 
lock market. Most of the 
plans proposed contem- 
plate the formation of a 
strongly capitalized com- 
pany. It is to be hoped 
that the hemlock produc- 
ers of Pennsylvania and 
western New York will be 
prepared to co-operate.— 
Leonard Bronson, Secre- 
tary. 
* + * 

Antigo has turned out 
large quantities of hard- 
wood every year, and still 
continues to be in the ring. 
A new industry that has 
turned up at this point 
within the last few years 
is the Antigo Screen Door 
Co., making 600 to 700 
doors per day. 
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REVIEW OF THE CURRENT MARKETS 


Softwood bookings in the two weeks 
ended Feb. 7 were about 30 percent 
ahead of current production, and ship- 
ments were around 15 percent ahead 
of production, so that there were fur- 
ther additions to files of unfilled orders, 
accompanied by depletion of mill 
stocks. Gross stocks Feb. 7 were 5 
percent below last year’s level for cor- 
responding date and were about 48 
percent covered by unfilled orders. 
Business on mill books is largely for 
Defense needs, and announcement of 
numerous new projects indicates that 
the Government will continue heavily 
in the softwood market. Reports from 
all market centers say that dealers and 
other civilian buyers have increased 
difficulty in placing business, partly be- 
cause sO many items are becoming 
scarce, and partly because there is now 
practically no water transportation, and 
the rails are being called upon to carry 
an abnormally heavy burden, while 
truckers are experiencing difficulty be- 
cause of their inability to secure tires 
and other repairs. City dealers in gen- 
eral are not heavily in the market, be- 
cause of the uncertain outlook for pri- 
vate building, but are inclined to pick 


up any lots on which they can secure 
fairly early shipment. Quotations on 
nearly all softwood items are firm at 
ceiling, and the new ceiling on western 
pines brings all major species under 
such control. The only items that have 
eased off from ceiling levels are the 
lowest grades, and a few items of small- 
mill dimension. Dealer sales based on 
these mill levels often represent an in- 
crease in construction costs, that dis- 
courages many undertakings.  bBuild- 
ing permit reports, however, show that 
home construction is holding up re- 
markably well in view of its handicaps, 
and that a good many homes in the 
higher-priced brackets are still being 
planned. Rural dealers are becoming 
more optimistic as to prospects for 
farm sales, and the mills report an in- 
crease in their inquiries. But with mills 
pushing to the limit their shipments on 
Government orders, it is difficult for 
retailers to secure acceptance on usual 
run of mixed-car business. No deci- 
sion as to increase in freight rates that 
will apply to lumber has yet been an- 
nounced by the ICC. 

Announcement of southern hard- 
wood ceiling, which appears elsewhere 


in this issue, has brought stability to 
the trade, which will be increased when 
levels are set for other hardwoods. 
With mill stocks 10 percent under last 
year’s and 28 percent covered by 
orders, an increasing number of items 
are difficult to obtain. Bookings in the 
two weeks ended Feb. 7 exceeded by 
16 percent the current output, which 
is being curtailed by wet weather in 
the South. Despite stock shortages, 
shipments were 5 percent above pro- 
duction, for the mills have been trying 
hard to get old business loaded on cars 
before new ceiling became effective. 
They are cautious about accepting for- 
ward business, for their costs of pro- 
duction have been steadily increasing. 
Many buyers have been eager for sup- 
plies and placing business at current 
market. Reports indicate that others, 
who have been holding back until ceil- 
ing levels were announced, will now 
try to place their orders, with new price 
levels set at several dollars in many in- 
stances below recent ones. 

The lumber price index of the Bu- 
reau of Labor Statistics (1926 = 100) 
was 132.8 for week ended Feb. 14, com- 
pared with 132.3 week ended Jan. 31. 





MARKET NEWS 
LUMBER 


Tacoma, Wash. 


WEST COAST WOODS—Defense orders 
have given local mills virtually all of the 
business they can handle, and many plants 
have been practically forced out of the 
general market. Plants are operating 
steadily and at capacity, and prices are 
at ceiling levels. Shipping continues to 
be the big problem, since there is little 
water movement and much of the railroad 
rolling stock is being used for military 
purposes. Present production is making 
decided inroads on log supplies. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — Business 
continued brisk in the last two weeks, 
orders have come from all sources, Gov- 
ernment, retail and industrial users, and 
the backlog is at new high level for this 
time of year. Prices of virtually all items 
are at or near ceilings. The posting of 
hardwood and Western pine ceilings did 
not create much disturbance in the trade. 
Heavy rains and freezing temperatures 
have sharply curtailed logging and mill- 
ing operations. Many large mills have 
withdrawn from the market on mixed 
cars. There are virtually no surpluses 
available, and shortages are apparent 
throughout the list. 

SOUTHERN PINE Distributors and 
producers welcomed the ceiling on west- 
ern pines, asserting that the competitive 
situation has been adjusted. No. 2 boards 
are especially scarce, and in.No. 3s, ex- 
cepting 1x4-inch, there is hardly any stock 
for sale, regardless of price. , 





WESTERN PINE-—New ceiling prices 


FROM NATION’S 
CENTERS 


are $2 to $5 under current level. Typical 
of some of the more important items are: 
No. 3 boards 1x12, $30; 4/4 shop, $30; No. 
2 shop, 6/4, $33; mill run box, 5/ and 6/4, 
$23. A number of mills are out of the 
market because of their inability to fill 
orders. 


HARDWOODS—Price_ ceiling effective 
Feb. 20 reduces most items $2 to $5 from 
current levels, and thicker tough white 
ash is reduced as much as $10. Maximum 
prices for oak lumber are substantially 
those prevailing today. 


OAK FLOORING—Prices are steady and 
volume is a little better. Orders, prodyc- 
tion and shipments are about balanced. 
No. 1 25/32 x 2%-inch has moved slowly, 
but since this item is specified on Gov- 
ernment jobs, any surpluses will move 
quickly. 


SHINGLES—It is difficult to secure logs, 
and they have moved up steadily in the 
last two months, while a hike in wages in 
the Northwest is ‘being sought. Nos. 2 
and 3 shingles are scarce. The market is 
a shade stronger. It is expected that 
prices will be put under a ceiling soon. 


Birmingham, Ala. 


SOUTHERN PINE An unprecedented 
demand continues, with orders mostly for 
Government projects. Prices except on 
2x4’s, are about ceiling level, and the 
market on 2x4’s is strengthening. Busi- 
ness with the yards is off somewhat, due 
to curtailment of new construction. Sales 
to vards in the north are curtailed on 
account of bad weather there. 





San Francisco, Calif. 


SOUTH AMERICAN TRAFFIC — Pacific 
Coast importers and exporters face what 
appears as an almost certain cessation of 
regular service to the east coast of South 
America. It was recently revealed that 
the Maritime Commission had withdrawn 
all vessels of the Moore-McCormick Lines’ 
service and was asking thai all four of 
Westfal-Larsen Lines fleet be diverted. 


WATERFRONT LABOR — Pacific Coast 
CIO longshoremen were recently granted 
a 10 percent increase to $1.10 per hour 
straight time, and to $1.65 for overtime. 


SHOOK SHIPMENTS — Shipments of 
shook from 33 identical mills in the 
Pacific area during 1941 totaled 470,105,- 
000 feet, compared with 426,063,000 feet for 
1940, representing an approximately 10 per- 
cent increase. 


LUMBER RECEIPTS—Lumber receipts 
at San Francisco from interior points dur- 
ing January, 1942, totaled 8,640,000 feet, 
compared with 8,820,000 feet in December, 
1941, and 11,430,000 feet for January, 1941. 
Lumber receipts at Oakland piers during 
December, 1941, totaled 14,279,821 feet, 
compared with 9,345,519 feet in November, 
1941, and 12,558,630 feet in December, 1940. 
Lumber receipts at Oakland piers for the 
entire year 1941 totaled 215,288,424 feet, 
compared with 184,886,840 feet in 1940, and 
230,006,690 feet during 1939. 


BUILDING — According to the monthly 
summary of Security-First National Bank, 
Los Angeles County home building recov- 
ered to the level prevailing before the out- 
break of war early in December; there has 
since been sustained improvement. In ad- 
dition to a sharp gain in low-cost housing, 
there was also an increase in the number 
of permits for homes in upper price 
brackets. 

CALIFORNIA PINES—A number of fac- 
tors are reported to have temporarily 
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The ARMSTRONG Company 


DETROIT DALLAS CHICAGO 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 

















The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 


CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 


J JAMES W. SEWALL N 


Consulting Forester 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 


PHILLIPS & BENNER 
Ruttan Block, 
Port Arthur, Ontario 








BOOKS FOR LUMBERMEN— 


We have’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn, Chicago 
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placed most pine mills in the position of 
not being interested currently in new busi- 
Very heavy Government orders, 
stocks at lowest levels in many years, and 
exceedingly unfavorable weather are rea- 
sons. Wet weather has held early woods 
work from getting started, and in many 
cases the ground has been so wet around 
logs decked at the mill that they could 
not be easily gotten to the mill. 


ness, 


REDW OO D—Demand continues very 
good with prices firm. Stocks throughout 
are low and badly broken. Government 
orders comprise the bulk of the business. 


Shreveport, La. 
SOUTHERN HARDWOODS —There has 


been no settled market basis since last 
fall, until imposition of ceiling. Mills have 


been uniformly short of dry stock, and 
have been unwilling to book more than 
they could load out at once. Even now, 


mills are apparently not inclined to book 
ahead, as they do not know what is going 
to happen after the first ceiling list has 
been tried out. Logging conditions are 
still none too good and supplies of logs are 
comparatively low. 

SOUTHERN PINE—Stocks are becoming 
more depleted by Government buying, and 
the mills less able to supply retail dealers 
and other customers. Quotations are 
strong at ceiling. 





Memphis, Tenn. 


SOUTHERN HARDWOODS—The market 
has stabilized following announcement of 
ceiling prices on most items $2 to $5 under 
heretofore prevailing levels. Mills, how- 
ever, are confronted with higher operating 
costs and no ceilings on wages. Demand 
for the lower grades continues strong. 
Large quantities of oak, particularly thick 
stock, are wanted by the Government and 
by furniture factories. Demand for gum 
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is down slightly, but a tremendous quan- 
tity is moving to box and crate factories. 

OAK FLOORING is offered at $1 to $2 
higher than those of 60 days ago. Floor- 
ing manufacturers’ inventories are still 
low, and the belief exists that spring 
buying for Defense home building will 
sweep stocks clean. 


Seattle, Wash. 


WEST COAST WOODS — RAIL — Prices 
are at ceiling and unchanged. Some inde- 
pendent yard business is coming in. The 
mills are getting ceiling prices for green 
dimension. Flooring in better grades is 
very firm; and D vertical grain is the 
weakest item. Low grade green dimen- 
sion and boards are a little weak. While 
wholesalers have booked a lot of Govern- 
ment business, there is a tendency to buy 
from the mills direct. Some firms are 
making good sales of car material. Struc- 
tural timbers are very strong. Volume 
going to the East by rail is not large; 
prices of dimension are a little weaker. 


Side cut is still selling, but not so well. 
Tidewater mills are well loaded with 
orders. 

CALIFORNIA—Market is firm. A large 
volume moves from Oregon points, but 
little from Washington, which has no 
ships. With return of good weather, old 


wooden ships now idle at Washington har- 
bors may be loaded. 


EXPORT—But one ship is left to take 
lumber from San Francisco to the east 
coast of South America. Some orders are 
being offered. The west coast market is 
quiet, no steamer space being available. 
South Africa is still in the market, but 
no space out of New Orleans is available. 
No domestic lumber is moving to Hawaii. 

SHINGLES — Production has increased, 
especially the past week. Prices are un- 
changed except for a slight weakness in 
No. 1 royals. All grades continue over- 
sold, though new business is reported slow. 





5,000 Fabricated Defense Houses to be 
Erected in Five Months 


A contract for 5000 “precision-built” 
homes to be completed in five months, for 
personnel of the Portsmouth, Va., Navy 
Yard, and totaling more than $15,000,000 in 
cost, has been awarded to Barrett & Hilp, 
San Francisco contractors, by the Federal 
Works Agency. Upon completion of site 
plans, homes are to be fabricated at the rate 
of 60 per day, and it is estimated that the 
fabricating will be completed within 105 
calendar days, a rate never before attained. 

The houses, designed by the Homasote 
company’s architects, are to be three sizes. 
In addition to a living room, kitchen, bath, 
storage space and an average of six closets, 
3,000 of the houses will have 2 bedrooms; 
1,000, three bedrooms, and 1,000, one bed- 
room. They will be finished in redwood sid- 


Four of the 500 Hom- 
asote Precision - Built 
homes recently com- 
pleted at Fort Leon- 
ard Wood, Missouri, 
for civilian defense 
workers. 


ing, with insulation and interior finish of 
“Homasote” insulating wall-board material. 
The homes are to be equipped with a heat- 
ing system, gas range, kitchen cabinets, 
plumbing, hot-water heater and an electric 
refrigerator. They will be demountable, 
capable of being taken down and reas- 
sembled in six hours. 

The Homasote Co. is said to have one- 
third of the existing capacity of the entire 
prefabrication industry. It built more than 
six million dollars worth of private homes 
before the present emergency and has com- 
pleted approximately 7% million dollars 
worth of defense housing, including 500 


homes built at Fort Leonard Wood, Waynes- 
ville, Mo., in 49 days, and 977 houses for 
Mare Island navy yard workers, 
pleted at Valejo, Calif., in 73 days. 
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Some mills still complain of log shortages. 


LOGS—There is a shortage of high grade 
fir logs, because bad weather has curtailed 
truck movement. tailroad camps, how- 
ever, are all producing. There has been 
a big demand for fir logs to produce items 
needed in ship building, aircraft construc- 
tion and plywood manufacture. British 
Columbia has embargoed exports’ since 
Aug. 27. Cedar logs, too, are rather scarce. 
Hemlock lumber logs are advancing; No. 1 
bring $21.50to0$22.50 and No. 2’s, $18.50to 
$19.50. Pulp hemlock is also stronger, sell- 
ing for $16.50. 3ritish Columbia has re- 
stricted its exports of hemlock logs. 





Minneapolis, Minn. 


NORTHERN PINE nts are in 
about the same volume as at this time last 
year, but production at Head of Lakes 
mills is far ahead of last year’s. Stocks 
of some items are in short supply, and 
some manufacturers are finding it difficult 
to fill mixed orders, but it is believed that 
in most cases there is sufficient to supply 
dealers until new stocks are ready. De- 








DID YOU ATTEND 
1909 
Alaska-Yukon-Pacific 
Exposition, Seattle, Wash. 
Can You Identify the Manufac- 
turers in Photograph on 
Page 40? 
(Please Send Names of 
Unidentified Men to 
AMERICAN LUMBERMAN) 











mand is exceptionally brisk for this sea- 
son. Prices are firm at levels established 
weeks ago. 


NORTHERN WHITE CEDAR—Produc- 
tion volume is disappointing to manufac- 
turers, who are putting forth every effort 
to lay in a supply sufficient to meet the 
heavy demand that is certain to develop 
with early spring. There is no market- 
able material available except a few large- 
sized poles, though there would be no diffi- 
culty in disposing of small posts and poles 
were they available. Inquiries are being 
received in constantly increasing volume. 


MILLWORK—Because of uncertainty re- 
garding Government controls, most manu- 
facturers and builders are marking time 
before making definite plans, with the re- 
sult that many orders are hanging in the 
balance. Prices are firm. 


Houston, Tex. 


SOUTHERN PINE — The Government 
continues to purchase a large volume, but 
is unable to secure certain items. All 
items are scarce. Mills are having no 
trouble selling any item they have to offer 
the retail trade. Shortleaf is bringing 
ceiling prices freely, and longleaf the 
usual differentials. The Government is pur- 
chasing large quantities for export to out- 
lying Defense bases, and has taken prac- 
tically all longleaf in stock. The timber 
market continues very strong. Logging 
has been favored by good weather, but 
recent rains are a handicap. 


HARDWOODS—AIl items are so scarce 
it is very difficult to get orders placed. 
Ceiling prices become effective Feb. 20. 
Flooring was not included and all items 
are scarce and strong. Rains are making 
it almost impossible to get logs into the 
mills, and are going to further curtail 
production. 


SHINGLES AND LATH—Shingles are 
very strong, with demand greater than 
supply. Ceiling prices are to be applied 
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shortly, and meanwhile quotations are 
holding steady. Lath continue strong, 
with stocks scarce. 


Norfolk, Va. 


NORTH CAROLINA PINE—The market 
is active. Defense houses are taking a 
tremendous amount of lumber. Most mills 
in the shortleaf pine belt are already hav- 
ing a very difficult time furnishing lum- 
ber as fast as now needed by Government 
and private contractors. Never before 
have as many items of shortleaf, green or 
dry, been so scarce. Retail yards are buy- 
ing all they can get, but this is not much. 
A lot of business comes to them from pri- 
vate Defense housing jobs, and they are 
getting $10 more than can be asked by 
wholesalers. The bulk of today’s demand 
is for framing, rough and dressed, roofers, 
sheathing, siding etc., to go-into small 
houses, but sales of small timbers have 
absorbed output of small mills. Box man- 
ufacturers continue active buyers of all 
available good dry stock, but it is hard 
to get at any price, because many plan- 
ing mills eagerly seek boards to be run 
into roofers. Many North Carolina mills, 
taking a $3.50 trucking rate to Norfolk, 
now get $28.50 for 6- and 8-inch air dried 


roofers. 
Cincinnati, Ohio 


SOUTHERN PINE — Although Govern- 
ment demand for building of cantonments 
is about satisfied, there continues increas- 
ing call for material for making boxes 
and crates needed by war equipment 
plants and it is likely to increase. Dry 
stocks continue scarce and buyers are 
compelled to take a lot of green lumber. 
tetail business is limited by priorities that 
give Defense housing first place. Tire 
rationing and metals priorities are mak- 
ing things increasingly difficult for both 
mills and dealers. 


HARDWOODS — With ceiling prices on 
southern hardwoods effective Feb. 20 abil- 
ity to ship is a determining factor in com- 
petition. Poplar and basswood in lower 
grades continue in insistent demand by 
box and crate makers supplying war 
equipment industries. Mills have been ac- 
tive in an effort to get all orders shipped 
before ceiling quotations become effective. 





Sale of Old Farms Opens Up 
Rural Remodeling Market 


San Francisco, CA.rF., Feb. 16.—Reveal- 
ing a trend of importance to lumber yards 
in rural areas, 1941 sales of farm land by 
the California lands division of Capital Co.., 
a state-wide sales agency, were 23 per cent 
above 1940. This is the highest peak reached 
since 1937. Purchasers were farmers, ten- 
ants, and city dwellers. 


Authorities on farm building construction 
point out that each farm sale represents a 
prospective building materials outlet for 
dealers with a repair and remodeling pro- 
gram. 

The company, a_ subsidiary of Trans- 
america Corp., reported for the 12 months 
ended Dec. 31, 1941, total farm sales of 
$3,582,672, compared with $2,917,042 in 1940, 
and $2,034,783 in 1939. Properties sold dur- 
ing 1941 numbered 625, comprising 94,390 
acres. 


Many tenant farmers were able to acquire 
property as a result of increased income. 
Another important factor in the demand for 
farms is the widespread desire of numbers 
of city residents to own a home in the 
country as a hedge against inflation and the 
uncertainties of the future. 
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Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
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GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 


rite WHITE PINE <i 


Genuine STROBUS) 


Air-Seasoned e Water-Cured 


For nearly 100 years. Capacity 30,000,000 ft. annually. 
Members N. W.L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment. 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FACTORY 
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EASTERN TRADE NEWS 


[F. J. Caulkins | 


Mass., Feb. 16.—Practically all 
wholesale and most of the 
retail yards in Defense areas are concentrat- 
ing upon the task of supplying the Govern- 
ment or industrials with all of the lumber 
required for housing, plant extensions, crat- 
ing, etc., for use in the “all-out” war pro- 
gram. The extent to which this is true is 
reflected in the statement by 
Eastern Pine Sales Corp., 
of its current 


Boston, 


of the offices 


an official of 
that 99% percent 
“hurricane” pine is 
to interests more or less closely related to 
the war effort. The yards located in suburban 
or rural sections and out of range of Defense 


sales of 


activities, are booking very little business 
for delivery at the opening of the spring 


building season, though they are inclined to 
pick up such limited mill offerings as they 
are likely to obtain delivery of. With ceiling 
prices applying now upon all types of west- 
ern and southern lumber and upon Canadian 
spruce, about the only species, staple in this 
market, that is not controlled is northern 
New England spruce, and yet a close check- 
ing of current quotations makes it clear 
that it is being delivered at slightly under 
the cost of Canadian spruce. 


WEST COAST 


W OODS—Ceiling prices 
applying upon all of the western pines, 


set at $2 to $5 below levels of the past 
sIxty days, became effective Feb. 16. Fir 
and hemlock dimension and boards, by 


rail only, are 
if grade is 
lower grade 
and sells 
the better 


not available below ceiling 
above No. 8 common. The 
stock is little inquired for, 
only under pressure, or where 
grades are not to be had. No. 
3 or poorer is offered at 50 cents to $2 
below ceiling. An ordinary run of fir 
dimension—No. 1 common with the usual 
percentage of 2's—delivered at New Eng- 
land points by rail, sells at $48@50 for the 
smaller sizes, 2x3 to 5 inch. Production of 
larger timber sizes, and of uppers, is so 
heavily oversold as to hold prices strictly 


at ceiling, and many large mills are not in 
position to accept business even at those 
figures. Boards of all grades and sizes 


are heavily oversold, and the supply of 
spot boards landed here by water several 
months ago has almost entirely disap- 
peared, Most deliveries are to Defense 
projects, including industrials. No. 2— 
1x5- to 8-inch—sells mostly at $43.50@ 44, 


and up to $46 for the 10-inch. 
the range is $38.50@ 39.50. Receipts by 
water are wholly snepenios “for the dura- 
tion,” the last cargo to dock here arriv- 
ing Dee. 5. 


EASTERN SPRUCE produc- 
tion of spruce during the next 60 to 90 
days is largely earmarked for war proj- 
ects on both sides of the border. Opera- 
tors are severely handicapped by lack of 
workers in all departments. Carload lots 
of the smaller dimension sizes, 2x3- to 5- 
inch, are very firm at $42.50@45, with the 
2x10- and 12-inch at $51@55, delivered at 


For No. 3 





Boston rate points. Mill yards are bar- 
ren of dry boards. Most sales of 1x4- and 
5-inch are at $41.50@043, and up to $47.50@ 


50 for 10- 
picking up 
adequate 


and 12-inch. Many 
green stock, to be 
supplies for spring. Sales of 1x2- 
and 3-inch bundled furring, are two to 
three months ahead of production at close 
to $42@43. It is possible to find some at 
small mills as low at $40. Sales of cargo 
spruce, mostly 2-inch and thicker, are 
limited, as supply of suitable boats has 
almost disappeared. Desirable cargoes of 
2-inch are offered at $42@45, with the 
vessel rate—Bay of Fundy to the Vine- 
yard—$6@7, and war risk insurance fluc- 
tuating between % and 1 percent. 


LATH AND SHINGLES—The 


buyers are 
assured of 


eall for 


spruce lath is 
lt,-inch are 


not pressing. Standard 
priced at $6@6.25, delivered 
at Boston rate points. Canadian home de- 
mand for eastern white cedar shingles ex- 
ceeds production by Provincial mills. Or- 
ders for full carloads are turned back 
daily. Maine mills are well supplied with 


orders. Prices hold firm at $4.50 per 
square for the extra grade, delivered at 
Boston rate points; $4@4.10 for clears; 


$343.20 for clear walls. On most grades 
of red celars, Washington mills are over- 
sold, and there are no price changes ex- 
cept on only 16-inch XXXXX No. 1, which 
appear to be in abundant supply and 
under some selling pressure. Delivered at 
New England points all-rail 18-inch Per- 
fections are held at $6.09 per square; 16- 
inch XXXXX No. 1, $5.46@$5.51; No. 2, 
$4.71, and No. 3, $3.76. The British Colum- 





bia shippers have dropped Perfections 
from $6.01 to $5.91, and the 16-inch No. 1 
from $5.56 to $5.46; No. 2, from $4.62 to 


$4.57, and 3’s are at January level of $3.67. 
Demand is increasing, but log supplies are 
low. 


PINE 


BOX BOARDS—Sales of dry and 
dressed boards continue to tax the mills 
well beyond their capacity. Pressure to 


move rough square 
direct from hundreds of 
box shops and to 
caught the popular 
of trucks for the 
quate. 


edge “hurricane” pine 
mill piles to the 
Defense projects has 
fancy and the supply 
work is thus far ade- 
Quotation on 1x3-inch No. 4 com- 
mon, rough, is $37@38, delivered at Boston 
rate points; the 6- and 7T-inch, $38@39, 
and 8- to 12-inch, $39@41. Add usual 
charges for dressed and worked. The box 
shops are buying inch round edge freely 
as offered, at $18@20 f.o.b. shipping point. 
Offerings are limited. 





EASTERN HARDWOODS—Labor supply 
for work in woods and mills is sharply 
curtailed. Dry lots of maple or birch are 
sold well ahead of production. Inch FAS 
birch or maple, kiln dried and delivered, 
ranges $115@125. No. 2 common and bet- 
ter maple sells to the heel shops a $80@82 
for 2-inch green, and $85 for 9/4. Demand 


from heel shops is slowing down. 


New York, N. Y. 


Smaller 


dealers find business exceedingly 
quiet, 


as most of them are unprepared to 
handle large Government contracts. Their 
ability to obtain priorities makes it difficult 
to do any volume of business. They are 
therefore very cautious in their buying. 
SOUTHERN PINE—Demand far exceeds 
supply. Until the Government contracts 
are taken care of the trade can not expect 
better shipments from the mills. 
WESTERN PINES—There continues to 
be a large demand for all kinds of western 
pines with Ponderosa _ still very 
Ceiling prices are now in effect. 
WEST COAST FIR—With 
water shipments, all lumber is now com- 
ing by rail. There is quite a demand for 
green clears in large sizes, and these are 
rather difficult to get delivered quickly. 
It is difficult for dealers to foresee their 
needs enough in advance to have lumber 
on hand to meet them. 
SPRUCE—There 
demand, 








searce. 


stoppage of 


continues to bea 
and just as quickly as any spruce 
arrives, it is grabbed up. There will be no 
increase in offerings until the new cut is 
ready for market. Prices are firm. 


big 





HARDWOODS—Practically 
has now become scarce. All 
extremely busy, as a 
substituting 
merly used. 
been able to 


item 

are 
industries 
metals for- 
so far 


every 

dealers 
result of 
hardwoods for 


Hardwood dealers have 
the demand. 


meet 
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Buffalo, N. Y. 


Because of heavy purchases by the Gov- 
ernment, lumber trade is slowed up as 
it is difficult to obtain stock for prompt 
delivery. Building operations are not as 
active as they would be if various needed 
materials and equipment were more easily 
available. Much of the prospective build- 
ing will be carried out as Defense projects, 
fostered by the Federal and State Govern- 
ments. It is estimated that much lumber 
will go into housing of this character in 
the Niagara Frontier area the coming 
spring and summer. 

HARDWOOD demand continues active, 
with shortages of various woods reported. 
Prices are unsettled because of establish- 
ment of ceilings on southern hardwoods 
and likelihood of other ceilings. Some of 
the prices set up are much below those 
that prevailed in recent weeks. 

WESTERN PINES— Shortage of mill 
stocks prevents dealers from. obtaining 
lumber wanted, and so interferes’ with 
the carrying out of building plans. Pon- 
derosa and Idaho mills are filling very 
large orders for the Government and have 
little or nothing to offer the trade. 

NORTHERN PINE mills have no large 
amount of stock to offer as their sales 
nearer home have been heavy. Labor 
shortage is curtailing logging. Because of 
activities at Defense plants, there is a big 
demand for box and crating lumber. 


Baltimore, Md. 


NORTH CAROLINA PINE—Local yards 
continue busy, though work on other than 
Government account shows a marked fall- 
ing off. Heavy Government buying of 
shortleaf has almost cleaned out the mar- 
ket. Box makers are active users. 

LONGLEAF PINE—Heavy demand has 
still further reduced available supplies, 
especially of heavy timbers, and _ prices 
have advanced to new levels. 








suying, largely to meet spe- 
cial requirements, is large enough to take 


Amemecanfiumberman 


up stocks ready for market, with quota- 
tions firm or stronger. 

WEST COAST WOODS—Heavy Govern- 
ment demand for fir, spruce and other 
western species is depleting stocks and 
making it difficult for trade buyers to se- 
cure supplies. Increased construction 
costs work against maintenance of ceil- 
ing levels, but market holds pretty closely 
to them. 

HARDWOODS—Yards able to supply oak, 
ash, maple, chestnut, gum, and other woods 
find trade active, but difficulty in getting 
shipments has slowed up business, 





Association Manager Resigns 

Recently announced is the resignation of 
Stanley O. Hall as secretary-manager of the 
National Door Manufacturers Ass’n. After 
May 15 Mr. Hall 
will be associated with 
Protection Products 


Manufacturing Co. 
Kalamazoo, Mich. His 
successor at the Asso- 


ciation will be = ap- 
pointed in the near 
future. 

The activities of the 
National Door Manu- Ss. O. HALL 
facturers Ass’n. have 
been notably expanded over the 5% years 
during which Mr. Hall has been its secre- 
tary-manager. Its field of service now 
extends to woodwork manufacturers, to the 
Government, to trade and allied groups, and 
to the public. 

At an annual meeting held recently in 
Chicago, IIl., members unanimously endorsed 
the continuation of the operations of the 
N.D.M.A. with the belief that their impor- 
tance has increased with the country’s war 
effort. 
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Paint Firm Honors Veteran 
Employees 


Veteran employees of The Lowe Brothers 
Co., Dayton, Ohio, paint and varnish manu- 
facturer, were honored at the recent Service 
Award Dinner given by that firm. Gold 
watches were presented to 44 employees who 
had served the company for 25 or more 
years, 

Company President D. A. Kohr, who made 
most of the presentations, also received a 
watch. It was presented by F. V. Bedrow- 
sky, paint mill superintendent who has com- 
pleted a half century of service to the com- 
pany. 

Pins engraved on various metals went to 
5, 10, 15 and 20 year staff members. More 
than half of the employees have a service 
record of 10 years or more. Four hundred 
were present at the dinner-meeting. 





Houses for $24.53 a Month Built 
by Dealer for Defense Workers 


Utilizing present facilities for mass pro- 
duction, the Currier Lumber Co., Detroit, 
Mich., has embarked upon a program of 
building 215 houses for defense workers in 
the neighborhood of Ferndale. These houses 
including a 45-foot lot will be sold for $450 
down and $24.53 a month on a Title IT FHA 
mortgage. The monthly payment includes 
everything except the Ferndale taxes. 

Each house has the same floor plan, but 
six different exterior designs are being used. 
A living room, two bedrooms, kitchen, 
dinette and bath are on the first floor. There 
is space for two rooms upstairs and each 
house has a full basement. 





Now is the time to 
recommend and sell 
“T-F Brand” Siding 


V For Remodeling 
Y For the Farm Trade 


Gives Enduring Service 











Siding of Beauty and Distinction. 





bs 


¥ 


Sell “T-F” Brand 


EEDENG, 


of Western Red Cedar 


Many a dealer is building profit-paying trade on this T-F 
Brand” Bevel and Bungalow Siding. A great seller and 
repeater. A natural insulator. Order ‘T-F Brand” Siding, 
Finish, Shingles. Straight and Mixed Cars. 


> Limited, Port Moody, B. C., Canada 














AND SOUTHERN 


Ine 


HARDWOODS 


ei Poa # GPW RES 


For many years the PEAVY name has stood for topmost lumber quality. 


Remember this name when you're needing Pine and Hardwoods. Our 
modern mills have up-to-date machines—every facility for quality produc- 


tion. Order from the firms here listed. Straight and Mixed Cars. 


MANUPACTUREns 
N YELLow 
PINE 
N HARDWoops 





PEAVY-WILSON LUMBER CO. inc. 


GENERAL SALES OFFICE, 
HOLOPAW, FLA. 
MANUFACTURERS OF 


Extra Dense Virgin Long Leaf 
FLORIDA PINE an CYPRESS 


a HARDWOOD D AGENCY 


erica’ 
BEAUMONT, 


<-> 


HARDWO 


2116 Am TEXAS 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side 





mills have reported the following average f.o.b. 





mill sales prices 








RED CEDAR SHINGLES 

















Seattle, Wash., Feb. 16.—Average prices 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales on red cedar shingles, f.o.b. mills, are: 
made in the period of Feb. 2-7, but where prices for this period were not available, Royals: Ne 
prices for the month of January have been inserted and starred (*): + Tee 3 ciate ol ener evened sr ai emaake eameeneene se ee 

ry ~ aw a ee ee res 0.49- 9.50 
West East West East West East West East 3-94” iu RRR eH RRA CRS MONEE IG os 2°30 
Side Side Side Side Side Side : Side Side Perfections 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension Coote ci vd welnueal $4.45-$4.55 
Lengths Lengths Boards, Std. Leth. x4 SES RS NED RR ATE 2.35 
1x3 rift— x4 ixS ..... 30.73 36.48112 & 14.. 82.51 30.31 eM I ace esointe oSiaree winlernleisrn stores s 2.30 
B&better 68.46 *69.00 Babe tter 41.67 41.00 1x10 ‘IiIl 30/91 31.03 ]16 .....: 35.55 31.37 ie e/a $4.00-$4.10 
SS eee *6H0.35 ee) ere $0.25 38.601, 49 27.0 35.33 118 & 20.. 34.87 33.75 og) Sere sr ree gee -V0-94.10 
Dy ee eee (320 443.00/D 2.1. — eee 22 x 24:°7*41.60 |... eS FERRER 3.20- 3.25 
= , OO” GPe vsxcnbocaenseeeseeseun 2.25- 2.30 
1x3 flat Surfaced Finish i nol le 2x6 S / 
I better 5.96 54.00 ae See Hoards, Standard 12 & 14 29.43 28.83 
s& better D5. »6 » -09 B&better z Ss, 5 . . * o9.40 25.4 o 
Coveeees b3.00 80-23 |Inch thick— Lengths 16... 30.01 3011 SOUTHERN HARDWOODS 
tare ee 00.0% 36. 1.75 *62.92 - eee ee ot. O14 : 
P ees a1.2 w= ny{ ix6 Reh.& eee 35.03 32.67 Pa f f.o.b. mill 
1x4 rift— De quuhdalara 1.75 5.00 ean on aEice & . Pe Following are ranges 0 
B&better 67.00 *65.3516 ; 69 00 70.00 S18 ae 25.1% 24.75 22 & 24.. 32.40 *38.15 prices on rough, air dried southern hard- 
 Wiwigen 59.00 *59.0018 ....... 72.29 69.00 1x6 CM. 24.83 ret 2x8 woods, from reports of sales made during 
D sxeces 39.25 41.00 }1x10 75.14 *78.00 a mens 95°99 25.31 12 &14.. 30.92 28.13 ‘the week ended Feb. 16: 
‘ P ar a eS PP <0.0 oe & . OU.IS <S.10 
“grain 53 6/4 thic \— eee batt 26.41 26.10/16 ...... 32.02 31.00 Quartered Red Gum | | Ash 
grain— 5X uck— 18 & 20.. 33.49 32.15 rac | 
B&better 55.54 53.03 )4, 6, 8... 79.14 *85.50 22 & 24. 38.00 *38.94 + 96.00 | BPD on0ks 80.00 
eae 51.33 50.11 ]5&10 30:73 93.00 ' , 4/4 .. oir as | S74... -- 93.50 
B cosees 36.07 35.00]12 ...... 110.28 108.00] Ne. 1 Dimension | 2x10 5 oe . aged | ve Sepeee 98:50 
— 2x 2 & 14.. 34.00 33.00 hy : ‘ pete 108.50 
End Matched a — ie @ 38.. Oe Tee Ott 004 107.00 site es ace ke 
— On ye, oy ar 60.81 60.00/16 ...... 36.54 36.50]18 & 20.. 8.72 685.51 ie —" 52.00 | No.1 & Sel— 
1x3 rift— | "ee oreas 61.75 60.25118 & 20. 40.48 36.83|22 & 24..*43.06  .... if aad 65.00 | 4/4 .....39.75@ 50.00 
3&better 60.00 ee 62.88 62.09]22 & 24.*44.33 ....]}oc109 a” sane 64.75 | 5/4 - 58.50 
C steers 53.00 1x5 & 10 64.84 67.20] 5y¢6 -y ae es : ae tee 63.50 
ss * -+- 39.00 | Ew 74.62 79.00 12 & 14.. 35.36 33.80 16 a“ pee 35 48 35,33 Plain Red Gum 8/4. : unas 
“aa Rough Finish, Be. be neis 37.02 34.55/18 2.2... 39.65 37.88 Pir os ancien | 10/4 .... 5.9 
B&better 45.76 *45.50 Standard Lengths tb, teens 1 -66 a rey 20 wt nae 40.03 39.00 [Revers . FAs Beech 
eres $3.00 *41.16 B&better— panna 20 aae* Se eee & 24.. 51.00 Quartered Sap Gum 4/4. 42.00 
Be dcaty es 27.06 XE coe See sag ot pg : j . ‘AS— | = : 
1x4 rift— 1x5&10 a 7 y+ ee a. 2x8 em ; Timbers 20 & Under, a 65.50 | we < “& Sel. — 
B&better 59.00 *59.00]/%12 ---- 94.00 S92.00112 & 14.. 37.31 31.01 2 na. 5 & Oot — = No. 2 Com— 
: 52 hick— _—«-_—sgwWF AG... ss ot. 34.00 1, ee 49.00 @49.5 a 
00 5&8/4 tl -k 16 7.71 34.56 ia. 4/4 49.00 @49.50 : : 
Teta 37. 1-8 75.38 *77.00J18 ...... 40.00 37.53 |Shortleaf— 6/4 5900 | 4/4 «reese 23.00 
Dy we eeee (00 5&10 .., 8200 ine aaa 40.75 38.20)3X4&4x4. 45.00 36.00 ty aE . aes 28.00 
1x4 flat O& . 22 & 24..*48.00 41.00}4x6—S8x8. 36.44 33. 23 Plain Sap Gum | Ratanmean 
gsrain— Casing and Base 2x10 3&4x10.. 36.00 *37.16 PAS or FAS— 
B&better 45.00 *41.41 Standard Lengths |75 355 38.83 f2X10 10x10 46.00 .. ok ee 54.75 | 4/4 46.00 @ 47.00 
Wa nor 42.06 *41.42] Be petter— + Adve: oo oe 38.94 [2 3& 4x12. .*50.44 *40.; 32 6/4 -62.00@65.00 | Nig. 1 '& gal : 
€ > 4 on o mo nnttst ceeeee o.oK oS.04 5. / 5 * 35 3 : 5 Sal : 
ache ee, tees (ss a ec HERS $0.08 Pe TR NSM Le ai75045.00 | A gg, 88-000 40.00 
Drop Siding, Stand- | 1X°C5 «ot oe 18 & 20 49.42 44.10 ae VF aes 47.50 | No om.— — 
ard Lengths, 1x6” 1x5&10..*80.33 *86.15 22 & 24 58.00 IAT No. 3 Dimension, yeaa "50. 50a it 20 4/4... 31.00 
No. 117— Ne. 1 Fencing 2x12 Standard Lengths No. 3 Com.— ‘Willow 
B&better $7.75 tees Stanened le — 12 & 14 4 - * et 2x4 ..... 23.69 223.00 6/4. 5.50 | am — 
a Sees 46.00 44.13 lix4 ..... 44 *37.67,|16 ...... ‘aa se eo lex ..... 24.23 *21.36 Plain Sepute | oS as see 
D 39.12 *40.00 , eee 49.50 45.50 4 0 | No. 1 & Sel.— 
fa a ae No. 2 ln 0 5S 44 €47 94 2%8... 5 25.07 *21.45 No. 2 Com.— ve 4/4 40.00 
No. 5i6-— > Standard Lengths [55 ¢ 94°) 56.95 ‘ 2x10 27, 38 23.00 a wee 27.50 | ies ‘ 
Bébetter 52.00 52.00 lix4 ..... 28.56 28.43)0° — ~° i "Peeks 30.11 25.00 Qrtd. White Oak |, , Waenolia 
. wwenns 50.56 48.73 No. 1 & Sel.— | er 1 & Sel.— aan 
40.5 ae ” : ; ea 1 ees 52.00 
I ebee > eae No. 1 Boards&Shiplap Plaster Lath Car Siding, 13/16” J: ee 49.50 / , 
a © a ee Standard Lengths Kiln Dried Plain Red Oak Birch 
Assorted patterns | eee 37.50 *44.50 3x1%”, 4’ B&btr.&Sel.— _ i | FAS— 
B&be tter 51.50 2 1}: eee 38.13 is _\1x4, 9... 60.00 4/4. ro og | 4/4 - 60.00 
res *48.96 49.00 1x5&10.. 39.31 i. ae ere 6.25 6.07 }1x4, 10.. 56.00 ga oii +300 No. 1 & Sel.— 
© ixneayn 42.50 40.00\1x12 48.00 *49.50 No. 2.... 5.89 ....11x6, 18.. 78.00 5/4 ...-- oo. | 4/4 40.00 
eee 69.75 | No. 2 Gom.— 
8/4 eee 88.00 4/4 32.00 
No. 1 & Sel.— 
WEST COAST LOGS WESTERN RED CEDAR 4/4... .37.00@38.00 | 1. Cypress 
le, Wash., Feb. 14. f As Peale ag ras" 73.75 
: , > . A warage inne Seattle, ash., eb. —Prices for red ¥ i) 49.75 wecee 3.49 
ad teas ae an Eon: 16.—Average prices cedar siding in mixed cars, new bundling, No. 3 Gom.— Selects— a 
ri ‘No. 1, "$30-39 No 9. $22-24: No. 3, 8 to 18 eg mills, remain as quoted G78 2.6. 35.00 ia ee pa pb 
ir -32; No, 2, $22-2 ~ in issue o an 4.—Editor. X § 75. 
$16-17; Peelers, No. 1, $40; No. 2, $32-35. tee se Oak Shop— 
2 ro ° om.— 33 0 @ 38.00 
Cedar Shingle logs, $21-23; lumber logs, 4/4 .33.00@ -00 
335-38. OAK FLOORING 4/4... 15.00 | 574 0" 47.75 
: Sere 20.00 | No. 2 Com.— 
Hemlock: No. 2&3, pulp logs, $16.50; Current prices of oak flooring are un- Plain Sycamore 4/4 28.00 
lumber logs, No. 1, $21.50-$22.50; No. 2, changed from list that appeared in issue No. 1 & Sel.— Pecky— 
$18.50-$19.50. of Jan. 24.—Editor. i oe 33.00 | rv) ae 23.50 





to 7, inclusive. 


PONDEROSA PINE 
Selects S2 or 4S— 





1x8 

ge $77.70 

of . Ae 65.96 
Shop S2S— 

, ‘4 ee @'@ O86 66 6:6 @@ Os: 676 

Pe csderakereedaeas 
Commons, S82 or 4S 

ee ME cao ane mraraaie 

i kh ee 

No. 4, 4/4 RW RL 





WESTERN PINES 





Following delivered prices. based on past sales, were reported tc the Western Pine Association by members during the period Feb. 2 


oth direct and wholesale sales are included and are based on specified items only. Two districts are given, one being the 
State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. 


Quotations follow: 





—————)Nlinois——__,_ — Pennsy] vania——_, Illinois Yr Pennsylvania——, 
IDAHO WHITE PINE 
—. S2 or 4S— 1x8 6/4 RW 5 1x8 Sor no 
5 J , : T Choice CO) Basses eoce cove 85.50 Jl. 
“aa O°?" oie ee Se Quality (D) RLL1!) 66.25 2! 68.00 85.33 
70.64 14.25 66.00 72. 38 73.00 Colo- Ster- Stand- Colo- Ster- Stand- 
; as , = nial ling ard nial ling ard 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
7 : 9 + 5 Commons S82 or 4S— 
1 at as 6a Ix 8 RL....$59.25 $55.44 $48.00 $61.00 $57.00 $47.67 
5187 49.50 - nas 1x12 RL. 60.75 48.00 88.50 63.66 52.00 
No. 2 No. 3 No. 2 No. 3 SUGAR PINE 
. $50.38 $44.08 $51.78 $47.50 Selects S2 or 4S— 
. 51.06 45.79 53.16 47.20 4/4 RW 5/4RW 6/4RW 4/4 RW 5/4 ty we" RW 
38.20 oeee C Select RL ... ae a0 a $92.00 $92 
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DOUGLAS FIR 


Seattle, Wash., Feb. 14.—Current quota- 
tions f.o.b. mill on Douglas fir items in 
mixed cars for rail shipments direct to 
the trade appear below: 


Vertical Grain Flooring 
b Cc 


r. D 
CEG i isweees $60.00 $55.00 $45.00 
Flat Grain Flooring 
BEE cicwswdaiccivioan $45.00 $43.00 $38.00 
SEE. vkiwaiseecaeees 50.00 48.00 40.00 
Drop Siding 
1x6 Pat. No. 106.$50.00 ey 00 $40.00 
1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
MO. | xcorerotererers $37.00 $35.00 $28.00 
EEE sa cicwvanemeais 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2... 27.00 27.00 26.00 27.00 
No. 3... 23.00 23.00 21.00 23.00 
_ 1 Dimension 
14 16 18 20 

= a ere $32. 00 = po $33.00 =. 00 a pad 
ae 2.00 32.50 50 

wee 4sines 3100 31 0 31.00 i :00 31: 00 
i) er 31.50 31.50 32.00 32.00 32.00 
SE4Ae csées 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


ee, ae. Ge Pare ierar aera” 32.00 
19xts SO Tt. amd Shorter... ... 2 6s.cscs 29.00 
ERRSe OP OW DO BOGE. 6.cckickesiwsewecs 31.00 





MAPLE FLOORING 


Northern maple flooring mills report the 


following average prices realized f.o.b. 
flooring mill basis, during the week end- 
ing Feb. 14: 

is. (ae $84.3 $79.27 $65.68 





NORTHERN HARDWOODS 


Following are prevailing quotations 
f. o. b. Wausau, Wis., on northern hard- 
woods, as reported by Chicago wholesalers: 


Brown Ash— 


FAS Sel. Com. Com. Com. 
No.1 No.2 No.3 
5 ree $75.00 $65.00 $52.00 $42.00 $29.00 
iS ae 78.00 68.00 55.00 45.00 30.00 
ee 83.00 73.00 58.00 45.00 30.00 
Ore. occswy 88.00 78.00 61.00 48.00 30.00 
Basswood— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 
a, $87.00 $77.00 $56.00 $41.00 $31.00 
ot oer 92.00 82.00 59.00 44.00 31.00 
gg re 95.00 85.00 61.00 45.00 33.00 
ie eee 101.00 91.00 70.00 46.00 33.00 
POSE wn anes 106.00 96.00 77.00 54.00 — 
TSP senses 111.60 101.00 84.00 59.00 
Hard Maple— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 
lS Geer $94.00 $79.00 $58.00 $44.00 $26.00 
a sears 99.00 84.00 63.00 46.00 27.00 
ee 102.00 87.00 68.00 48.00 28.00 
ere 110.00 95.00 75.00 50.00 28.00 
ROPE ss ko we 126.00 111.00 91.00 58.00 nee 
20 or 146.00 131.00 102.00 61.00 
Lt 180.00 165.00 137.00 a epee 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
oe $65.00 $54.00 $42.00 $31.00 
i eee 70.00 59.00 43.00 31.00 
i, ee 70.00 59.00 44.00 32.00 
er 71.00 60.00 45.00 32.00 
Ss re 74.00 63.00 47.00 a 
ik 79.00 68.00 52.00 Kia 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 
/4 . $115.00 $100.00 a 35 = $46.00 $29.00 
5/4 .... 120.00 105.00 52.00 30.00 
6/4 .... 122.00 107.00 a1. 00 58.00. 30.00 
8/4. 124.00 114.00 91.00 62.00 30.00 
10/4 126.00 116.00 94.00 63.00 ; 
12/4 130.00 120.00 98.00 68.00 
16/4 168.00 158.00 132.00 st 
5/8 97.00 82.00 60.00 41.00 
3/4 101.00 86.00 65.00 43.00 
Rock Stites 
No. 1 No. 2 No. 3 
FAS Com. Com Com 
tg ere $61.00 $41.00 $36.00 $26.00 
a 68.00 48.00 38.00 28.00 
i, are 78.00 56.00 41.00 28.00 
J ee 81.00 64.00 43.00 31.00 
Pe sieriww ass 91.00 74.00 51.00 34.00 
cena: 101.00 84.00 56.00 36.00 
Soft Maple— 
FAS Com. & Sel. Com Com 
No. 1 No. 2 No. 3 
st See $78.00 $58.00 $41.00 $30.00 
2 eer 83.00 63.00 45.00 31.00 
5 re 91.00 68.00 50.00 31.00 
BPE. veers 98.00 73.00 51.00 31.00 
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Favorable Farm Home Remodel- 
ing Year States Professor 


Citing the present year as one of the most 
favorable for home remodeling, Deane G. 
Carter, professor of agricultural engineering, 
recently assured visitors at the University 
of Illinois, College of Agriculture, that such 
shortages as do exist will not prevent farm 
improvements from reaching a new high. 

“There have been very few years when 
conditions were entirely favorable for ex- 
tensive house improvements,” Professor Car- 
ter commented. “As a rule farm families can 
make improvements only when farm incomes 
are relatively high.” 

In seventeen of the last twenty years the 
money spent on farm building has not 
equalled the depreciation, and in only one 
year out of the past seven has there been 
any gain in the value of farm housing. 
Seventy-five percent of the farm houses in 
Illinois, he stated, are more than 25 years 
old, with the average age about 40 years. 
About 85 percent of the farm houses do not 
have water supply and complete plumbing 
systems. 

“The war may modify remodeling plans,” 
Professor Carter admitted, “especially in 
cases where mechanical equipment is in- 
volved. There is no indication at present, 
however, of any shortage in lumber, masonry 
materials, insulation, glass, paint and other 
non-metal materials. A general recommen- 
dation is that improvements be made where 
possible without the use of critical materials, 
but that arrangements be made so the im- 
provements of wiring, plumbing, and _heat- 
ing can be added at a later date.” 


wd 





Research Head Becomes Vice- 
President 


New York, N. Y., Feb. 16—Dr. C. F. 
Rassweiler, who joined Johns-Manville last 
June as director of research, has been ap- 
pointed a vice president of that corporation. 

In his new office Dr. Rassweiler will con- 
tinue in charge of the company’s research 
and development activities which are now 
largely devoted to converting the full pro- 
duction capacity of Johns-Manville to war 
uses. Intensive studies of new products and 
entirely new business possibilities for J-M 
which may be introduced to create additional 
employment and sales after the war is over, 
are also being conducted. 





Plans for Post-War City 
Replanning 

Large-scale replanning and rebuilding of 
American cities in the post-war period, with 
Government and private enterprise working 
effectively together as partners, were the 
objectives visualized in a mammoth, far- 
reaching program adopted by the Urban 
Land Institute at its recent annual meeting 
in Chicago. Basic proposals were: 


1. That there be established a Federal 
urban land commission to extend grants 
to local planning agencies for the purpose 
of preparing master plans for metropoli- 
tant areas and replanning blighted areas, 
and to extend credits to local land com- 
missions for the purpose of acquiring land 
in blighted areas for redevelopment by 
private enterprise; 

2. That the acquisition of blighted areas 
for redevelopment by private enterprise 
be performed by a local land commission 
created by appropriate State legislation; 
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3. That redevelopment of land so ac- 
quired by a locai land commission be per- 
formed by private building companies and 
individual builders; 

4. That taxation of redeveloped areas 
be based upon assessed values related to 
income producing power and utility of the 
property; 

5. That there be established a national 
laboratory to conduct research and study 
for the development of new building mate- 
rials, housing design, construction meth- 
ods, housing standards, the marketing and 
financing of dwellings, and building regu- 
lations to reduce the cost of dwelling con- 
struction. 


Approved private redevelopment com- 
panies or individual builders would be eligi- 
ble for mortgage insurance under FHA. The 
redevelopment companies and private build- 
ers would be free to rent and to sell proper- 
ties to individuals so that ultimately all 
redeveloped properties might be placed into 
appropriate private ownerships. 

New officers of the Institute are: Paul E. 
Stark, Madison, Wis., president and Arthur 
W. Binns, Philadelphia, vice president. Re- 
elected are: Herbert U. Nelson, secretary, 
and Kenneth E. Rice, treasurer, both of 
Chicago. 





Hard Maple Floor in Chicago Armory 


FOR 
TODAY’S BUILDINGS... 


. .. there is no flooring more pleasing or 
practical than Northern Hard Maple. Year 
after year of service has proven Maple's 
abrasion-free, long life—yet it promotes 
comfort, health, and worker efficiency in a 
truly 1942 manner. And Maple's natural 
beauty now has more modern versatility 
than ever—with penetrating-seal or color 


finishes and selected grades—in strips or 
blocks. 


Every month the Maple Flooring Manufac- 
turers Association points out in national 
advertising the advantages of using Maple. 
There's good business ahead for dealers 
who stock MFMA Hard Maple—(grading 
supervised and guaranteed by the Associa- 
tion). Write for grading rules and infor- 
mation on finishes—natural or color. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 


Floor with 








MFMA Maple 


HARD). 


(NORTHERN 


THE LONGEST-WEARING COMFORTABLE FLOOR 














66 Amemcanfiumherman 
NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasutneton, D. C., Feb. 16.—Following is the National Lumber Manufacturers’ Asso- 
ciation’s report for the two weeks ended Feb. 7, and for five weeks ended that date, cover- 
ing mills whose statistics for both 1942 and 1941 are available, and percentage compari- 
son with statistics of identical mills for the corresponding period of 1941: 














Av. No. Per- Per- Per- 

Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rptg. 1942 of 1941 1942....0f 1941 1942 of 1941 
Total Softwoods.. 385 $22,204,000 97 $89,560,000 103 542,007,000 106 
Total Hardwoods. 95 23,587,000 120 24,866,000 110 27,273,000 123 
Total Lumber.... $65 $45,791,000 9S 514,426,000 103 569,278,000 106 
Total Flooring .. 79 21,375,000 96 20,141,000 108 23,462,000 112 
FIVE WEEKS: 
Total Softwoods.. 392 1,020,223,000 94 1,156,904,000 97 1,372,337,000 110 
Total Hardwoods, 94 56,999,000 109 57,916,000 103 66,539,000 22 
Total Lumber.... 170 1,077,222,000 95 1,214,820,000 9S 1,438,876,000 110 
Total Flooring .. 78 53,656,000 5 48,871,000 108 56,329,000 129 





RELATION OF UNFILLED ORDERS TO STOCKS 


Wasurneton, D. C., Feb. 16.—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on Feb. 7: 





No. of 
Mills Re- Unfilled Orders _ Gross Stocks 
porting 1942 1941 1942 1941 
Total Softwoods* ......... 377 1,330,778,000 1,022,747,000 2,751,401,000 2,898,819,000 
Total Hardwoods* ........ 91 81,478,000 71,024,000 293,453,000 329,256,000 
TOCHe TRS? 6nkcsesancee 456 1,412,256,000 1,093,771,000 3,044,854,000 3,228,075,000 
Oak and Maple Flooring.. 89 55,490,000 50,967,000 72,653,000 87,208,000 


*Of Northern mills, 12 reported on softwood, 13 on hardwood unfilled orders; 14 
mills on stocks. The total number of mills (468) includes 12 northern plants that are 


in both softwood and hardwood subtotals. 
Cozy Huts Given Army Guards with three windows and are furnished with 
electric or oil heaters and a comfortable seat, 
OtyMpia, Wasu., Feb, 14.—Cozy huts and are reported to be taking much of the 
built of plywood for use by United States grief out of guard duty. The huts, of course, 
Army soldiers stationed on guard duty have are not regular Army issue, but have been 
made their appearance here and elsewhere supplied to the men on guard duty by citi- 
in western Washington. They are equipped zens interested in their welfare. 
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Western Pine Summary 


PoRTLAND, OreE., Feb. 14—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Feb. 7: 

Report of an Average of 93 Mills: 
Feb. 7, 1942 Feb. 8, 1941 


Production 98,532,000 95,707,000 
Shipments 141,274,000 145,102,000 
Orders received 157,024,000 158,634,000 


Report of 90 Identical Mills: 
Feb. 7, 1942 Feb. 8, 1941 
Unfilled orders 371,863,000 274,266,000 
Gross stocks. .1,048,322,000 1,131,201,000 
Report of 90 Identical Mills: 
-~Total for Year to Date—, 


1942 1941 
Production 226,386,000 227,733,000 
Shipments .... 328,581,000 337,045,000 
J are 408,041,000 350,179,000 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 

New Or-eans, La., Feb. 18.—Following 
is a summary of reports from southern pine 
mills for two weeks ended Feb. 14: 





Average weekly number of mills, 108; 
Units}, 95 
Two-Weeks 
Three-year average production* 59,918,000 


Aetual production ...........¢5+ 62,687,000 
eg OIE ONO re 68,404,000 
OPGCTE FOCCIVER 26k ce sk weieccs 74,694,000 


Number of mills, 105; Units+, 92 
On Feb. 14, 1942 
IRUNGOR GPUOTE £idk be icdcwccesens 155,169,000 
SNGOIG SEOCNE 2... icds cenevcs 167,730,000 
*Nov. 1, 1937, to Oct. 26, 1940. 
TUnit is 299,000 feet of “3-year average” 
production. 


~~ 
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Enclosed find remittance $ 








You Can Have 
a Small Homes 
Plan Service 
. of Your Own. 


Inserts like these in the 
illustration are printed 
in five colors and bound 


in every other issue of the AMERICAN LUMBERMAN. Elevations, 
floor-plans and complete lists of materials are included. 


You can appreciate how valuable these plans will be and 

5 a here is a way to keep them intact. This leatherette binder is 
From $2 made especially for the AMERICAN LUMBERMAN Small Home 
Plans Inserts. START NOW to preserve these attractive plans 
by ordering a binder. 


$1.00 POSTPAID. 


ey 


wacductagelats for which send......... binders. 


pepe v ae hava Riaioies ... Address 














oR 


Ss 





February 21, 1942 


BUSINESS RECORD 


Business Changes 


CALIFORNIA. Dunsmuir—Richards Lumber 
Co. succeeded by Dunsmuir Lumber Co. 

Massack (P. O. at Quincy)—Calvada Lumber 
Co. succeeded by Meadow Valley Lumber Co. 

Pollock Pines—Jacob H. Mansch succeeded by 
American River Lumber Co. 

Santa Barbara—Union Mill & Lumber Co. and 
Santa Barbara Lumber Co. succeeded by Am- 
brose Mill & Lumber Co. 

Westpoint—Coffenbury Lumber Co. mill near 
Westpoint purchased by Stockton Box Co. 

Yreka—Burkhart & Buffum Lumber Co. suc- 
ceeded by Hugh L. De Armond, 

GEORGIA. Fort Valley—Fort Valley Crate & 
Lumber Co. succeeded by Pearson Basket Mills 
Ltd. 

ILLINOIS. Ridgefarm—Schermerhorn & Son 
succeeded by Ridgefarm Lumber Yard. 

IOWA. De Witt—Boyer Block & Coal Co. 
succeeded by Franks & Sons. 

LOUISIANA. Shreveport — Perfection Oak 
Flooring Co., Ine., changed name to Frost Hard- 
wood Floors, Ince. 

MAINE. South Gardiner—Kennebec Box & 
Lumber Co. succeeded by Kennebec Shipyard, 
Ine. 





West Coast January Facts 


SEATTLE, WAsH., Feb. 14.—“‘'New business 
for the West Coast lumber industry during 
January continued on approximately the 
average level of the last three weeks of the 
prior month, following the sudden lift of 
war construction requirements,” says the 
West Coast Lumbermen’s Association. ‘“Civil- 
ian demand declined through January. 
These are the two definite features of the 
present situation of West Coast lumber. 
Throughout the past six months, the portion 
of total business due to Government require- 
ments has steadily increased, while there has 
been continuing shrinkage in private build- 
ing. No credible prediction can be made 
as to volume of future production of West 
Coast lumber, as the extent of demand is 
subject to day-by-day decisions of various 
Government Agencies. It is reasonable to 
believe that this demand, however, will con- 
tinue at a relatively high level.” Details of 
January (4 weeks) operations follow: 

Weekly Averages for January 
PROM OCUON ooo 5.0. 50.8 sie» 6's obo wists 159,348,000 
SPUR MNNINNN 5.5) gociias'c soe gray oss veo 9. eras 155,688,000 
CRNEME cee ee, 191,374,000 


End of month— 
Untitled Orders «0.666. 60600805 926,469,000 
CHEOME GEOCIES o.oo 5iiie occsie e000 3-008 991,415,000 


Cumulative Totals for 4 Weeks 





ENE os ok 0K bv cic ore swie ee 637,390,000 

INE 5 rool alone < aro Sic dub ans 622,750,000 

DID cei ctalcisai biaceiecisice 6 ao ties 765,497,000 
Orders by markets— 

on EE ee ET eae 584,983,000 


Domestic cargo 
I ioe wins es a a 6,527,000 
NE 6 aan Che cud oye eceroio aia e sass diearales 78,382,000 

January, and 4 weeks, output was 80.9 
percent of 1926-29—years of highest pro- 
duction. 


95,605,000 
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MICHIGAN. Douglas—Douglas Lumber Yard 
succeeded by Saugatuck-Douglas Art & Crafts 
Co. 

Grand Rapids—Verhey Lumber Co. sold to 
Grand Rapids Lumber Co., Ine. 

NEBRASKA. Plattsmouth—Tidball Lumber 
& Coal Co. purchased by Albert Funk. 

NEW HAMPSHIRE. Londonderry—Fessenden 
Co. lumber mill at North Londonderry  pur- 
chased by Builders’ Lumber & Supply Corp. 

NEW YORK. New Rochelle—Mahlstedt Bros., 
Inc., changed firm name to Quaker Ridge Fuel 
& Supply Corp. 

NORTH CAROLINA. Washington — Waters- 
Stier Wood Products Co. succeeded by M. G. 
Waters. 

NORTH DAKOTA, Barney, Fargo, and 
Mooreton—William H. White Lumber Co. suc- 
ceeded by White Lumber Co. 

OREGON. Dillard—J. W. Colvin & Sons 
succeeded by Colvin Bros. 

Fall Creek—Bert Fegles succeeded by Fall 
Creek Lumber Co. 

Grants Pass Swede Basin Lumber Co. 
changed name to Swede Basin Mill Co. 

Sweet Home—Christenson-Lake Lumber Co. 
changed name to Cascadia Lumber Co. 

PENNSYLVANIA. Monessen—Monessen Sand 
& Gravel Co. now Known as Monessen Lumber 
& Supply Co. and moved to Belle Vernon, Pa. 

Paoli—Gillingham Lumber & Woodwork Co., 
Inec., succeeded by Brosius & Smedley, Ine. 

TEXAS. Shamrock—Fox Rig & Lumber Co. 
local yard succeeded by Shamrock Lumber Co. 

Tucker (P. ©. at Palestine)—Carter R. Green 
succeeded by Long Lake Lumber Co. 

WASHINGTON. Goldendale — Klatt & Van 
Hoy Lumber Co. now Walter Klatt Lumber Co. 

Vancouver—Columbia Spruce Mills succeeded 
by Spruce Lumber & Veneer Co. of Vancouver. 





Incorporations 


MASSACHUSETTS. Boston—Eastern Wooden 
Containers; $25,000. 

MICHIGAN. Bad Axe—Mid-West Wood Prod- 
ucts Co.; $25,000. Wood products. 

Inkster—Inkster Lumber & Roofing Co., 27524 
Michigan. 

NEW HAMPSHIRE. Londonderry—Builders’ 
Lumber & Supply Corp. Arthur J. (Jocko) 
Conlon of Boston is president. 

VIRGINIA. Ivor—Surry Cooperage Co., Inc.; 
$50,000. To conduct a sawmill, heading and 
stave business. 


New Ventures 


CALIFORNIA. Burbank—Valley Lumber Co. 
established at 3311 North San Fernando Road, 
by Barney B. Kenoffel. 

PENNSYLVANIA. Matamoras — Horn's Coal 
& Lumber Yard has been opened at the former 
Seymour Coal Yard here. 


Casualties 


CALIFORNIA. Bakersfield — Keller Lumber 
Co. yards destroyed by fire, with loss estimated 
at $50,000. 

Hawthorne—Independent Lumber Co. suffered 
loss by fire, estimated at $15,000. 

ILLINOIS. Harrisburg—Dorris Lumber Co.’s 
office and yards were destroyed by fire. 

MISSISSIPPI. Crystal Springs—Lamb Lumber 
Co. suffered loss by fire, estimated at $50,000; 
sawmill was saved, as well as half of the rough 
lumber which included about three million 
feet. 





New Mills and Equipment 


ALABAMA. Verbena—R. A. McGowan Lum- 
ber Co. constructing sawmill, dry kilns, planing 
mill and yards here. 

GEORGIA. Arlington — Simmons Brothers, 
who are owners of the Elberta Crate & Box Co., 
Bainbridge, Ga., are erecting a veneer plant 
here at a cost of $100,000. 

KENTUCKY. Eolia—Stephen J. Caudill Lum- 
ber Co. of Ermine, Ky., is installing a sawmill 
at Eolia. 

CANADA. BRITISH COLUMBIA. Vancouver 
—Eburne Saw Mills Ltd., 9149 Hudson Street, 
is erecting a planing mill at a cost of $25,000. 
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FROM THE 
Sacramento Mountains 


Thousands of lumber buyers 
in all sections of the country 
know the superiority of this 
lumber from Alamogordo. Fine 
products of Douglas Fir, White 
Fir and Ponderosa Pine. Di- 
mension, Timbers, Ties, Lath, 
Yard and Shed Stock, Bevel 
Siding, Mouldings, Box Shook, 
Crating. Modern band saw- 
mill, lath mill, planing mill, 
up-to-date kilns, box factory. 
High altitude Fir, especially 
suited to construction work. 
Send your inquiries and orders 
to Southwest Lumber Co., | 
Alamogordo, New Mexico. 





43 Years Service || 
to the trade 




















W/LIT 
LUMBER 
PRODUCTS 


Prompt, efficient ship- 
pers of big mill, ex- 
cellent quality, 
rightly - priced Fir, 
Hemlock, Cedar, 
Spruce, Red Cedar 
Shingles, Idaho White 
Pine, Ponderosa Pine, 
California Sugar 
Pine. We strongly 
subscribe to belief 
that a SATISFIED 
CUSTOMER is great- 
est asset of any in- 
stitution. 


J. G. KENNEDY 


LUMBER CO. 
Henry Bidg., Seattle 











PILOT ROCK LUMBER CO. 


Ao SRR RESTS. Co eR SES ERROR ORE 





OE 


See Se a Ma SN GG | 


ZERN 
y New 
Modern 
Mills at 
Pilot Rock 





PILOT ROCK, OREGON 


100% Kiln-Dried . . Soft-Textured PONDEROSA PINE 





Fromthe John Day District 
of Eastern Oregon 


Specializing in SELECTS and No. 2 COM. 
MON. Latest type of progressive kilns. A 
trial car will convince. 

Sales Office, 305 Radio Central Building, 
Spokane, Washington. 
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OBITUARY RECORD 








ERNEST L. ANDERSON, 51, vice-presi- 
dent and manager of the Anderson Lum- 
ber Co., a Utah and Idaho retail line yard 
concern, died at his home in Salt Lake 
City, Utah Jan. 29. He was prominent in 
totary Club affairs. He is survived by his 
widow, two daughters and three grand- 
children. 


IRA C. BERGER, 71, head of Ira Berger 
& Son, a retail lumber concern at Hazel- 
ton, Pa., died Jan. 25 after two weeks of 
illness. He started his lumber business in 
1906, after having worked as a carpenter 
in that city for a number of years. Sur- 
viving are the widow, five daughters, two 
sons and five grandchildren. 


SWANTE A. CARLSON, 71, vice presi- 
dent of the United Lumber & Supply Corp., 
Jamestown, N. Y. died Feb. 4. He had 
also been vice president of the Lindbeck 
Lumber Co. which was the predecessor of 
the United company. Mr. Carlson was ac- 
tive in local politics and a member of two 
fraternal orders. 


WILLIAM G. CHEATHAM, 45, secretary- 
treasurer of the Jackson Lumber Co., Jack- 
son, Tenn. died Jan. 28 in a Jackson hos- 
pital, where he had been but a few days. 
Mr. Cheatham became associated with the 
Jackson firm 25 years ago. He was a 
member of several fraternal lodges and a 
church. Surviving are his mother, the 
widow and a son. 


BRUCE CLARK, 47, vice president of the 
Elliott Bay Mill Co., Seattle, Wash., and 
for many years a leader in the plywood 
industry, died at his home in Seattle Feb. 
7. AS a young man Mr. Clark began manu- 
facturing hardwood veneer in the eastern 
and southern states. In 1919 he came 
West to build a veneer plant for the Long- 
Bell Lumber Co., at Weed, Calif., and later 
he built plants for the Tacoma Veneer Co., 
Tacoma, and the Walton Manufacturing 
Co., at Everett, Wash. He became asso- 
ciated with the Elliott Bay Mill Co. in 1929 
as vice president and general sales mana- 
ver. In 1941 Mr. Clark, on leave from his 
company, made a business survey of all 
Central and South American countries for 
Pacific Forest Industries. Surviving are his 
widow, a son and daughter and his mother. 


EZRA FRICK, 86, president of Frick Co., 
machinery manufacturers at Waynesboro, 
Pa., died Feb. 2 at his home there. He 
had been in failing health for more than 
a year. The Frick concern was estab- 
lished by Mr. Frick’s father, and Ezra 
Frick entered the business as a boy in 
1875. He was Known as one of the pioneers 
in the development of farm machinery. 
The Frick company began building saw 
milling machinery more than 50 years ago. 
He served in many capacities in the com- 


pany being successively a foreman, a clerk, 
purchasing agent, general manager and 
treasurer. He was elected president in 


1924. Mr. Frick was known as a hard 
worker; his work was his hobby. He was 
president of a Waynesboro bank and a 
director of several other concerns. A 
daughter and a granddaughter are among 
the survivors. 

SENATOR GEORGE GORDON, founder 
of Geo. Gordon & Co. Ltd., Cache Bay, Ont., 
and vice president of Temagami Timber 
Co., Ltd., the Petawawa Lumber Co., North 
Bay, Ont., and the A. B. Gordon Co. of 
Latchford, died suddenly in a hotel room 
in Toronto, Ont. on Feb. 4. His own firm 
Was organized in 1900. In 1908 he was 
elected to the House of Commons for 
Nipissing, and was appointed to the Senate 
in 1912. Surviving are the widow, a son 
and three daughters. 

Py. A. GORDON, for nearly 60 yvears a 
lumber salesman in Michigan died re- 
cently in Detroit where he lived. Mr. Gor- 
don was affectionately known as “Pa” and 
indeed was just that to many young sales- 
men whom he helped to become estab- 
lished. In 1910 he started the P. A. Gor- 
don Lumber Co. in Jackson, Mich. He 
moved to Grand Rapids in Dee. 1910. dis- 
solved his former business and opened his 
own office. In 1924 Mr. Gordon became 
blind but continued in the lumber business 
as before. The firm Gordon. Jessov & Co. 
was formed in Detroit in 1926. Mr. Gor- 
don was a past president of the National 
Association of Lumber, Sash & Door Sales- 
men. He was active in the Old Guard, and 
served several terms as president of that 
organization. Manv other deserved honors 
came his way. He was widely admired 


for his courage and for the manner in 
which he carried on his business in spite 
of his affliction. His widow is among the 
survivors. 

WILLIAM GORDON, 79, founder and for 
25 years president of the Gordon Lumber 
Co., a retail line yard concern with head- 
quarters in Oak Harbor, Ohio, died Jan. 23 
at his home in Cleveland, Ohio. His firm 
was established in 1903. Mr. Gordon moved 
to Cleveland 35 years ago and served as 
Congressman from the 20th district from 
1913 to 1919. He was a member of the 
House committee on military affairs. Sur- 
viving are the widow, a son, a daughter, 
ae grandchildren and a great-grand- 
child. 


GEORGE W. GORMAN, 48, president of 
Gorman Lumber Sales Co., Oakland, Calif., 
died at his home in Alameda, Calif., Jan. 
31. Mr. Gorman was also vice president 
of the Port Orford Lumber & Steamship 
Co., Port Orford, Ore. Previous to the es- 
tablishment of his own business, Mr. Gor- 
man was sales manager of the Hammond 
Lumber Co. He was widely known as the 
flying lumberman, having piloted his own 
plane on business trips to various lumber- 
ing properties. During World War I he 
was a lieutenant in the RAF. His widow, 
two sons and a daughter survive. 


WILLIAM M. GUNTON, 80, founder and 
for many years head of the William M. 
Gunton Lumber Co., a pioneer Chicago, II1., 
retail firm, died Feb. 4. After disposing 
of his lumber yard he owned sawmills in 
Alabama and Louisiana. Mr. Gunton was 
a timber cruiser and woodsman in the 
upper peninsula of Michigan before com- 
ing to Chicago. In the early 1880's he 
was foreman for the old South Branch 
Lumber Co. in Chicago. For a short time 
he operated with two partners in Hughes, 
Gunton & Fox, and then, in the early ’90’s 
established his own business’ which 
handled mostly factory lumber and high 
xrade stock. Three sons survive, one of 
which, Howard, is in the lumber business 
in San Francisco, Calif. 

MRS. SUSIE DENKMANN HAUBERG, 
wife of the president of the Denkmann 
Lumber Co., Canton, Miss., John H. Hau- 
berg, Sr., died at her home in Rock Island, 
Ill. Feb. 13. Mr. Hauberg had just returned 
to his home in Rock Island from the com- 
pany’s operations at Canton, Miss. when 
his wife passed away. Other survivors are 
a son and a daughter. 


FRANK A. MARTIN, 72, pioneer Cen- 
tralia, Wash. lumberman, died in a hos- 
pital there Feb. 12 after a long illness. 
He came to Centralia in 1889 and with his 
father and his brother George, established 
a sawmill. Frank Martin assumed man- 
agement of the business in 1902 upon the 
death of his father. He had served as 
county commissioner and in the Washing- 
ton state legislature. A daughter survives. 

JAMES McNAIR, 77, founder and for 
many years general manager of the Hast- 
ings Shingle Manufacturing Co., Van- 
couver, B. C., at one time the largest 
shingle mill in the world, was killed re- 
cently by an automobile. At one time he 
was widely Known as the “Shingle King.” 
Mr. McNair was an active worker in a 
church and in the local Y.M.C.A. organiza- 
tion. 


JENS NIELSEN, 78, founder and pro- 
prietor of the Trufant Lumber Co., Tru- 
fant, Mich. died Jan. 23 after a short but 
serious illness. His company was estab- 
lished in 1904. Surviving are the widow, 
two sons, a daughter and four grand- 
children. One son, Holger, is associated 
in the business. 

GEORGE J. SWITZER, 76, founder and 
president of the George J. Switzer Co., 
millwork manufacturing and retail lumber 
concern at Litchfield, Conn., died Feb. 3 
in a local hospital. Mr. Switzer was a 
member of a fraternal organization and 
was active in civic work. The widow, a 
son, a daughter and a grandson are among 
the survivors. 


CHARLES E. UHLMAN, 54, manager of 
the retail yard of the Chambers Creek 
Lumber Co., Tacoma, Wash., died at a Ta- 
coma hospital Feb. 11 following an illness 
of several weeks. He had been engaged 
in the lumber business most of his life. 
He was a member of fraternal, civic and 
religious organizations. Surviving are the 
widow, a son, a daughter, a stepson and 
his parents. 
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CLASSIFIED 
ADVERTISING 


DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 





IED hos iscccwasdisoceueennes 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues........ -75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues...... ...-$2.70 a line 


Twenty-six consecutive issues.......$5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the _ signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space advertisement is 


Heading 





equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








Too Late To Classify 


CARPENTERS APRONS 





Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 





Wanted -- Employee 


SNS NSIS SS 





WANTED: EXPERIENCED BUYER 


Of Cross and Switch Ties, Car Material, and special 
cut items; one familiar with production along 
Tenn. River and in Northern Mississippi. In reply 
please state fully your age, qualifications and sal- 
ary desired. 

Address “TT. 61,’ care American Lumberman. 


WANTED: EXPERIENCED MAN 


For Retail Lumber Yard. Estimating stock lumber 
and millwork, measuring at the job, billing and 
detailing. Give reference and salary expected. Po- 
sition permanent. 

Address ‘‘T. 60," care American Lumberman. 


WANTED: HELPER FOR FILING ROOM 


Of large West Virginia Band Mills. Please state 
experience and give references. 
Address “T. 72,’ care American Lumberman. 


WANTED: GOOD RELIABLE MANAGERS 


For Iowa yards. Give full particulars first letter 
including Army status. 
Address “S. 87,” care American Lumberman. 


WANTED: HARDWOOD BAND-SAWYER 


New York State, steady employment. State wages 
expected, experience, etc., and when available. 
Address “‘T. 32," care American Lumberman. 


WANTED: ESTIMATOR AND SALESMAN 


Experienced estimator, salesman and man for gen- 
eral work in lumber office. Give experience, refer- 
ences and salary expected. 

Address ‘‘T. 87,’’ care American Lumberman. 


WANTED: DRY KILN OPERATOR 


New York State mill to operate Moore cross cir- 
culation kiln. , 
Address ‘“T. 80," care American Lumberman. 
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